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Air Force Mobilizing Top Brains| Detroit Hands Purchasing Star Role 
To Get Latest Procurement Ideas 


Washington—The Air Force 
has begun rounding up men and 
ideas in a drive to come up with 
“new thinking on procurement,” 
Lt. Gen. Mark E. Bradley, Jr., 
deputy chief of staff for systems 
and logistics, said last week. Its 
goal: reward suppliers who do 
good jobs; penalize those who 
don’t. 

Bradley said a new Air Force 
team has been set up under Maj. 
Gen. W. T. Thurman to “con- 
sider and devise new ways of 
effectively accomplishing the 
procurement functions involved 
in the acquisition of present and 
future weapons systems.” The 
new staff is set to meet later this, 
month with representatives of the 
Aerospace Industries Assn., the 
National Security Industrial 
Assn., and the Electronics Indus- 
tries Assn. in a “brainstorming” 
session at which 150 ideas on 
better procurement already | 


gleaned from industry and the Air | 


Force will be tossed onto the 
table. 


Wide Range of Ideas 


Ideas to be presented at the 
session range from new thoughts 
on, processing paperwork to new 
philosophical approaches toward 
doing business. An example: a 
proposal by P. E. Haggerty, 
president of Texas Instruments, 
for a shift from “cost orientation 
to price orientation” in Air Force 
contracts for development and 
initial production. 

Bradley, top Air Force staff 
officer in charge of procurement 
contracting, said he had long 
been “dissatisfied with the con- 
tracting pattern that has been 
established over the years. 

“A firm profit level has been 
set by policy. Whether a com- 
pany does a good job or not, it 
is handled the same way,” he 
said. “We need new ways of 
procurement. If a contractor does 
a good economical job, delivers 
on time or better, and produces 
a high-quality and reliable prod- 
uct, he should be rewarded with 
a higher profit. If he doesn’t do 
a good job, his profit should re- 
flect his performance.” 

He said Thurman’s staff was 
(Turn to page 4, column 4) 
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New Tool Steel Standard 
Cuts Stock Items by 53% 


Washington—The Dept. of 
Commerce has issued a new 
standard for ground tool steels 
that reduces the number of stock 
items by 53%. The new specifi- 
cations are based on recommen- 
dations by manufacturers, dis- 
tributors, and users of the steel 
around the country. 

Stock sizes listed in the 
Simplified Practice Recommenda- 
tion R264-61, Standard Sizes of 
Oil-Hardenable Flat, Ground 
Tool Steel Stock, cover 18- and 
36-in. lengths in 33 thicknesses 
from 1/64 in. through 4 in. and 
widths from %-in. to 10-in. 

The total of 332 items (down 
from more than 700 previously 

(Turn to page 52, column 4) 


Bearing Prices Move 
Along Divergent Paths 


New York—Price tags for 
precision bearings and industrial 
bearings moved in opposite di- 
rections last week. 

Price weakness in precision 
bearings showed up in two an- 
nouncements last week: 

@Kaydon Engineering, pro- 
ducer of precision ball and roller 
bearings (from 2” to 178” in 
diameter), stated that cost reduc- 
tion programs brought a wide 
range of price reductions in the 
firm’s 4 in. to 25 in. bore stand- 

(Turn to page 4, column 2) 


Panorama 


@ A P.A.’s Well Laid Plans Can Be Scuttled when vendor 
shipments are not on time—and this includes early deliv- 
eries as well as late. The spread on pages 30-31 shows what 
one firm did to jack up its vendors’ on-time performance. 


@ Long-Term Buying Arrangements are getting increasing 


attention from P.A.’s. 


P/W Consultant Dr. Clyde T. Hard- 


wick discusses what should be taken into consideration in 
such arrangements in ‘Professional Perspective’ on page 36. 


@ Lift Truck Using Vacuum Principles are under development 
by a handling equipment company. Read the R&D column 
on page 43 for a rundown on some of the other major proj- 
ects that currently are under study by various firms. 


@ Capital Expenditures of Record Proportions are foreseen 
for the next few yearg, and industry is expected to have 
plenty of money to finance them. That's the conclusion of 
two economic studies, as outlined in the story on page 20. 


Consulting Firm 
Adds Purchasing 
To Advisory Line 


Cambridge, Mass.—New rec- 
Ognition of the importance of 
| purchasing in the corporate struc- 
ture has come from another area. 
The internationally known man- 
agement consultant firm of Ar- 
|thur D. Little, Inc., has incorpo- 
rated purchasing and materials 
management into its folio of ad- 
visory services. 

Purpose of the new purchasing 
emphasis, says Senior Associate 
Henry J. Maubert, is to urge top 
‘executives of industrial client 
firms to consider that materials— 
in every phase—must get in- 
creased attention as a crucial 
area, not only of cost-savings, but 
of future scientific progress as 
well. 

“Unless we go to top manage- 
ment,” he says, “we’re not going 
to get anybody’s ear.” Maubert 
says the firm will seek to demon- 
strate purchasing’s importance to 
key officers, and get them to rec- 

(Turn to page 51, column 2) 


Alcoa Posts New Prices 
On Aluminum Conductors 


Rome, N. Y.—Alcoa’s Rome 
Cable Div. posted a sweeping 
series of changes in the pricing 
of its entire line of bare and 
covered aluminum conductors. 
The new conductor price lists 
which went out to buyers last 
week contained both price in- 
creases and decreases, but the 
dominant trend throughout the 
list was up. 

For example: 

® Bare ACSR (aluminum con- 
ductor, steel reinforced), up from 
1% to 8% for sizes above 336- 
400 cm (circular mills). At that 
size level and below, however, 
ACSR items were decreased an 
average of 2%. (See table page 
'52). Reductions of 1% to 7% 
'also occurred in a group of high- 
strength ACSR conductors used 
chiefly for overhead ground 
wires, in which a relatively small 

(Turn to page 52, column 2) 


VA in Action 


Chicago—“Before and 
after” examples of what large 
firms have done with value 
analysis will be brought to the 
second annual Value Analysis 
convention at Midway House 
here Aug. 28-30. 

Such companies as Hughes 
Aircraft, Westinghouse Air- 
brake Div., Allis-Chalmers, 
ITT-Kellogg, Aerojet-General 
will show how they chopped 
product costs 40% to 90% 
through VA. 


J. C. SECREST 


Major Steel Buyers See 
Probable Higher Prices, 
Slower Deliveries Ahead 


New York—A group of major 
steel buyers spot this outlook for 
1961’s final quarter: probable 
higher prices, slower deliveries, 
and increasing pressure on inven- 
tory building. 

Thoughts on prices dominated 
the August market report of the 
NAPA Steel Committee whose 
members exhibited a growing 
feeling that higher steel prices are 
scheduled for later this year. 
|Whereas two months ago only 
| 30% of the committee forecast 
price increases, 50% now see 
prices rising. 

The report said that those who 
forecast price increases estimated 
the range between $2 and $4/ton, 
but on a selective basis rather 
than across-the-board. Commit- 
tee members also said they did 
not expect recent price cutting on 
small tonnage and high-priced 
product lines to spread into major 
tonnage items. The latest pricing 
policy moves by the steel indus- 
try were seen as headway toward 
price stabilization. 

Looking ahead to fourth quar- 
ter deliveries, steel buyers em- 
phasized expectations of slower 
deliveries. Half of the committee 

(Turn to page 51, column 4) 


In Jacking Up Quality, Vendor Ties 


Executive Changes At 
AMC, Chrysler, GM 
Point Up Self-Analysis 


Detroit—A series of high level 
management changes at three 
auto companies highlights pur- 
chasing’s expanding key role in 
the industry’s current push for 
ever-higher quality levels and im- 
proved vendor relations. 

Here’s what’s happening: 

@At South Bend, American 
Motors’ new purchasing vice 
president, 38-year-old John C. 
Secrest, is evaluating AMC’s au- 
tomotive and Kelvinator appli- 
ance division buying operations 
with an eye to applying some of 
the cost analysis procedures he 
helped devise at Ford. 

© At General Motors, Thomas 
E. Darnton, former purchasing 
director of the Oldsmobile Div., 
has been named to the newly 
created post of director of relia- 
bility, a staff position directly 
under the division’s general man- 
ager. 

@ At Chrysler Corp., the ap- 
pointment of its top facts-and- 
figures man, 42-year-old former 
controller Lynn Townsend, as 
president points up year-long ef- 
forts at that troubled company 
to revamp operating policies and 
vendor relationships. 

In the new purchasing setup at 
American Motors (the v.p. post 
overseeing autos and appliances 
is an innovation) Secrest was 
handed the assignment of adding 
cost-oriented controls to AMC’s 
continuing emphasis on quality 
products and solid vendor rela- 
tions. In the job barely two 
months, the former Ford execu- 
tive was expected to inaugurate 
a purchasing analysis system 
with which he was closely identi- 
fied at Dearborn where he for- 
merly supervised 180 employes 
in providing cost data to guide 
product planning decisions. 

Under President George Rom- 

(Turn to page 52, column 1) 
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Purchasing Perspective 


ndustry, businessmen, and consumers so far have refused to 
be stampeded into scare buying by all the tough talk and 
defense build-up generated by the Berlin crisis. From all reports, 
industrial buying is keeping pace only with actual need and sales 
requirements, and most P.A.’s contend they anticipate no change 


in that policy. 


But just because blood pressures did not rise in purchasing 
departments in recent weeks does not mean buyers are not look- 


ing and planning ahead. 


Reports from around the country 


indicate a substantial number of industrial buyers believe third 
and fourth quarter production requirements will take some meas- 


ure of inventory rebuilding. 
” 


Steel sales managers still are not certain about what to expect 
in prices and in demand over the next few weeks and months 
(Turn to page 51, column 4) 


Purchasing Week Industrial Materials Price Barometer 9 wines eSicewoSin oes ee 


Latest Week Year 


Week Ago Ago Firming Rubber, Steel Scrap 
928 926 93.3 ss F 
Tags Lift Index 


| | 


Year ago 


(Based on 17 Basic 
Moterials) 


January 1957-100 


80 ! EER SRERSEEREEEES SESE EEEE! 
TSF MAMJSASON ES FMAMJJASONTUFMAMJJASON GUT ONEJAN FEB MAR APR MAY JUNE JULY AUG ce 
1957 1958 1959 1961 


This Week’s Commodity Prices 
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Price Perspective 


a on ce geen gel orga D hh 2 . 0 OOMING PROFITS PLUS STABLE PRICES—That’s the big news 
Steel, billets, Pitts., et Y 80.00 highlighted by the latest returns on corporate earnings. 
Steel, structural shapes, Pitts., cwt 

Steel, structural shapes, Los Angeles, cwt 
Steel, bars, del., Phila., cwt 

Steel, Lars, Pitts., 

Steel, plates, Chicago, cwt 


Aluminum, pig, Ib 

Secondary aluminum, #380 Ib 

Copper, electrolytic, wire bars, refinery, Ib 
Brass, yellow, (sheet) Ib 

Lead, common, N.Y., Ib 

Nickel, electrolytic, 

Tin, Straits, N.Y., 1 

Zinc, Prime West, East St. Louis, Ib 
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Both government and private surveys show substantial boosts in cor- 
porate profits for the second quarter over the first qoaries. This sharp 
reversal of the recession trend brought profit levels to within 2% of the 1960 
second quarter, according to the First National City Bank of New York. 
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Manufacturing firms registered especially strong gains—net earnings after 
taxes for some 519 companies climbed 23% in the June quarter. Even more 
important, this improvement was achieved with very little change in prices. 
The breakdown below tells the story: 


Profit Gains: Price Change: 
FUELS 2nd Quarter End of 2nd Quarter 
Fuel oil #6 or Bunker C, Gulf, bbl ; Over Ist Quarter to End of Ist Quarter 
Fuel oil #6 or Bunker C, N.Y., barge, bbl 

Heavy fuel, PS 400, Los Angeles, rack, bbl 

Lp-Gas, Propane, Okla., tank cars, gal. (incl. discount). 
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Chemical Products 
Paper & Allied Products 


Gasoline, 92 oct. reg., Chicago, tank car, gal 
Gasoline, 84 oct. reg., Los Angeles, rack, gal 
Kerosene, Gulf, Cargoes, gal 

Heating oil #2, Chicago, bulk, gal 


CHEMICALS 


Ammonia, anhydros, refrigeration, tanks, ton 
Benzene, petroleum, tanks, Houston, gal 
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Textiles & Apparel 
Tires, Rubber Products 
Building Materials 41 ‘5 (estimated) 
Machinery —.1 

The fact that these profit-price patterns show up in so many key industries 
means that the gain in earnings resulted almost entirely from lower unit costs 
through fuller utilization of facilities as demand picked up. 


Caustic soda, 76% solid, drums, carlots, cwt 
Coconut oil, inedible, crude, tanks, N.Y. Ib 
Glycerine, synthetic, tanks, Ib 

Linseed oil, raw, in drums, carlots, Ib 
Phthalic anhydride, tanks, Ib 


Polyethylene resin, high pressure molding, carlots, Ib. . 
Polystyrene, crystal, carlots, Ib 


— — 


That’s especially significant for P.A.’s. Suppliers are bettering their position 
by getting bigger orders, and so long as excess capacity and keen competition 
abound, they won't be inclined to risk reversing the trend by raising tags. 


1 i++ 


Reinforcing this conclusion are the latest earnings forecasts which project 
further widespread profit gains in the third quarter—with continued price 


Sweesrean 1H Sh 


Rosin, W.G. grade, carlots, fob N.Y. cwt 
Shellac, T.N., N.Y. Ib 


Soda ash, 58%, light, carlots, cwt 

Sulfur, crude, bulk, long ton 

Sulfuric acid, 66° commercial, tanks, ton 
Tallow, inedible, fancy, tank cars, N.Y. Ib 
Titanium dioxide, anatase, reg. carlots, Ib 


PAPER 

Book paper, A grade, Eng finish, Untrimmed, carlots, 
cwt. 

Bond paper, #1 sulfite, water marked, 20-lb, 16-carton 
lots, cwt. 

Chipboard, del. N.Y., carlots, ton 

Wrapping paper, std. Kraft, basis wt. 50 Ib rolls 

Gummed sealing tape, #2, 60 Ib basis, 600 ft. bundle. . 


BUILDING MATERIALS 

Cement, Portland, bulk carlots, fob New + pangs bbl. . 
Cement, Portland, bulk carlots, fob N.Y., bbl 

Southern pine, 2x4, s4s, trucklots, fob N. Y., mftbm.... 
Douglas fir, 2x4, s4s, carlots, fob Chicago, mftbm 
Spruce, 2x4, s4s, carlots, fob Toronto, mftbm 

Fir plywood, Y%4” AD, 4x8, dealer, crid, fob mill, msf. . 


TEXTILES 

Burlap, 10 oz. 40”, N.Y., yd 
Cotton middling, 1”, N. Y. Ib 
Printcloth, 39”, 80x80, N.Y., 

Rayon twill, 40%", 92x62, N. 
Cotton drill, 1.85, 59”. 68x40, LY. 
Wool tops, N.Y., Ib 


HIDES AND RUBBER 
Hides, cow, light native, packers, Chicago, Ps. 
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stability. Net earnings appear certain to exceed year-ago levels for the com- 
ing period. In fact, say the experts, the expected increase in revenue from 
rising profits is the main reason the Administration isn’t asking for higher 
taxes to finance stepped up defense spending. 


INTEREST CHARGES AND WAGE HIKES WON’T CREATE UNDUE 
COST PRESSURE as business picks up in the fall. Economists see increases 
in both areas running below what would normally be anticipated at a time 
when seasonal and cyclical pickups in business activity coincide. 


Take the short-term interest rates that generally determine the cost of 
carrying inventory. Most financial experts expect seasonal firming in this 
area to occur later then usual with the increase likely to be a moderate one. 


The reasons, as one financial expert summed up, “Banks are in good liquid 
position right now, which is desirable before the seasonal pickup in business 
activity. That takes care of supply. But corporations borrowed a record 
of $85.1-billion in the second quarter. A good part of that money will 
be used for working capital, and that should hold down or delay the sharp 
increase in demand for funds that usually accompanies inventory requirements 


in a business revival.” 
+ e “ 


THE LABOR FRONT. A recent study of almost 1,400 wage settlements 
by the Bureau of National Affairs showed that 1961 wage hikes are running 
1¢/hr. behind year-go levels—averaging 8.3¢/hr. compared to 9.3¢/hr. in 


Rubber, #1 std ribbed smoked sheets, N.Y., r 292 375 : : j i 
(Price sources include: Coal Age, E&MJ ed and Mineral Markets. Baginccring News-Record, 1960. Fringe benefit gains and deferred wage increases are also lagging the 


Platts Oilgram Price Service.) 1960 pace. 
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Corrugating Medium Price Hikes Set 
In Wake of Corrugated Carton Boosts 


New York—Packaging Corp. 
of America and Continental Can 
have posted price increases of 
$9.50/ton, or 12¢ 
on corrugating medium effective 
Sept. 1 east of the Rockies. 

The boosts brought tags for the 
26 Ib., semichem grade to 
$115.50/ton, or $1.50/1,000 sq. 
ft., and the lower grade filler (26 
lb. bogus) to $105.50/ton, or 
$1.37/1,000 sq. ft. 

“We're taking the ball on this 
to try and remedy an overly de- 
pressed price situation in cor- 
rugating medium,” said a Pack- 
aging Corp. spokesman. 

The move followed a rash of 
east-of-the-Rockies hikes—rang- 
ing from 10% to 14% —in cor- 
rugated carton prices aver the 
past two weeks. 

Other corrugating medium pro- 
ducers were slow to follow the 
two price leaders—despite the 
fact that these prices had declined 
sharply since last November. The 


semichem grade, for example, fell | 


from $1.72 to $1.38/1,000 sq. ft. 

Industry sources claim that 
most companies are waiting for 
evidence that the corrugated 
carton increases will stick before 
taking action. 

“We have to really study the 
market,” commented an Eastern 
producer. “Idle capacity is very 
expensive in this industry.” 

“A lot depends on Interna- 
tional Paper,” said one corru- 
gated products expert. 


along, they'll have to rescind if 
International doesn’t raise its 
prices.” 

Most corrugating medium peo- 
ple feel the price increase is likely 
to become industry wide. 

“Sales are definitely on the 
rise,” observed one executive. 
“And we need higher prices 
badly. The most likely prospect is 
for prices to go higher for spot 
customers in early September, 
and for contract customers on 


Price Changes 


Plastics, tanning chemical— 
Miles Laboratories, Inc., cut the 
price of Sumstar 190 to 75¢/lb. 
from 95¢. The reduction, effec- 
tive immediately, was made pos- 
sible by increased sales volume. 


Chemical cotton pulp—Her- 
cules Powder Co. announced an 
increase of $26/ton in all grades 
of chemical cotton pulp. New 
price for its viscose grade is 
$266/ton. 


Cotton products — Cannon 
Mills, Inc., raised white towel 
prices by 3% effective Aug. 18 
and terry cloth by 242%. Pre- 
viously, Cannon had posted i 
creases for sheets and pillowcases. 


Refined glycerine—Prices of 
refined glycerine 992% were cut 
Y%¢ in tank and carlots, as the 
world market remained de- 
pressed. Producers offered dis- 
counts and allowances to main- 
tain their competitive position. 


Ammonia—Ammonia prices in 
various grades dropped season- 
ally by $8/ton. The reduction, 
which applies to Aug. -Sept. ship- 
ments, is designed to encourage a 
more even flow of tonnage 
throughout the year. 
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1,000 sq. ft. | 


Oct. 1 when a aumber of contract 
dates terminate.” 

If the higher prices go into 
effect, however, they probably 
won't spread west of the Rockies 
where semichem is reportedly 
selling at $1.42 to $1.55/1,000 
sq. ft. 

“Prospects for a price increase 
are fairly remote on the West 
Coast due to tight competition,” 
said a spokesman for Fibreboard 
Paper Products, a large San Fran- 
cisco producer. 


Steel, #1 hv, divd Pitt, ton. 
Steel, #1 hv, divd Clev, ton 
Steel, #1 hv, divd Chic, ton 


Copper, #1 wire, dir buy, fob NY, ae 
Copper (hv) & wire mix, dir buy, fob NY, Ib. 


Brass, light, dir buy, fob NY, Ib 
Brass, hv yellow mix, dir buy, fob NY, Ib 
Alum (cast), mixed, dir buy, fob NY, Ib 


Alum (sheet), old clean, dir buy, fob NY, Ib. 


Zinc, old, dir buy, fob NY, Ib 
Lead, soft or hard, dir buy, fob NY, Ib. 
Rubber, mix avto tires, dlvd Akron, ton 


Rubber, synth butyl tubes, East, divd, a 


Paper, old corrug box, dir, Chic, ton... 
Paper, #1 mixed, dir, NY, ton 
Polyethylene, clear, dir, NY, Ib. 


Aug. 
9 
36.00 
34.50 
38.00 
245 
225 
125 
145 


Aug. 


2 
36.00 
34.50 
37.00 

24 
22 


This Week’s Scrap Prices 


Year % Yrly 
Ago Change 


30.00 
31.00 
32.00 
.24 
22 
110 
125 
10 
095 
04 
083 
11.00 
.073 
18.00 
1.00 
VW 


+ 20.0 
+11.3 
+ 18.8 
2.1 
+ 2.3 
+13.6 
+16.0 
0 
0 
25.0 
15.7 
0 
11.0 
WA 


+ 200.0 


—54.5 


“Even if | 
two thirds of the industry goes | 


Imperial Chemical, Ltd. 
Cuts Polyethylene Price 


London — Imperial Chemical 
Industries, Ltd., Britain’s largest 
polyethylene producer, cut prices 
by 14% to 18%, to approxi- 
mately 22¢/Ib. 

The reduction amounted to 
about 4¢ to 5¢/lb. according to 
grade. It came only eight months 
after the last cut, which chopped 
prices by some 5¢/lb. 

ICI said the prices, grade for 
grade, are equivalent to those of 
any overseas competitor. The 
company also said it has capacity 
available to meet a “substantial” 
increase in demand. 


relies on Gates Hose 


In building a group of 12 emplacements 
for the Atlas ICBM near Salina, Kansas, 
Gates Hose was chosen by the prime 
contractor for use throughout the con- 
struction. Thousands of feet of Gates 
Hose for air, suction and discharge,water 
and steam are giving outstanding service 
in constant use under severe working 
conditions. 

This project is under the supervision 
of the U.S. Army Corps of Engineers. 
The contractors are Utah-Manhattan- 
Sundt, a joint venture headquartered in 
San Francisco. 


Gates makes a hose for every indus- 
trial application —every type of hose in 


a full range of sizes. All are dependable, 
top-quality products of Gates continu- 
ing program of Specialized Research. 


You get fast delivery from local stocks. 
The hundreds of Gates Distributors, 
located in all parts of the country and 
throughout the world, have large stocks 
of hose on hand, backed by Gates Stock- 
ing Service Centers in every major in- 
dustrial area. 

This means that you always get quick 
delivery of Gates Hose from a local 
source, 

Call your nearby Gates Distributor 
when you need hose of any kind, for any 
purpose. 


The Gates Rubber Company, Denver, Colorado 


Gates Industrial Hose 
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| NewIBM System Outtalks Humans by 000% 


New York — A high-speed 
communications system that al- 
lows two widely separated com- 
puters to “talk” to each other at 
speeds 1,000 times faster than the 


human voice was demonstrated | 
here last week by International | 
and | 


Business Machines Corp. 
New York Telephone Co. 

In the demonstration, com- 
puters in IBM’s applied program- 
ing center in New York and in 
Poughkeepsie, which is 68 miles 
away, were linked by existing 
telephone cable and microwave 
facilities of New York Tele- 
phone to permit an operator at 
one point to work a computer at 
the other end. 

A specially developed IBM 
1945 magnetic tape transmission 
unit that sends and transmits 15,- 
000 characters per second was 
unveiled at the demonstration. 
With modification, an IBM offi- 
cial explained, the system has a 
potential speed of 62,500 charac- 
ters, or 437,000 bits/sec. 


Aids Work Load Distribution 


Warren Hume, president of 
IBM’s Data Processing Div., said 
the system’s high speeds will per- 
mit large firms with regional di- 
visions to distribute work loads 
among computers without regard 
to distance and will eliminate the 
use of messengers to deliver reels 
of magnetic tapes between cities. 

The new system points up the 
fast growth that has taken place 
in the data communications in- 
dustry in response to the need of 
business and industry for greater 
speed and flexibility in moving 
vast amounts of business data. 
The communications industry ex- 
pects to accelerate this growth by 
expanding its services in a num- 
ber of relatively new areas. For 
example: 

In 1961 AT&T expects to 
place into operation some 6,000 
of its Data Phone sets to link two 
or more computers. Data Phone 
transmits 1,600 words/min. from 
punched cards, paper or mag- 
netic tape—even handwritten 
messages and diagrams, depend- 
ing on the model installed. Main 
advantage of the Data Phone is 
that it operates over regular tele- 
phone circuits at regular tele- 
phone rates. 


Teletype in the Picture 


Teletype, too, is getting in on 
the computer communications 
picture. A high-speed teletype- 
writer tape transmission system 
capable of transmitting and re- 
ceiving more than 1,000 words/ 
min. will join the Bell System 
lineup at the end of the year. 
This equipment was designed 
primarily to accommodate large 
volumes of data transmission. 

Western Union’s entry in the 
data transmitting teletype field is 
the Telex which is now estab- 
lished in 23 cities nationally with 
22 more on the way this fall. A 
Telex system can be inter-con- 
nected between companies as 
well, so that purchasing agents 
can use the equipment to trans- 
mit purchase orders directly to 
suppliers when tie-in is made. 

P. A.’s also have a stake in 
telecommunications involving in- 
ventory control. Illustrating what 
can be done in this regard, West- 
ern Union is one of its own best 
customers. The company has its 
60,000-item inventory, computer 
controlled, linked by wire from 
warehouse to central office. From 
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(Continued from page 1) 
set up to “consider and devise 
new ways of effectively accom- 
plishing the procurement func- 
tions involved in the acquisition 
of present and future weapons 
systems.” 

“This group,” 


he said, “has 


"*\been directed to take a critical 


WRITTEN PHONE CALLS: Bell System’s Data Phone Series 600 (left) 


transmits handwritten messages over regular telephone lines. 


Data 


Phone 400 (right) transmits punch card data between machines. 


one location Western Union can 
manage a national inventory. 

Of course, teletypewriters are 
not exclusively employed for data 
transmission. Printed wire mes- 
sages over leased wires have be- 
come increasingly important in 
internal communications. Com- 
panies claim printed wire com- 
munications eliminate many er- 
rors made when telephones are 
used. Western Union says pri- 
vately leased wire service is the 
fastest growing end of its busi- 
ness, expects these wires to sur- 
pass public use in time. 

AT&T reports that the largest 
growth of its TWX system, which 


now numbers some 54,000 sta- 
tions, has come in the last 10 
years. About 2.5-million TWX 
connections (messages going one 
way) a month travel over this sys- 
tem. Typical rates: New York to 
San Francisco, $1.75 for the first 
three min., 50¢ for each addi- 
tional min.; New York to Chi- 
cago, $1.15 for the first three 
min., 35¢ for each additional 
min. 

For the big communications 
jobs, the Bell System now has a 
kind of do-it-yourself com- 
munications network. Called 
Telpak, this system provides 

(Continued on page 51) 


look at procurement methods, 
recommending any changes 
deemed necessary regardless of 
whether these changes may con- 
flict with present procurement 
concepts, departmental rules and 
regulations, or current statutory 
authority.” 


| Bradley also disclosed that the 
| Air Force had begun the second 
round of a new plant manage- 
ment survey aimed at improving 
purchasing practices. 

He said a special team of legal, 
production and auditing experts 
currently is at work at the 
Downey and Anaheim, Calif., 
plants of North American Avia- 
tion’s Autonetics Div., checking 
the company’s purchasing pro- 
cedures, manufacturing opera- 
tions, cost estimating, and other 
management practices. Auto- 
netics is Air Force contractor on 


Dept. of Commerce Sees 
Copper Industry Staging 


Prices Down on Precision Bearings; Good 2nd Half Recovery 


Industrial Bearing 


(Continued from page 1) 
ard bearings and 2 in. to 25 in. 
bore special bearings. 

“We are now competitive with 
anyone in the industry,” observed 
a Kaydon spokesman, “and we 
expect our cost reduction pro- 
gram to lead to additional price 
reductions in the near future.” 

® Miniature Precision Bear- 
ings, a Keene, N. H. company, 
announced reductions ranging 
from some 6% to 21% on its top 
quality standard miniature and 
instrument bearings. The new 
price list stems from a program 
of greater standardization in pro- 
duction specifications, and in- 
cludes a list of charges for extras. 

In contrast with precision 
bearings, however, industrial 
bearing prices have been firming. 


L. J. Bussmann Dies; 
Directed Purchasing 
For Bussmann Mfg. 


St. Louis—Lee J. Bussmann, 
vice president and director of 
purchases, Bussmann Mfg. Div., 
McGraw-Edison Co., died of a 
heart attack Aug. 6. He was 63. 

Bussmann joined the firm 
shortly after it was established by 
two of his brothers in 1914. 
Bussmann Mfg. merged with 
McGraw-Edison in 1929. 

Active in purchasing associa- 
tion affairs, Bussmann had been 
a member of the St. Louis Pur- 
chasing Agents Assn. since 1920. 
He was elected president of the 
group three times—in 1929, 
1930, and 1937. 

Bussmann also served as an 
NAPA district vice president 


from 1933 to 1934. In 1947 he 


received the Dist. 3 Henry L. 
Bruggerman Award for outstand- 
ing service to the purchasing 
profession. 


Tags Seen Firmer| 


The four manufacturers who an- 
nounced tag boosts several weeks 
ago—Timken & Hyatt, effective 
Aug. 1, and SKF & Bower, effec- 
tive Sept. 1 (see PW, July 3, ’60, 
p. 1)—were joined recently by 
Fafnir Bearing which will hike 
its prices to OEM customers on 
October 1. Fafnir increases will 
amount to 2% on small ball 
bearings, 4% on pillow block 
bearings, and 5% on precision, 
aircraft, & medium and heavy 
ball bearings. 

Other bearings producers 
aren't committing themselves as 
to whether (or when) they'll 
raise their quotes. But the gen- 
eral consensus is that, in the 
words of one big Eastern supplier, 
“Prices have definitely improved 
in recent months. There’s much 
less competitive chiseling going 
on, and I think the credit goes to 
the higher price announcements.” 


Improvement Seen 


“Prices should continue to 
improve,” observed one still un- 
committed manufacturer. “De- 
mand has been picking up and 
should continue to do so.” 

Whether the price boosts will 
stick in full or in part, however, 
is still uncertain. A spot check 
by PW indicates that demand is 
going better for companies whose 
prices haven’t gone up yet, than 
for those who have already in- 
stalled higher tags. 

“We can hang on for 60 days 
or so at our new prices,” said one 
firm, 
panies go along. But we may, 
have to make adjustments if our 
sales don’t pick up.” 


“It’s still a wait-and-see situa- | 


tion,” commented one firm that 


had announced increases. 
rising costs, 


losing some big customers.” 
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“and see if the other com- | 


“Higher | 
industry prices are justified by | 
but we can’t stick | 
rigidly to our boosts if it means | 


Washington—Second quarter 
| copper reports now coming into 
| Washington show a strong re- 
covery for the domestic industry. 
Copper and brass mills are lead- 
ing the way to a second half in- 
dustry recovery, according to 
Dept. of Commerce preliminary 
figures. 

Military orders show a moder- 
ate increase for the second and 
third quarters this year. Several 
Washington departments and 
agencies watching copper sales 
and orders for the past two weeks 
were surprised that there was 
hardly a trace of rush buying 
after President Kennedy’s “Berlin 
speech.” 

Besides the Berlin buildup, 
copper buyers also are watching 
jittery labor and political situa- 
tion in Africa and South America. 
In Southern Rhodesia, reports of 
copperbelt miners’ strikes and 
sabotage in the Bulawayo area 
coincided with reports of a 24- 
hour strike at some of Ana- 
conda’s operations in Chile. The 
Chilean labor dispute was short- 
lived but U. S. sources claim the 
settlement is only temporary and 
a future showdown is expected. 


Air Force Set to Round Up Experts 
|For New Thinking on Procurement’ 


the Minuteman ICBM inertial 
guidance system and_ search 
radars for the F-104 and F-105 
fighter planes. 

The first study of this type 
was completed a few months ago 
at the Martin Co. plant in Denver. 
As a result of the Martin in- 
spection, the company reportedly 
was ordered to broaden com- 
petition for subcontracts, to 
tighten management of subcon- 
tracting, to improve its spare 
parts provisioning schedules, and 
to make similar important man- 
agement changes. 


‘Cracking Down’ 


Bradley said the Air Force is 
cracking down on contractors in 
response to General Accounting 
Office criticism of inflated cost 
estimates. GAO has complained 
to Congress that many primes 
with fixed-price incentive con- 
tracts have claimed excessively 
high costs on items bought from 
subcontractors during initial ne- 
gotiations on target prices, then 
have been able to buy the goods 
at much cheaper prices. 

The general believes the over- 
charging results “not from dis- 
| honesty but from the lack if in- 
'ternal corporate coordination in 
pricing new contracts.” 


Must Detail Estimates 


To counter excessive cost esti- 
mates, Bradley said he is requir- 
ing prime contractors to certify 
in detail their latest cost esti- 
mates. He has also called for ex- 
panded Air Force auditing of 
target price figures. In recent 
years, he said, the volume of 
auditing. has increased substanti- 
ally. In fiscal 1956, for example, 
only $750-million worth of con- 
tracts underwent special auditing 
of target estimates; lately, at least 
$11-billion worth of annual pro- 
curement is being checked for ex- 
cessive costs. 

Bradley said the Air Force 
“ought to be able to buy more 
of such things as spare parts di- 
rectly by ourselves rather than 
purchase them from prime con- 
tractors who, in turn, buy the 
goods from other suppliers.” 


Moore Acquires Aetna 


San Francisco—Moore Mfg., 
Inc., plastic and rubber products 
manufacturer, has acquired Aetna 
Mfg. Co., Inc. Aetna, which 
will operate as the Amco Div. 
of Moore, manufactures vinyl 
cove base and vinyl carpet base 
for flooring, tile and building in- 
dustries. 


Weekly Production Records 


Steel ingot, thous tons 

Autos, units 

Trucks, units 

Crude runs, thous bbl, daily aver 
Distillate fuel oil, thous bbl 
Residual fuel oil, thous bbl 
Gasoline, thous bbl 

| Petroleum refineries operating rate, 
| Container board, tons 

Boxboard, tons 

Paper operating rate, % 
Lumber, thous of board ft 


| *Revised 


Bituminous coal, daily aver thous tons 
Electric power, million kilowatt hours 
Eng const awards, mil $ Eng News-Rec 


Latest 
Week 
1,850 
32,020 
13,266 
8,466 
14,037 
6,207 
30,626 
85.3 
165,218 
101,034 
88.6 
231,649 
1,356 
16,137 
$37.3 


Week 
Ago 
1,818 
77,040* 
22,481* 
8,397 
13,214 
5,742 
30,449 
84.6 
158,178 
93,581 
89.6* 
218,810 
1,344* 
16,061* 
458.1 


% 


435.5 


August 14, 1961 


August 14, 1961 
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2 B&D Magnetic Drill Presses drill 
1 hole every 29 seconds for 14 days! 


Without letup (or breakdown), making over 42,300 
holes 1544” diameter in heavy steel plates... two 
Black & Decker Magnetic Drill Presses (34” and 
1” sizes) drilled around-the-clock for 14 days to 
meet an extraordinary deadline. The job resulted 
from a special rush order given Southern Reinforcing 
Steel Company for prestressed concrete requiring 
2 large jigs. The need was for a tool with drill press 
accuracy, portable drill versatility and time-proved 
Remote Hydra-Power Feed 
is available on all three 
B&D Magnetic Drill 
Presses. You just stand 
aside and let these tools do 


the work— upside down, 
right-side up or sideways. 


Single-speed 4%” and 1” 
sizes, and two-speed 1” 
model give you a three-way 
choice of B&D Magnetic 
Drill Presses. All operate 
aaa or by remote con- 


durability. That’s why the choice was the Black & 
Decker Magnetic Drill Press. 

Over 1,500 pounds of magnetic power hold this 
drill in position . . . up, down or sideways. Famous 
B&D power makes any job quicker and easier. The 
Black & Decker Magnetic Drill Press is sold by 
leading distributors everywhere. For sales 
and service, look in the Yellow Pages under 


TOOLS ] 
ELECTRIC 
——J 


Black se Decker: 


CUTS MAN-HOURS TO MINUTES 


Tue Brack & Decker Mre. Co., Dept. 3508 
Towson 4, Md. (In Canada: Brockville, Ont.) 


OC Please arrange a demonstration of 
O Please send additional information on. 


Company 


Address 


| Bs 


SCE) 


© Impact Wrenches 0D Hammers © Belt Sanders QD Drills 
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Washington Perspective 


resident Kennedy wants Congress to enact the 8% tax credit 
purchases of machinery and equipment despite increased 
defense spending. He sent word of this, through Treasury Secy. 
Douglas Dillon, to the House Ways and Means Committee. Many 
members of Congress had come to believe that the tax-credit 
plan was dead. But Kennedy believes it is essential to the 
strengthening of the economy for the long-haul cold war. 

The outlook now is favorable for House approval of the plan. 
The big question is whether the Senate can, or will, hold hearings 
and act before Congress adjourns. The situation could change 
drastically by January when this Congress returns for its second 
session. At the moment, however, the Administration is not 
planning to seek any tax increases next year to pay for higher 
military outlays. 


Stricter rules covering conflict-of-interest cases in dealing with 
the government are breezing through Congress. The House al- 
ready has approved them, and Senate passage is certain. The 
chief change, so far as purchasing agents are concerned, is this: 
Former federal employees would be barred for life from repre- 
senting private companies in government transactions in which 
they once had a direct hand. The present ban runs only for two 
years. 

At the same time, the bill would ease some restrictions now im- 
posed on persons who take a government job. They would be 
allowed to retain pensions or stock bonuses in which they had 
vested rights and would be permitted to continue private life or 
health insurance benefits and profit-sharing privileges. 

. © * 

The Kennedy Administration is conducting a complete re- 
appraisal of oil import controls. Two decisions appear likely by 
the end of this year: Allocations granted importers of crude oil 
will be changed drastically for the first half of 1962, and controls 


Millions of kitchens in corrugated 


America’s fifty million homes use appliances by the 
kitchenful. Millions of toasters, coffee makers, ranges, 
washers and other wifesavers are shipped in boxes 
by Hinde & Dauch Division. Leading appliance 
manufacturers know they can count on H&D for 
money-saving corrugated containers in volume. 


West Virginia 
Pulp and Paper 


Hinde & Dauch Division 


17 Plants * 42 Sales Offices * Sandusky, Ohio 
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'federal court 


may be lifted entirely on the 
import of residual fuel oil for 
industrial use on the East Coast. 

The Interior Dept. is studying 
the problem of crude oil alloca- 
tions with the idea of (1) being 
fairer to importers and (2) 
protecting domestic producers. 
Jersey Standard has filed a timely 
court suit, challenging the sliding 
scale feature which gives big re- 
finers proportionately less crude 
than smaller ones. 

The Office of Civil Defense 
Mobilization, in its residual study, 
is torn between coal interests 
looking for stiffer controls and 
consumers and importers who 
want controls lifted. Heavy op- 
position to controls is evident in 
Congress, which may influence 
the decision. 

x ® 8 

Industries that buy natural gas 
from distributing firms may be in 
line for rate refunds that residen- 
tial and commercial customers al- 
ready get. Under a new bill that 
got an unexpected push in Con- 
gress last week, the Federal 
Power Commission would get the 
authority to suspend for five 
months rate increases proposed 
by interstate pipelines for gas to 
be sold to distributors for resale 
to industry. 

Thus, in the event that the FPC 
finally turns down a_ proposed 
rate increase, industrial custom- 
ers would get refunds. FPC has 
urged the rule for years. The bill 
was cleared by the Senate Com- 
merce Committee last week, and 
may get through the Senate this 
year. But no hearings have been 
held in the House—making en- 
actment in 1961 highly unlikely. 

« oe # 

A federal grand jury in New 
York may delve more deeply into 
operations of General Motors’ 
auto divisions than any previous 
inquiry. For months now, federal 
grand juries have been checking 
GM operations. One indictment, 
against GM’s electro-motive di- 
vision, already has been handed 
down. 

In New York, federal attorneys 
issued subpoenas seeking details 
of GM’s auto divisions. The 
company contended the requests 
were too vague and violated con- 
stitutional protections against un- 
lawful search. Federal Judge 
Frederick Van Pelt Bryan agreed, 
but indicated he might permit the 
subpoenas if they were re-issued 
with more specific demands. 
Government attorneys consider 
Bryan’s attitude as something of 
a victory. 


MaineAcceptsSettlement 
From Tar, Asphalt Firms 


Augusta, Me.—The State of 


|Maine accepted $215,000 as a 


settlement of its $1.5-million 


damage claim against six out- 


of-state tar and asphalt firms. 

Only two of the six firms sued 
for price-fixing were involved in 
the cash settlement. They were 
Koppers Co., Pittsburgh, and 
Allied Chemical Corp., New 
York. Both firms also agreed to 
pay some $21,498 to 15 Maine 
towns and cities to which they 
had sold tar and asphalt. 

Suits against other firms were 
dismissed because they had not 
made any sales in Maine. The six 
firms were sued in Maine after 
they had been convicted in a 
in Massachusetts. 

In its suit the state charged 
that it had suffered $500,000 in 
damages over a four-year period 
as a result of price-fixing. 
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Alcoa Triggers Revision of Industry Price Lists | TVA Purchases Hit $206-Million 


Pittsburgh—Other major alu- 
minum producers, following Al- 
coa’s lead, began revising basic 
pricing lists last week, and all 
were expected to come up with 
changes paralleling the revisions 
announced by Aluminum Co. of 
America. 

Reynolds Metals followed suit 
almost immediately in one signi- 
ficant area by dropping the 
former classification known as 
“building sheet” which, like 
Alcoa, it will designate hence- 
forth as Type 3105 at 2¢-3¢ 
higher than before. Kaiser also 
indicated it would have some 
changes. 

Buyers analyzing the revisions 
inaugurated by Alcoa saw two 
major moves: 

® Building sheet. Transferral 
of this item from the commodity 
list to an alloy category was seen 
by many as a move to eliminate 
some of the “troublesome” com- 
modity listings which have 
created a good deal of distributor 
dissatisfaction. 

® Widths and gages. New pric-| 
ing in this area was seen as an} 
attempt to bring up to date the | 
pricing on dimensions which has | 
been going along under “tradi- | 
tional” pricing methods even 
though cost of producing these 
widths and gages themselves have 
been changing. In some cases, the 
changes resulted in decreased 
prices. 

Examples: Coiled sheet, type 
1100, .032 gage, is now priced at 
45.5¢/lb. in widths up to 54 in. 
Formerly, it was priced at 46.5¢ 
for widths over 48 in. 

Cut sheet, type 1100, .249 
gage, 84 in. wide is now 48.5¢/ 
Ib., compared to the old price of | 
50.1¢. For 96-in. widths, new) 
price is 49.8¢/lb.; old price: | 
54.7¢. 

In some cases, dimension pric- | 


GSA Holds in Abeyance | 
Decision on Disposal Of 
150 Tons of Unsold Tin 


Washington—General Services | 
Administration says no decision 
has been taken on what will be 
done with the 150 tons of tin it| 
failed to sell last week when 500 
tons were offered in 50 lots of ten | 
tons each. 

Apparently bidders were after 
the Grade C tin and the Grade A 
in the sale, there were 40 lots of 
Grade A, five lots of Grade B and 
five lots of Grade C. All the 
Grade C was snapped up and 30) 
of the 40 lots of Grade A were 
taken. 

Big buyers were Jones & 
Laughlin which took the lion’s 
share of 20 lots (200 tons of the | 
350 tons sold) and metal traders | 
which took 10 lots. Three other | 
companies divided up the rest of | 
the purchases. Prices ranged 
from $1.1638 and 1.1603/Ib for 
Grade A lots to $1.1125 and $1.- 
1257/lb. for Grade C. 

The remaining tin which is 
stockpiled in Ohio is made up of 
10 lots (100 tons) of Grade A and 
the entire five lots initially offered 
of the Grade B. What will be 
done with the remaining tin is| 
“still under evaluation,” a GSA 
spokesman said. It could either} 
remain in the Ohio stockpile or| 
be re-offered in the near future. | 
Market conditions will certainly 
influence GSA’s decision on what 
to do with the remaining 150) 
tons, Officials said. 


ing was simplified by establishing 
a single price on several widths of 
the same gage and type. Example: 
On type 1100 plates, %4-in. thick, 
the 45.5¢/lb. base price now in- 
cludes plates from 24 to 60-in. in 
width 

Increases, in addition to “build- 
ing sheet,” include: 

® Mobile home sheet, increased 
1¢-1“%2¢/lb. 


@ Recording sheet circles, 
10¢-15¢/lb. 
@ Abrasive 

Ib. 


up 


tread plate, up 


3¢ 


HALLOWELL 


@Aluminite, increased 
proximately 4¢/lb. for three 
types only: 41, 42, and 43 


sides bright. 


two 


@ Anoclad sheet, increased ap 
proximately 2¢/lb. for types 520, 


530, and 540 only. 


Changes in the structure of 
packing and quantity extras pro- 
vide a small savings in the 4,000- 
5.000 Ib. range, which used 
call for a quantity extra of 512 ¢ 
lb. The extra charge of 3¢/lb. 
now covers quantities from 4,000 
to 10,000 Ib. 


to 


SHOP EQUIPMENT 


Rugged, functional, versatile... 


custom in everything but price! 


OPEN BENCHES 


Arrangeable, changeable, 
economical. Rugged con- 
struction. 4 leg heights, 4 
top materials, 4 lengths, 5 
widths—the widest selection 
in the industry. Choice of 
top and base accessories. 


CABINET BENCHES 


Functional, good looking, 
plenty of protected storage 
space. 3lengths, 4top mate- 
rials. Many interchangeable 
accessories. 


UNIT BENCHES 


Wide variety of arrange- 
ments and accessories. Ver- 
satile, interchangeable 
drawer or cabinet pedestals. 
2 tengths, 2 widths, 2 
heights, 4 top materials. 


SHOP DESKS 


Large, smooth writing sur- 
face. Drawers glide on bear- 
ings. Recessed pulls. Three 
standard models, plus K.D. 
Parts for custom assembly. 


STOOLS and CHAIRS 


Great variety. Set-up or K.D. 
Fixed or adjustable heights. 
Tubular or channel legs. 
Steel or Presdwood and 
steel seats—round or con- 
toured—revolving or station- 
ary. Optional foam rubber 
seat and backrest covers 
available. 


COLUMBIA-HALLOWELL Division 


Knoxville Purchases of 
equipment, materials, supplies, 
and nonpersonal services by Ten- 
nessee Valley Authority came to 
$206,154,044 during the 1961 
fiscal year ended June 30. This 
included both operations and 
construction materials. 

Of the $128,869,228 worth of 
manufactured articles purchased, 
78% was or will be manufactured 
in states outside the seven Ten- 
Valley States, and 2% 
in foreign countries. Some con 


nessee 


»- | During Fiscal 1961, Report Shows 


tracts are made over a period of 
two or more fiscal years. 

Coal and coke _ purchases 
totaled $68,061,107, of which 
91% are from Valley states. Al 
most all (99%) of the $885,008 
in awards for other raw materials, 
went to firms in Valley 
[VA said. 

Miscellaneous services, such 
barging, labor costs in installation 
contracts, truck hire, and clear- 
ing, came to $8,338,701, most of 
which went to Valley firms 


states 


as 


TOOL STANDS 


Built to take a beating. Four 
sizes, with drawers, trays, 
cabinet bases. Drawers in 
single or double tiers. Avail- 
able with steel or rubber 
casters. 


INDUSTRIAL CABINETS 


Floor, wall and caster 
models. Safe, neat storage. 
Fiush bases, detachable 
feet. Steel or rubber tread 
casters. Six sizes from 21 
to 75 in. high. 


STORAGE WALLS 


Use individually or stack to 
form storage walls or parti- 
tions. Units availabie with 
12, 16, 18, 24 or 32 drawers. 


ERECTOMATIC® SHELVING 


Exclusive features cut as- 
sembly time. Each shelf can 
be independently positioned. 
Stores up to 20% more in 
the same space. Inter- 
changeable parts and 
accessories. 


STEEL SHELVING 


Use basic units individually 
or in combination. Ledge, 
counter and vertical types. 
Multiple pierced, precision 
formed for easy assembly. 


MAIL COUPON TODAY 
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COLUMBIA-HALLOWELL Division SPS Jenkintown 85, Pa. 


Please send me the Full Line Columbia-Hallowell Shop Equipment 


COMPANY 


Please Print 


ADDRESS. 
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ICC Okays Movement of Cement by Tank Truck | Eastern Railroads Denied Authority 


Washington — The Interstate railroads are not allowed to en Behind the commission’s de- To Cut Rates on Plastics Shipments 


Commerce Commission has ruled gage in unrestricted truck haul- cision was the development, in 
that producers can move cement ing except under “special cir- 1958, of motor vehicle tank Washington [he ICC re-|and other factors affecting coastal 
by tank truck rather than bv rail. cumstances.” trailers capable of hauling ce- jected a proposal by Eastern rail- freight movements. However, the 
even though railroad service, The commission said such cir- ment in bulk lots. This type of roads to make cuts on rates for commission pointed out that re- 
within its limitations, remains cumstances exist in the case of trailer features a pneumatic de- plastics shipments from Texas to jection of the rates does not pre- 
adequate. Lehigh Valley Railroad because vice which utilizes air pressure the East Coast. Aimed at lower | vent the railroads from filing re- 
[he ICC decision authorized it is in financial trouble and relies for speedy unloading. water-rail rates, the proposed cuts | duced rates. 
13 independent and one railroad- heavily on cement traffic. The Since 1958, many cement pro- called for charges of $1.05 to The move was opposed by two 
owned trucking company to ruling granted cement hauling ducers have been turning to $1.52 cwt. compared to the pres- water-rail carriers, Seatrain Lines, 
carry cement from major pro- authority to Lehigh’s Black Dia- truck rather than rail deliveries, ent $1.46-$1.60 range. Water- Inc., and Sea-Land Service, Inc. 
ducing plants to 43 cement pur- mond Transportation Co. installing costly truck-loading rail rates are $1.05 to $1.52. “We consider the decision ex- 
chasers in the East. Railroads whose trucking sub- facilities at their plants. This fac- The ICC ruled that railroad tremely important and vital to our 
However, it denied this author- sidiaries were denied this author- tor weighs heavily in current charges must be at least 5% business,” said Sea-Land’s traffic 
ity to the trucking subsidiaries of ity were the Pennsylvania, B&O, hopes of the cement industry for above water-rail rates to compen- manager, Ward Farnell. He said 
four railroads on the grounds that Reading, and Western Maryland. a price hike. sate for longer total transit time that Sea-Land currently is pro- 
; testing 45 “active matters” in- 


volving rates. These are primarily 
railroad rates aimed at equalizing 
tariffs with those of coastwise car- 
riers. 

In a decision affecting coast- 
wise vs. truck transport, the ICC 
suspended a reduced commodity 
rate proposed by the Southern 
Motor Carriers Rate Conference 
on ballasts and fluorescent lamps 
from Paterson, N. J., to Miami 


and Orlando, Fila. 


This suspension, coupled with 
the plastics rate rejection, eased 
somewhat the concern of coastal 
carriers over the ICC’s attitude 
towards existing coastwise rate 


differentials. Only a week before, 


in a sharply divided opinion on 

book rates between Camden, 

N. J., and Dallas, the ICC ruled 

that rail piggyback rates need not 

be higher than those of coastwise 
O water Carriers. 


Trucking Firms to Levy 


Pickup, Delivery Charge 

At New York City Docks 

New York—Purchasing agents 

in the Midwest who receive im- 

| UT port shipments through the port 
of New York are keeping a close 

watch on a proposal by the East- 

ern Central Motor Carriers Assn. 

to charge for pickup and delivery 


at Port of New York piers. The 

ECMCA plans to put the charges 
MORE ALLOYS into effect Sept. 1. 

| The Port of New York Au- 

|thority is concerned that the 
MORE TEM PE RS charges will cause shippers to di- 

vert traffic to Philadelphia and 


other ports. 


The charges, proposed because 
of heavy traffic congestion in the 
New York City area, are: 35¢/ 
cwt. for under-5,000 Ib. ship- 
ments, 28¢/cwt. over 5,000 Ib., 
1l¢ truckload, with minimum 
charges of $3.70 for less-than- 
truckload and $22.40 for truck- 


load or volume quantities. 


In addition, a separate 
b ECMCA proposal affecting New 
York and Midwest shippers alike 


he: calls for charges on pickup and 
You can reduce machining time, increase tool life, cut scrap 2024-T4, 6061-T6 and 7075-T6—competitively priced, but delivery service on LTL ship- 
and chip-handling costs drastically on more products. Alcoa® made to closer tolerances. OD’s from 1% to 214 in., 6061-T6 ments in the New York district. 
Alien) Holl Se achies Minn - : aes pipet , ‘ Until now, the service was con- 
uminum Hollow Screw Machine Stock and Mechanical only; 24 to 12 in. in all three alloys. Wall thicknesses from __idered part of the line-haul rate. 
Tube come in the industry’s broadest size ranges. 14 to 1 in. The proposed charges: 20¢- 
Aicoa Aluminum Hollow Screw Machine Stock is avail- Call your local Alcoa distributor or Alcoa sales office and S20/ emt. for under 2,000 Ib., 
able in five alloys: 2011-T3, 2011-T4511, 2017-T4511, 6262- order now. Also, ask for your free copies of The Hole Story 2OP-R0G om, in 24,999 B. 
T9 and 6262.T : ee : range. Charges would vary by 
an -T6511—and 6262 costs less than any compar- About Machining Hollow Parts More Economically and the | zones within the district. 
able product. OD’s from 1 to 4 in.; wall thicknesses from new Alcoa Aluminum Screw Machine Stock Handbook, or 
3i¢ to 1% in. write: Aluminum Company of America, 865-H Alcoa Build- 
Alcoa Aluminum Mechanical Tube comes in three alloys: ing, Pittsburgh 19, Pa. 


REA Expands Service 


New York—REA Express has 
begun service to Ceylon, Ecua- 
dor, Morocco, Nicaragua, and 

? ALCOA ALUMINU AA Tunisia. This brings to 46 the 
number of countries now having 
SCREW MACHINE STOCK incites |REA Through Export Bill of 
watch “Alcoa Presents” Lading service. Eleven more 
every Tuesday evening—ABC-TV =» wil] follow shortly, REA said. 


Purchasing Week August 14, 1961 


New Talks Slated on Containerization Standards 


Washington—A sweeping look 
at the progress of containeriza- | 
tion in this country and abroad | 
will be taken early next month at 
the annual meeting of the Inter- 
national Cargo Handling Coordi- 
nation Assn. in New York City. 
The five-day session opens Sept. 
5. 

The second annual Cargo Han- 
dling Exposition—a showcase for 
the newest devices and techniques 
in cargo packaging and move- 
ment—will be held in conjunc- 
tion with this meeting. 

But what lends a special im- 
pact and excitement to the ses- 
sions is the government’s renewed 
interest in transportation and the 
fact that containerization may be 
paving the way toward a system 
of “integrated transports” as envi- 


Other Container Action 

Paris—Larger van container 
sizes for Western Europe will 
be reconsidered by the Inter- 
national Container Bureau at 
its next meeting in Paris in 
October. At present 7 ft.-7 in. 
by 7 ft.-7 in. is maximum 
allowable size for tariff and 
customs benefits between 
countries. The ICB has in- 
structed a management con- 
sultant, John R. Immer, to 
prepare a report outlining the 
need for larger maximums. 

Meanwhile, container ex- 
perts are planning to meet to 
Toronto in November to de- 
termine the extent to which 
containers can be used for 
overseas shipments. The first 
experimental shipments of con- 
tainerized freight have already 
been made from Canada to 
Berlin and Europe. The Na- 
tional Harbors Board of Can- 
ada is sponsoring the confer- 
ence in order to “avoid some 
of the costly errors made in 
other countries.” 


sioned by some government offi- 
cials. The trend now is toward | 
containers that can be handled, 
not just by one mode of transpor- 
tation, but with equal facility by | 
all types of carriers, and the trans- | 
portation world is cooperating in 
an effort to develop a family of 
standardized containers that can 
be shifted with relative speed 
and ease from truck, to rail, to 
ship, and in some cases, to plane. 

Under the direction of the 
American Standards Assn., agree- 
ment already has been reached 
on the dimensions of interchange- 
able van-sized containers. These 
are to be 8 ft. in height, 8 ft. in 
width and 10, 20, 30, and 40 ft. 
in length. 

The next step is to draw up 
standard sizes for smaller cargo- 
type and pallet-type containers 
and try to get other nations to 
agree to the American standards. | 
The International Standards | 
Assn. will begin work on world- | 
wide standards at a New York | 
meeting Sept. 11-14, following | 
the International Cargo Handling 
session. 

Development of a family of | 
containers accepted by the whole 
world of transport will offer great 
advantages to shippers and may 
bring about profound changes 4 
the competitive relationships be- | 
tween carriers. 

@ For the shipper, the universal | 
container will provide the oppor- 
tunity to move goods from pro- | 
duction line to customer in a sin- | 
gle unit that is undisturbed in! 
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transit and to route the shipment | 


by any combination of rail, truck, 
water or air carriers that best 
suits his needs. 

© For the carriers, the contain- 
erization trend will increase pres- 
sure upon them to stop the kind 
of rate in-fighting they now en- 
gage in and to begin quoting joint 
rates. A joint rate would mean a 
single charge to the shipper, 
based upon a single bill of lading, 
covering the most advantageous 
combination of transportation 
modes over a given route. 

If the common carriers accept 


said. Containerization will speed | tainerization. 


shippers may be expected more 
and more to roll their own—in 
private and exempt trucks,” he 


of both shippers and transport 
companies in containerization 
Piggybacking is not pure con- 
It is less flexible 


the concept of integrated rates|coordinated service more than|and less advantageous in a num- 


and routing, their services may 
ultimately prove attractive enough 
to arrest the inroads of private 
carriage. 

In a recent speech to the New 
York Society of Security Ana- 


any other development. 

| Standardized containers are 
‘not likely to go into widespread 
use until 1965, because another 
four years or so will be required 
for agreements to be reached on 


ber of respects. For one thing, a 
container (which a truck trailer 


|is in a sense) with wheels attached 


carries excess weight. The 
wheels add to clearance prob- 


| an. 4 
jlems. Trailers have off-balance 


lysts, Chairman Everett Hutchin- | dimensions and for the new uni-/|load characteristics which require 
son of the Interstate Commerce |versal containers to be built and | slower speeds. They also require 
Commission said that the “real|marketed. In the meantime, how- | licenses, which containers do not. 


key to the future” of common jever, there will continue to be a| 


carriage is “complete combina- 
tion of services” by all modes of 
transportation. 


growing use of existing non- 
standardized containers. 


The phenomenal growth of 


Despite expanding usage in re- 
cent years, peggybacking still ac- 
|counts for only about 2% of all 
jrail freight. But many transpor- 


“If this coordination, this com- | piggybacking in recent years is a| tation experts believe it will reach 


plete service, is not provided . . 


.|strong indication of the interest} its peak in the next few years 


Now numbers big enough to see at 20 feet .. . on the Veeder-Root Visi- 
counter! No squinting, no stretching with the new Visicounter. This counter, 
with larger than ordinary figures, provides easy readout for difficult-to-see 
locations. And, no matter how hard your machinery jiggles or punches, 
the Visicounter goes right on scoring because it’s built to take it. Whether 
you're designing new machines or boosting efficiency of present equip- 
ment, you'll find that it pays to check into Visicounter. Write: Mechanical 
Section, Veeder-Root Incorporated, Hartford 2,Conn.count on...Veeder-Root 


Visicounter is available in ratchet types, 
or in geared types with up to 1,000 count 


with speeds up to 500 counts per minute, 
S per minute. The new figures, larger and 


sharper, are another example of Veeder-Root design for maximum efficiency. 
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Management Memos 


How to Run a Company Meeting 


The success of a company meeting depends largely on the 
ability of the chairman to dominate the proceedings without 


appearing to do so. 


Writing in Sales Management magazine, Fred DeArmond 
makes the point that the chairman who is equally adept at 
handling his peers and subordinates never has to resort to such 
tactics as threats or table pounding, and seldom has to display 
brilliant leadership. His principal function, according to De- 
Armond, is to encourage general participation in the discussion 
by steering it towards matters that are of general concern. 

“He can, and often should, exert a measurable influence, on 
actions taken,” says DeArmond, but he will be ever mindful 
of the primary mission of a conference, which “is to deliberate 
and try to arrive at a consensus through discussion.” 

In his role as arbiter, the chairman’s greatest personal skill 
lies in his ability to cool off people who get involved in heated 
exchanges and get them to address their remarks through him- 
self to the entire meeting. If he’s around long enough, the 
chairman will become an expert at spotting troublemakers and 
other annoying types who are to be found in every conference 
room. DeArmond lists these standards: 

@ The pop-off. This is the fellow who likes to 
sound off on every question, whether he knows 
anything about it or not. One of the best ways to 
keep him from turning the meeting into a monologue 
is to interrupt him by calling on someone who really 


has something to say. 


© The wise-silent type. This specimen never joins 


in the discussion, but tries to convey the impression 


that he knows more than he is willing to say. He 


may, in fact, know a great deal, and to get his con- 
tribution you may have to call upon him by name. 


® The know-it-all. This individual sits back with 


a bored supercritical expression that advertises his 
low opinion of what’s going on. He may be sus- 
ceptible to a deferential remark about his knowledge. 

@ The face saver. He likes to have the last word, 
especially when he finds himself on the wrong side 
of a debate. “That’s what I said all along,” is his 
usual gambit when he’s ready to concede to the pre- 
vailing view. Let him have his little empty victories, 
counsels De Armond—what he really wants is to be 
agreeable without admitting anything. 

@ The irrelevant talker. He’s inclined to wander 
away from the subject at hand, usually winding up 
in lengthy reminiscences or in grinding his own 
personal ax. It may be necessary to use abrupt 
tactics to quiet him down. Usually, a remark, such 
as “That’s interesting, but what does it have to do 
with the point?” will bring this fellow back to earth. 


@ The apple polishers. These are the yes men 


that infest every conference room and the only way 
to deal with them is to get across the idea expressed 
in the following adjuration by Napoleon to his 
councilors: “Gentlemen, you are not here to agree 
with me, but to express your own views. If you do 


that, I can compare them with mine and decide 


Purchasing Parade 
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P.A.’s possess many talents, and 
among them ingenuity ranks high. 
Thus: 


INVENTOR: Ray Paulson (left), 
P.A. and Production Coordinator for 
the Asheville, N. C. plant of Gerber 
Products Co., has invented a compact 
four-way tap which plugs into any 
standard wall plug to give the con- 
sumer four outlets instead of the usual 
two. 

Seen above left holding his “Perma- 
Plug” (manufactured by Vocaline 
Company of America, Inc.), Paulson 
spends his leisure time exercising his 
inquiring mind with projects such as 
the stereo system which he built into 
his home. 

Paulson, who’s interested in church 
work, is superintendent of his local 
Sunday School, and thoroughly enjoys 
“soloing” and “quarteting” in the 
choir. 

= = & 

DESIGNER: S. G. (Sky) Hill, P.A. 
for Grant County Public Utility dis- 
tict at Ephrata, Wash., is well known 
to anglers around the Columbia Basin 
of eastern Washington for his hobby— 
designing and tying flies. (He’s seen 
above, right, exhibiting an over-size 
mock-version of one of his favorites.) 


10 


He’s been doing it for at least 20 years 
now and figures he’s tied some 15,000 
flies during that time. Hill also has 
conducted several fly-tying schools for 
adults and has taught the art to a num- 
ber of 4-H club members. 

Hill naturally favors fly-fishing and 
uses his own flies—successfully—for 
bass, crappie, perch and trout. It takes 
a lot of time, skill and a variety of 
materials to tie flies and Hill uses 
everything from yarn to deer tails and 
peacock feathers. 

Active in sportsmen’s groups, he 
helped organize the Grant County 
Sportsmen’s Assn. 

= = @ 

ATHLETIC P.A.: Director of 
Purchasing for the last 10 years at 
Erie Forge and Steel Corp. (Erie, Pa.), 
Frank Spaeder finds recreation in 
swimming and officiating at amateur 
and professional boxing bouts, and 
also as a timekeeper at Erie wrestling 
matches. 

Spaeder has been a commissioner 
of the local Amateur Athletic Union 
for the last 30 years, and a former 
swimming instructor for the Boy 
Scouts of Erie. He occasionally in- 
structs swimmers at American Red 
Cross. 

Spaeder, who recently celebrated his 


which is better.” 


Personal glimpses of P.A.’s 
as they march by in the news 
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34th wedding anniversary, also is a 
member of the P.A.’s Assn. of Erie. 
= = @ 

Supplying 150 Minuteman missile 
launching sites scattered throughout 
central Montana with everything from 
nails to giant cranes is the job of 
Paul Marks, P.A. for Fuller-Webb Co., 
Montana. 

With the company for 20 years, he 
began as warehouseman and worked 
his way up to chief purchaser for the 
$61.7-million Minuteman project. 

Marks has served as president of 
the P.A.’s Assn. of Arizona and as a 
director of the NAPA. 

zs = #8 

Thomas Ennis, new Asst. to Vice 
President of Purchasing and Stores for 
Braniff International Airways (Dallas), 
has a hobby which fits right in with 
the traveling benefits his job offers. 

He makes photographic records of 
all the places he and his wife visit. For 
the most part, they are the “out-of-the- 
way, Off-the-beaten-track” spots such 
as southern Mexico and the north 
woods. 

A native of Kansas City, Ennis also 
raised prize dahlias before he was 
transferred to Dallas, but his green 
thumb hasn’t yet been acclimatized to 
those wide open spaces of Texas. 
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Purchasing Week Asks 


What Yardsticks de vou use ra World's Fastest, Smoothest Hand Reaming 


E. M. Carty, purchasing agent, Bart- 
lett Snow Div., Bartlett-Snow-Pacific 
Inc. (kilns, coolers, dryers & automated 
foundry systems), Cleveland: 

“In our business 15% of our sales 
dollar consists of inventory. We use 
this relationship in determining our 
inventory rate: (15%) (gross sales) + 
average inventory value = turnover. 
Inventory is divided into five classes 
of material. Each class can then be 
checked against usage figures to de- 
termine the turnover in any segment.” 


J. E. Condon, manager, purchasing- 
stores department, Shell Pipe Line Corp., 
Houston: 

“In our industry the inventory turn- 
over rate is not a significant figure nor- 
mally. Shell Pipe Line operates about 
8,000 miles of transmission lines with 
less than $1,000,000 in materials and 
supplies inventory. Approximately 50% 
of this material and supplies total is tied 
up in insurance stocks that we can hope | 
we never need but which we must keep | 
to guarantee continuity of operations. 
Those routine operating and mainte- 
nance supplies carried in inventory are 

stocked on an EOQ basis that will average an annual turnover figure | 
of two to three.” 


A. R. Hooker, Jr., director of pur- 
chases, Pioneer Div., Flintkote Co. (dry 
felt roofing & building papers), Los 
Angeles: 

“Purchasing policy as_ well as pur- 
chasing performance is partly measured, 
by inventory turnover. Our yardstick 
for performance is the comparison of 
total period dollar consumption. Pur- 


chasing policy is established by esti-| 3 a ire reams pipe, 


mates of anticipated consumption of 
particular commodities and how they 


Fecte + lead-time availability. , . 4 - 
sosetaal suet, prio Setenniene, SiR SB conduit, sheet metal 


any, and any other factors peculiar to 
the individual commodity that is involved.” 


and wood! 
A. M. Townsend, purchasing agent, 


Pittsburgh Chemical Co., Pittsburgh: * Try a RIEeID Spiral Reamer, and you'll 


“Traditional concepts and measures . . . eX . 
of javentory turnover can front for | quickly feel how it reams its way into pipe, 


shallow thinking and lax inventory man- | conduit, metal holes or wood without effort. 
agement. The yardstick we like is the |; . ° . 
ae ak Senaee dalasenin Gad Gotean Heat-treated cutting edges give maximum 
tory turnover should be an expression service life. Ratchet-action handle makes work 
of the lowest total functional cost able : 
to support alert, profitable operations casy in close quarters. 
and marketing. Such lowest total func- 
tional cost includes increments stemming 
from acquisition and possession, con- * 
sumption rates, lead time, cyclicals, Now Available res . 
staffing, storage facilities, outage impact, RIESID No. 254 Spiral Reamer 
depth of shortage or oversupply, price trends, and company policy ka ie ee ‘ 
on commodity speculation.” for 22” to 4” Pipe and Conduit 


: No more hand filing . . . here’s the time-saving, large- 
> 5. Senaoet, =. 4 size hand reamer you’ ve always needed. Light, hollow 
“Typical factors such as availability,  COnstruction makes handling easy. Hand grip has 
criticalness of item to production, lead large butt plate for body pressure. 
time, transportation, regularity of usage, 
storage facilities, handling and invest- 
ment cost are considered. Important 


raw materials require continual review _— . . . 
of usage changes as well as the preceding | Cll your Distributor today. For your convenience, he maintains 


factors. MRO materials inventory nor- a complete stock of RIGID Work-Saver Pipe Tools and parts! 
mally requires less supervision and can 
be handled more automatically. Con- 
tinuity of production is a prime requisite | 
in our industry necessitating availability 
of important material and spare parts at 
all times. This factor influences our inventory decisions.” 


: PURCHASING WEEK Asks | 
Suggest a Question to: 330 West 42 St. 
New York 36, N.Y. 
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This Changing Purchasing Profession 


M. Eichen has been promoted | purchasing with Ford of Canada. |to assistant district purchasing 
to the new post of purchasing Prior to this he was purchasing | agent, Pacific Coast Div., Beth- 
manager for all divisions of, agent, trim materials department, |lehem Steel Co., Seattle. Form- 
Manhattan Shirt Co., Paterson, Ford Div. erly buyer at the company’s 
N. J. Eichen previously served as Seattle plant, he succeeded H. F. 
systems and methods manager. William J. Lind was promoted | Price, who retired Apri! 30. 


Max Marstrand was named 
purchasing agent for Continental- Make PRESTEEL® 
Emsco Co., Dallas. He had been 
merchandise manager for the| 
firm’s Oklahoma-Kansas Div., YOUR STAMPING DEPARTMENT 
Oklahoma City, since 1958. ~*~ | 
James W. Williamsson has been ae 
advanced from executive engineer a mes 
to director of purchases for 
Duriron Co., Dayton. Paul E. 
Jones, assistant purchasing agent, 
has been made purchasing agent. 


Eldred A. Cayce was made 
executive vice president, purchas- 
ing, by Ralston Purina Co., St. 
Tenis 4 Ce., Take advantage of a wide range of equipment and skills .. . far 


; Pa more than at most captive shops. Let us do the worrying about 
Eugene F. Swanson, manager,’ quality standards and deliveries. Shift your burden of precisely 
—e ape ten 4 meeting “specs” onto Presteel shoulders... with guaranteed results. 
ories, Nor hicago, IIl., , . ie inceall 2 
: F : ao ae , ps 0g You’ll find our stamping services ... drawing, forming, assem- 
Suppliers and sub-contractors in the Northern Plains 1 Ang maatrdind Gane bly, progressives ... all that you could expect from a carefully- 
P ole supervised, well-equipped department of your own. 


? ‘TigR eels J. A. Corder joined Parker, gee why it pays to get in touch with Presteel. 
unique electronic index of production facilities. Whether Ford & Co., Dallas, as director, « 
ee ' of personnel and purchasing. He 
yours is a problem of finding new suppliers, contracting was formerly with Dresser In- 
dustries. 


W. C. Bunch has been named 
taining better quality and service: district purchasing and _trans- 
portation supervisor of the Denver 
ASK THE MAN mr. district office of Gulf Oil Corp. 
FROM THE LYE |Bunch, who had been in the 
NORTHERN IZ 3% firm’s New Orleans district office 
PLAINS and its Wichita office, succeeds 
L. P. Smith, who resigned. 


& 
WORCESTER PRESSED STEEL CO. 
NORTHERN NATURAL GAS COMPANY Robert F. Moore has taken 116 Barber im Pa Worcester 6, Mass. 


SERVING THE NORTHERN PLAINS (_] GENERAL OFFICES: OMAHA, NEBR. the post of assistant director of Subsidiary: Westprest, Inc., 529 No. Bivins, Amarillo, Texas 


can be pinpointed quickly by the Facilities Register, a 


for idle machine time, shortening lines of supply, or ob- 


Ry sana 


“LIFT CAP TO LOAD 


Swingline No. 27 


Swingline has succeeded in creating staplers that are every bit as modern 
in appearance as they are in performance. Thanks to Swingline research 


€ 
President | revenge poring xeon jr ipnydey shape Ra hog 
- . ' 
of Swingline 


No. 27 Added touch: the wonderful jewel-bright colors you can choose from. 
No wonder they’re seen on more desks than any other brand. 
Shows: 
* 


— 


And... did you know Swingline also makes Speedpoint Staples? 


The same high quality you enjoy in Swingline Staplers is yours in Speed- 
point Staples. Finest for all standard office staplers, they are extra sharp 
for 28% easier penetration. Constructed of 100% round wire for extra 


How American Ingenuity Gives strength, they hold better, won’t clog, and are always perfectly aligned for 


trouble-free operation. Worth the few extra pennies you pay for them. 


; Speedpoint } 
Staplers The Modern Look Write for a complete list of Swingline Office Aids, __—the finest for all standard staplers | 


tNC., Long Isiand City 1, New York 
World’s Largest Manufacturer of Staplers for Home and Office 
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Industry News in Brief 


Humble Ups Output 


Baytown, Tex.—Humble Oil 
& Refining Co. is boosting the 
capacity of its polyolefin plant 
here by 50% from 40-million to 
about 60-million Ib. annually. 
The plant currently makes 20 
grades of Escon polypropylene, 
which are marketed through 
Humble’s _ subsidiary, Enjay 
Chemical Co. 


Graybar Signed 


Westwood, Mass.—Raytheon 
Co.’s Distributor Products Div. 
appointed Graybar Electric Co. 
nationwide distributor of its semi- 
conductors, industrial electron 
tubes, voltage regulators, and 
other electronic components. 


Rice Expands 


Worcester, Mass.—Rice Bart- 
on Corp., paper making machin- 
ery manufacturer, expanded into 
the metals field with acquisition 
of two steel welding firms here, 
Worcester Stamped Metal Co. 
and Armour-Porter Co. 


Ohio Valley Signed 


Harrison, N.J.—Worthington 
Corp. has appointed Ohio Valley 
Supply Co., Inc., Paducah, Ky., 
as a distributor for its full line of 
mechanical power transmission 


products, which includes positive 


drives, variable speed drives, 
multi-wedge, and multi-v drives. 


Safeguard Forms Subsidiary 
Lansdale, Pa. — Safeguard 
Corp., a producer of accounting 
systems and business equipment, 
has formed a new subsidiary, 
Safeguard Data Corp., which will 
develop, manufacture and dis- 
tribute equipment for preparing 
data for use with computer sys- 
tems. It also will sell and dis- 
tribute imprinting and recording 
equipment for use with plastic 
plates, such as credit cards. 


Pacific to Expand 

San Francisco—Pacific Indus- 
tries, Inc., plans to strengthen 
the marketing position of its 
Custom-Aire Products heating 
and air-conditioning division in 
the Southern California area by 
acquiring Reliable Steel Supply 
Co., Los Angeles, a distributor 
of heating, ventilating and air- 
conditioning equipment. 


S & A Named Distributor 


Guilford, Conn. — Flexible 
Tubing Corp. has named Snook 
& Aderton, Inc., Lubbock, Tex., 
to represent its line of Therma- 
flex air conditioning products. 


B-F Licensed 


Pittsburgh—U.S. Steel Corp. 
has licensed Bonney-Floyd Co., 
Columbus, Ohio, to produce and 
sell quenched and tempered cast- 
ings of its high-strength T-1 alloy 
steel. 


Fairlane Established 


Orange, N. J.—A new com- 
pany, Fairlane Electronics, has 
been established here to develop 
and market electronic measuring 
instruments. Manufacturing will 
be done by several affiliate com- 
panies. Fairlane said products 
now under development include 
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transistorized devices for measur- 
ing contact and insulation resist- 
ance; a self-calibrating infrared 
pyrometer and a_ solid-state, 
ultra-high impedance, isolation 
amplifier 


GE Signs Smith 


Waterford, N. Y.— General 
Electric Co. has appointed Smith 
of Philadelphia, Inc., as a dis- 
tributor of electrical insulation 
and motor and control parts 


Atlas Signs Pact 


Port Everglades, Fla. U.S 
Steel’s Universal Atlas Cement 
division has signed an agreement 
with Ponce Products, Inc., which 
opens the door to the Southern 
Florida cement market for Uni- 
versal. Under the agreement, 
Universal will buy storage and 
handling facilities here from 
Ponce and use them as a distri- 
bution point for cement which 
will be made to its specifications 


New Twin-C % 
Sorbette 
unfolds by itself 


Here’s a C-fold paper towel 
that actually unfolds itself, as it 
is pulled from the dispenser. 
The full drying surface is in- 
stantly exposed—ready for 
use — without fumbling or un- 
folding! 

An exclusive new folding 
method makes it possible for 
you to enjoy substantial savings 
in your towel costs. Here’s why: 

The Twin-C Sorbette seems 
twice as large as ordinary C- 
fold towels. Therefore, users 
are less likely to take unneces- 
sary towels. Typical washroom 
installations result in savings of 
10 to 40%. 

Twin-C Sorbette is made only 
by Crown Zellerbach but fits 
any standard C-fold dispenser. 

For samples and more infor- 
mation, contact your nearest 
Crown Zellerbach distributor. 
Or write us at One Bush Street, 
San Francisco, California. 


Look at the difference 


in drying size. 


The Twin-C Sorbette towel 
seems twice as large, because 
it’s already unfolded. With 
conventional C-fold towels 
more than half the drying 
surface is hidden. 
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its Silicone Products and packaged under the “Atlas” 
label by the Florida firm 


LARGER COILS: New hot strip mill opened by Youngstown Sheet & 
Tube can turn out huge 20-ton steel coils at 2,250 ft./min. Largest 
coils at old mill were 7 tons; top rolling speed was 1,400 ft. /min. 


A brand new way to lower washroom costs 


ZELLERBACH 


Distributor Sales Division 


In Canada address product inquiries to Crown Zellerbach Limited, Vancouver, B.C. 


A M FS Masters of Measurement 


AG-7 Dua! Recorder 
For Face ond O. D, 


AG-5 with Fine 


AG-Il Continuous Strip Gage Adjustment Comparator 


ACCU-FLOW AIR GAGING EQUIPMENT 


The new line of ACCU-FLOW air gages developed by B. C. Ames includes 

several patented components, including nozzles ind pressure indicators, which give 
these gages unusual range and exceptional linearity. 

Special Models are Available for Checking: outside and inside diameters, center 
distances, flatness, roundness, hole depths and continuous non-contact measuring 
or comparing of paper, metals, plastic films, etc. 

Ames ACCU-FLOW Air Gages are providing the answer to many measuring 
problems that were once considered impossible to solve. For complete information 
on the entire line of Ames air gaging equipment, write for new ACCU-FLOW folder. 
You're asking for the best when you specify Ames! 

B. C. AMES CO., Waltham 54, Mass. Representatives in Principal Cities — 

In Canada, H. C. Burton Co., 166 Rebecca Street, Hamilton. 


au. AMA ES COQ 


Meetings You May Want to Attend 


First Listing 
16th Annual Industrial Automation Con- 
ference and Exhibit—Los Angeles, Sept. 11 
15 
NAPA, District 6 
Sheraton-Pittsburgh 
14-16 


Purchasing Conference, 


Hotel, Pittsburgh, Sept 


Joint Industrial Electronics 


Bradford Hotel 


Symposium 
20-21 

12th National Conference of Standards 
American Standards 
Tex Oct. 10-12 

5th Annual Procurement Conference— Uni 
versity of Dayton, Oct. 13-14 

ASM Metals Show—43rd National Metal 
Congress and Exposition, Cobo Hall, Detroit, 
Oct. 23-27. 

Packaging Machinery Manufacturers Insti- 
tute—Cobo Hall, Detroit, Nov. 7-11. 


Boston, Sept 


Association Houston 


7th Annual Eastern Industrial Packaging 
and Handling Show 
and Handling Engineers, Baltimore, Md., Nov. 
13-14. 


Society of Packaging 


Previously Listed 
SEPTEMBER 


16th National Conference of The Associa- 
tion for Computing Machinery, Statler Hilton 
Hotel, San Francisco, Sept. 5-8. 

2nd Annual Cargo Handling Exposition 
Pier 9, New York City, Sept. 6-8. 

1961 New Product Exhibit and Conference 

Los Angeles Chamber of Commerce, Am- 
bassador Hotel, Los Angeles, Sept. 7-8. 

Industrial Distribution Conference—Statler 
Hilton Hotel, Cleveland, Sept. 11-12. 

International Industrial Conference—San 
Francisco, Sept. 11-15. 
Show—Plant Maintenance 

War Memorial 


Southeastern 
and Engineering, Coliseum, 
Greensboro, N. C., Sept. 12-14. 


Miami Valley Industrial Show—Purchasing 


Agents Assn of Dayton Montgomery County 


Fairgrounds, Dayton, Ohio, Sept. 14-16 
NAPA, District 6 
Sheraton-Pittsburgh 
15-16 
Standards 
nual Meeting, Hotel Sherman, Chicago 
18-20 
National Industrial Conference Board——9th 
Annual Marketing Waldorf 
Astoria Hotel, New York City, Sept. 20-22 
NAPA, Pacific Inter 
mountain 
Westward Ho Hotel, Phoenix 


OCTOBER 


NAPA, District 2—15th Annual Southwest 
Purchasing Conference, Statler Hilton Hotel, 
Dallas, Oct. 5-6 

First Annual Western Building Industries Ex- 
position—-Great Western Exhibit Center, Los 
Angeles, Oct. 7-10 

National Institute of Governmental Purchas- 
ing (NIPG)—1é6th Annual 
Product Exhibit, Hotel 
York City, Oct. 8-11 

12th National Conference on Standards 
Standards 


Purchasing Conference 
Hotel, Pittsburgh, Sept 


Engineers Society 1 Ott 
Conference 
1 14th 


Agents 
Sept 


District 
Purchasing Conference 


29-30 


Conference and 


Commodore, New 


American Assn., Houston, Tex., 
Oct. 10-12 

NAPA, District 4—Purchasing Conference, 
Pick Fort Shelby Hotel, Detroit, Oct. 12-13. 

Trade Fair—State of North Carolina, 
Charlotte Coliseum-Merchandise Mart, Char- 
lotte, Oct. 12-21. 

NAPA, District 7 
Conference, Atlanta Biltmore Hotel, Atlanta, 
Ga., Oct. 15-17. 

4th Annual Petroleum Industry Purchasing 
Management Seminar—Purchasing Agents 
Assn. of Tulsa, Western Hills Lodge, Lake 
Gibson, Tulsa, Okla., Oct. 18-20. 

Fleet Maintenance Exposition 
Coliseum, Oct. 23-26 
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CUT-N-SAUCER wheels 
with DIS-CARD mounts 


A new combination from Norton’s newest plant 


For easier, faster weld-grinding, light snag- every 


ging and many 


Norton now offers you: 


The only reinforced wheels that combine a 


saucer shape with a disposable mount. 
These are the new 
Saucer 


available in 7” and 9” diameters. They 


produced in the big new Norton Plant 


built specifically to improve the manufacture 


and performance of resinoid wheels. 


Reinforced with layers of fibre glass, BSA 


other portable grinding jobs, 


BSA Type Cut-N- 
wheels with Dis-Card mounts . 


are 


wheel. This means you can change 
wheels in seconds completely eliminating 
“lock washer’ action and the usual mounting 
routine that can take up to half an hour. So 
every Cut-N-Saucer wheel you buy is already 
mounted and stays mounted, throughout 
wheel life. 

Yet you pay no more for a Norton Cut-N- 
@ Saucer than for a conventional reinforced wheel! 

Cash in on this first opportunity ever 
offered to you to get advantages never before 
combined in a single, standard priced, port- 


Cut-N-Saucer wheels gain added advantages 
from the new shape. Compared with straight 
wheels, BSA wheels on the job can be held 
at angles much closer to the horizontal. Re- 
sults are easier control and reduced operator 
fatigue. 


The Dis-Card mount is equally new and 
vital. Unlike ordinary mounts it is no sepa- 
rate attachment. It is permanently secured 
designed to be bought and thrown away with 


Making better products 


NORTON PRODUCTS: Abrasives + Grinding Wheels + Machine Toots + 


able grinding wheel. For further facts on the 
new BSA wheels 
with Dis-Card mounts see your Norton 
Distributor, or write to NORTON COMPANY, 
General Offices, Worcester 6, Mass. Plants 


or on straight wheels also 


and distributors around the world. 


WNORTONY 


ABRASIVES 


W-2018 


..to make your products better 
Retractories © Non-Slip Floors —~ BENR-MANNING DIVISION: Coated Abrasives + 


Sharpening Stones + Pressure Sensitive Tapes 


TO THE VALUE-MINDED PURCHASING MAN... 
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how 


A CALL TO CHAIN BELT 


ADDS A MAN TO YOUR STAFF 


BUT NOT TO YOUR PAYROLL 


Purchasing Week 


Just wearing a purchasing man’s 
britches is a big job, but today it 
seems you have to wear many more. 
You have to consider your deci- 
sions from the viewpoint of man- 
agement, engineering, production, 
sales and service. 

You must buy components so that 
your equipment will offer advan- 
tages competition can’t...and fit 
into the proper price structure. No 
wonder today’s purchasing man 
looks to another pair of pants worn 
by the supplier who can help him. 


That's the type of pants worn by 
CHAIN Belt sales engineers. Their 
basic job is problem-solving... 
backed by the unique service offered 
by CHAIN Belt. Is yours a problem 
involving an unusual application of 
power drive and conveyor chains... 
a way to extend chain life...a 
method of cutting costs...a special 
delivery requirement? Chances are 
CHAIN Belt research and develop- 
ment engineers have solved one like 
it. Why not find out? 

Call your Rex Distributor, your 
CHAIN Belt Man or write CHAIN 
Belt Company, 4702 W. Greenfield 
Ave., Milwaukee 1, Wis. In Canada, 
write Rex Chainbelt (Canada) Ltd., 
Toronto and Montreal. 


CHAIN BELT COMPANY 


P.A.’s Urged to Become Familiar| Contract Buying Gets Tentative Okay in lowa 
a scciee 4 teppone tried.) Lammr toms ouch ws Gols 


ae ; lowa Executive Council gave pre- The council will maintain a file cabinets and _ typewriters, 
Hot Springs, Va. — P.A.’s attended the two-day session liminary approval to an samuel mailing list of firms interested in probably will be added to the 
should have a basic understand- which also featured a talk on contract plan for purchasing bidding, and advance notice of contract list later, Gill pointed 
ing of the principles and tech- “Managerial Economics for the small office and automotive sup- ettings will be given to that list out. 
niques of leasing, according to Purchasing Officer” by Prof. E. plies for administrative depart- by mail, said Gary S. Gill, sec- The executive council now 
Vincent a Barry, eastern vice V. Bowden, Dept. of Economics, | ments. retary of the State Executive maintains a supply room from 
president, American Industrial Norfolk Div., College of William) Gov. Norman A. Erbe says he Council which state departments draw 
Leasing Co. we & Mary. Other highlights in- expects the cost of some supplies Gill says he will compile a ordinary office supplies. Large 
Speaking at the Old Dominion cluded reports on the Distributors to be cut at least 20%, due to list of supply items with which departments, such as the highway 
Purchasing Agents Assn. summer Buyers Group and the national contract quantity discounts. the council will inaugurate the commission, board of regents, 
meeting Barry warned that the convention. Under the new plan, the state system. First group will include and board of control of state in- 
number of companies using leas-| D. A. Cook, purchasing agent, | will let “requirement contracts,” small office supplies, plus auto- stitutions, maintain their own pur- 
ing as a marketing tool is grow- Mayflower Hotel, Washington, | giving the low bidder exclusive motive supplies purchased by the chasing departments, and will not 
ing and that more and more D. C., District 5 vice president, right to supply a specific item to state car dispatcher (including be immediately affected by the 
salesmen are going to hit P.A.’s discussed “NAPA On the Move.” the state, as needed, at a given tires but not vehicles) "new contract plan 
with this approach. . 2 


Must Understand Contract 


On many items such as cars, 
trucks, and office machines, he 
said, the purchasing agent han- | 
dies the lease directly. However, 
he pointed out, even where the 
lease itself may be handled by a 
company’s financial officer, the 
P.A. will still have to understand 
the terms of the contracts in his | 
dealings with the vendors to get 
the equipment. 

Supplementing Barry’s talk on 
the relationships of industrial 
leasing to purchasing agents, I. O. | 
Perkins, partner, Andrews, 
Burket & Co., briefed the group | 
on its financial and accounting | 
aspects. 
Over 104 members and guests | 


Follow-Up: 
Letters & 
Comment 


Correction 
Wellsboro, Pa. 


I would like to set the record 
straight regarding our quality 
rating program (PW, July 10, 
61, “Follow-Up,” p. 32). 

Our percentage of material re- 
turned to vendors, because it 
was not functional, should have 
read 7% and not .07%. This 
meant that in this period that was | 
reported, 7% was returned to| 
vendors and 5.8% was found ac- | 
ceptable for use. 

D. G. Denver | 
Purchasing Agent | 
Linofilm Corp. | 


Article Helpful DESIGN ASSISTANCE. Get custom-designed IBM MICR 
Chattanooga, Tenn. checks that add to the good impression your company makes. 


Please send me two reprints of 
your article “Fast-Paced Growth 


- 
see New paper checks with an 
but Difficult Choice” (PW, July 
24, °61, p. 16). I believe it will 
be most helpful in our engineer- 
ing and ae Your IBM supplies specialist helps put extra value which most economically meet your accounting de- 

Roteitbala Agent into IBM MICR* paper checks mands and the capabilities of your equipment. He 

Cavalier Corp. High-precision documents from special paper to also offers free check design service and a wide selec- 

the final printing, the new IBM paper checks are tion of attractive check borders and backgrounds. 
distinctive in appearance...and always designed to 
make your company look its very best. 
But here is the most important thing... 

on any subject you think will Your IBM supplies specialist knows exactly how 
interest purchasing executives. paper checks are handled...and manhandled. 
While your letters should be What’s more, your supplies specialist is thoroughly service—IBM supplies specialists provide prompt and 
signed, if you prefer we'll familiar with check and data processing equipment. expert technical assistance to you from more than 
— rein ee Pee. He helps you design the IBM paper check and stub 200 locations from coast to coast. 
low-Up,” Purchasing Week, 
330 West 42nd St., New York 
a6, N.Y. 


SAFETY—Special plant security measures safeguard 
your IBM paper checks during every stage of manu- 
facturing. Special papers and printing inks protect 
your IBM paper checks against alteration after issue. 


To Our Readers 
This is your column. Write 
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<. Purchasing Week’s . 
Transportation 


Memos 


yATE INCONGRUITIES: Shippers are noting some rate “in- 
, novations” in the rash of tariff increases which they say 
could hardly have been intended. In a letter to a trucking firm, 
Robert E. Vantine, traffic manager of Bloomingdale Bros. depart- 
ment store in New York, points out to the carrier how, under an 
11% rate boost due to go into effect Aug. 14 in New England, an 
overnight regional truck haul could cost as much as a New York- 
Chicago forwarder shipment. 
Vantine’s example: A New York-to-Boston second class rate 
under the proposed schedule of $4.54/cwt. would compare with 
a typical freight forwarder first class rate of $4.60/cwt. on the 
ALUMINUM TANKS speed load- New York to Chicago route, “a difference of 597 miles, yet only 
ing-unloading of bulk materials. a difference of 6¢/cwt. on like commodities.” 


MICR IS FAST. 
This is the magnetic read- 
ing head of an IBM Reader- 
Sorter. Automatic check 
processing by banks means 
that your checks clear fast 
and that your cash ac- 
counting is timely. 


IBM SUPPLIES SPECIALISTS 
get intensive training in 
IBM supplies and their ap- 
plications. This makes them 
uniquely qualified to help 
you select the MICR checks 
and other supplies best 
suited to your operations. 


HERE ARE THE FACTS. 
This illustrated booklet 
gives you the full story on 
IBM paper checks. To get 
your copy, just call your 
IBM office. Your IBM sup- 
plies specialist will be 
happy to give you a copy. 


incomparable difference 


POLICYMAKER: President Kennedy has made clear that the 
Dept. of Commerce is primarily responsible for developing the 
Administration’s proposal for dealing with the nation’s transporta- 
tion problems. He told Secy. of Commerce Luther H. Hodges in 
a letter to “take the lead” in developing recommendations which 
can be made to Congress next January. The President asked 
Hodges to submit the recommendations to the White House by 
Nov. 1. 


Kennedy’s action clears up a question as to whether the Dept. 
of Commerce or James M. Landis, a White House assistant on 
regulatory matters, should be responsible for developing a trans- 
portation program. Landis, with the help of transportation ex- 
perts in Commerce, had prepared a draft of a proposed Presiden- 

tial message to Congress on 
transportation problems which 
the White House tabled because 
it was too late in the current Con- 
gressional session for action. 


HIGH SPEED DUMPING: 
New entry in the field of high 
speed unloading of bulk materials 
are all-aluminum twin tank trans- 
port trailers (see photo) from Heil 
Co., Modesto, Calif. Discharge 
system on the unit uses a com- 
pressor which pressurizes the 
tanks, enabling bulk cargo to be 
blown in a high-density state into 
the customer’s tanks. Aluminum 
is said to increase carrying capac- 
ity of each trailer unit 4.5 bbl. 
over similar steel vehicles. Price 
is “slightly higher” than conven- 
tional gravity dump trailers be- 
cause of added cost of blower and 
pressure vessel design. 

e* @ @ 


PACIFIC AIR BOOST: The 
CAB will reopen study of plans 
of three airlines to expand pa- 
cific passenger-and-cargo routes. 
President Kennedy gave the green 
light to reopen the case, which the 
former administration closed 
when it turned down CAB ap- 
proval of expanded service for 
fear of injuring relations with 
Japan. The airlines: Pan Ameri- 
can, TWA, Northwest. 

eee 

QUICK SWITCH: A cement 
barge which can double as a coal 
carrier has been developed by 
Huron-Portland Cement Co., 
subsidiary of National Gypsum 
Co. The 501-ft. tanker will 
carry 55,000 bbl. of cement from 
Huron’s Alpena, Mich., plant to 
lower Lake Erie ports, then re- 
turn with coal loaded in Cleve- 
land, Toledo, Ashtabula, or Lo- 
rain. Switch is reportedly made 
possible by a water system which 
rids holds of coal dust when ce- 
ment is being loaded, and vice 
versa. 

e* @ @ 


WHISTLESTOPS: REA Ex- 
press appointed James A. Warren 
assistant to president William B. 
Johnson. Former post: asst. vice 


GET THE FULL StoRY—New IBM paper checks are avail- show you how IBM supplies can help you improve peg tag ss a Truck 
2 4 2 s 4 Ss . i y < 4 < - ) 
able in continuous forms and in unit sets. They are the return on your data processing investment. ines, Inc., Springdale, plans tc 


processable on your own data processing equipment, 
as well as on your bank’s MICR equipment. 

Let IBM paper checks simplify your work...speed 
your check processing...improve your record accu- 
racy. Let your IBM supplies specialist go to work for 
you. He has the facts you need to go MICR. Call your 
local IBM office and ask for your supplies specialist. 

And the next time you are in the market for any 
IBM supplies, talk to the IBM supplies specialist. ® 
He’s an expert backed by experts—a man who can DATA PROCESSING 
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MICR paper checks are unconditionally guaranteed to 
meet all ABA specifications for MICR checks.) 


ask ICC for direct operating au- 


™ . P . Y y ; y > pp © € s € To) = 
*Magnetic Ink Character Recognition. (Note: New IBM he “" between Dallas and Green 


ville, Miss., which would save 
shippers two days . . . ICC re- 
fused to suspend proposed re- 
duced railroad rates for lubricat- 
ing oil moving from Rouseville, 
Pa., to Philadelphia on protests 
from water carriers. . . . Rail- 
roads, truckers, and unions won 
the first round in a battle to pre- 
vent the building of a pipeline for 
transport of coal slurry across 
Pennsylvania when the House re- 
fused to pass a bill backed by the 
bituminous mine industry for that 
purpose. 
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Purchasing Week’s 
San Francisco Perspective 


Pacific Gas & Electric Co. is betting $59-million that it is. At 
a recent press conference, PG&E President Norman R. S. Suther- 
land formally announced plans to build the first commercial 
atomic plant to be erected completely without government subsidy. 

The 325,000-kw. plant will be constructed at Bodega Bay, 50 
miles north of San Francisco. If all permits are obtained on 
schedule, work will start next summer, with the target date for 
completion coming 40 months later. 

There is no argument over the technical feasibility of such a 
plant, but many an engineering eyebrow has been raised over 
Sutherland’s estimates of how much it will cost to produce the 
power. 

PG&E is confidently predicting a record low cost of 5.62 
mills/kw.—just a little more than 60% of the lowest cost achieved 
elsewhere to date with atomic energy. This, says PG&E, would 
contrast with a cost of 5.77 mills from a conventional plant at 
the same site, using fuel oil trucked in at the current delivered 
cost of $2.25/bbl. 


Skeptics are not convinced, 
however, that atomic power can 
yet be produced more cheaply, 
watt for watt, than conventional 
power, even in such a high fuel 
cost area as northern California. 
They contend, for example, that 
there are cheaper ways to deliver 
oil to Bodega Bay than by truck, 
and also that to maintain the pre- 
dicted low cost per kilowatt hour, 
the plant would have to operate 
constantly at 90% of capacity. 
(Most power cost estimates are 
based on an 80% load factor.) 

But BG&E engineers answer 
calmly that time alone will decide 
the debate and that, in the mean- 
time, critics should recognize two 


P/W Correspondent 
DONALD WINSTON 


Focuses a Purchasing Spotlight 
On the Gateway to the Pacific 


7\rom the San Francisco Bay area may come the answer to 

one of the most important questions of the nuclear age: Is 

the atom ready to challenge conventional power on its own terms 
as a commercial source of energy? 


More effective labeling and tagging! 


Time was when most labels and tags were 
considered routine printing jobs. Those 
days are gone forever . . . The growth of 
self-service consumer buying has made top 
management realize the importance of tags 
and labels as selling tools at the point-of- 
sale . . . and increased the responsibility of 
the men who buy them. 


Today, tag and label buyers look beyond 
first cost to the job to be done. They look 
for tagging and labeling techniques that 
increase point-of-sale effectiveness, meet 
difficult specifications or reduce over-all 
costs. 


Naturally, many of these value-minded 
buyers look first to Dennison . . . originator 
of more new labeling and tagging tech- 
niques than any other single source. A few 
examples of problem-solving teamwork 
between buyers and Dennison are briefly 
reviewed here. 


Creating 
decal effects 
with 


Beer and safety razor blades have little in 
common. Yet, both have profited from a 
labeling technique that speeds and simpli- 
fies decoration. 


Schmidt’s of Philadelphia celebrated 
its 100th anniversary as a brewer in 1960 

. . with a Dennison split-top pressure- 
sensitive label playing a major role. 
Printed in three colors on transparent 
acetate and gummed with permanent 
Dennison PRES-a-ply® adhesive, it simu- 
lated a decal in appearance and clinging 
power. But, how different in application 
ease. No soaking in water. No sliding into 
position. Just a zip of its paper backing... 
a pat of the fingers . . . and there it was on 
an automobile or truck window. All of 
Schmidt’s employees and_ distributors 
participated. 


Gillette used the same labeling tech- 
nique to redecorate thousands of counter 
cases when the Super Blue Blade hit the 
market with history-making impact in 
1960. This Dennison PRES-a-ply label 
was printed in red, white and blue on trans- 
parent acetate to match the “price” spots 
already silk-screened on the glass cover of 
Gillette’s full-line display case. Neatly and 
securely applied in seconds by finger-tip 
pressure, it saved time and bother for 
Gillette salesmen as they made their pre- 
promotion rounds. 


Other users of this PRES-a-ply label- 
ing technique find it the quickest, easiest 
way to add new prices, premium offers and 


other promotional or variable information 
to existing packages or displays. High- 
speed Dennison PRES-a-ply label dispens- 
ers keep application costs amazingly low. 


Giving “‘Easy on’”’ labels 
extra ‘“‘Stay on’’ power! 


Few users of labels must meet such de- 
manding specifications as meat processors. 
For, the US Department of Agriculture, a 
strict task master, insists on meat prod- 
ucts being permanently labeled according 
to its regulations for consumer protection. 


Cryovac film packaging of poultry, 
for example, calls for the application of a 
USDA inspection label after the film has 
been shrunk tightly around the bird in 
boiling water. The labeled package is then 
subjected to hours in a deep freeze. Yet, the 
label must remain 100°; tamper-proof. For 
a Tennessee processor, Dennison supplied 
a pressure-sensitive label with such perma- 
nent adhesion that it cannot be removed 
without detection. To the customer’s de- 
light, the USDA inspector gave his com- 
plete approval not only for use on Cryovac 
film but also on waxed paper overwraps 
and waxed board boxes. 


This same Dennison PRES-a-ply label- 
ing technique is also bringing The Lohrey 
Packing Co. of Cincinnati and other feder- 
ally inspected meat packers the benefits of 
strong adhesion. USDA regulations specify 
the labeling of stainless steel trucks and 
containers for meat and meat products. 
Each time a truck or container is emptied, 
it must be thoroughly steam-cleaned before 
re-use. Previous labels washed off after 
each use and often clogged drains, causing 
costly plumbing bills. 


Dennison solved the problem by supplying 
PRES-a-ply labels with an adhesive so 
strong that even steam cleaning could not 
take it off! Printed on water-proof stock 
with grease-proof ink and over-varnished, 
these labels survive 40 washings! The 
Lohrey Packing Co. no longer has to worry 
about continually reordering and applying 
labels to their containers. A big headache 
has been removed. 


CAMcINNATH: © 


If you need labels that will stay on 
through steam cleaning, freezing or any 
other harsh environment — you need per- 
manent PRES-a-ply. 


New stringless technique 
slashes tagging costs! 


A stripe of self-sticking adhesive on the 
back of the tag is now replacing the tradi- 
tional string or wire in many cases. 


This new tagging technique not only 
reduces attaching costs but also brings the 
benefits of tagging to products formerly 
considered impossible, impractical or diffi- 
cult to tag. 


With the self-sticking stripe on one 
end, as on the back of the Georgetown 
Steel & Wire Co. tag, you have a new 
wrap-around technique. It is now increas- 
ing the point-of-purchase appeal of such 
widely varied products as tools, home 
appliances, luggage and furniture. Other 
users apply these tags directly to doors, 
windows, lumber, trunks, tires, wind- 
shields and toys. 


In-plant applications of this new tech- 
nique employ couponed system tags for 
production, piece-work and _ inventory 
control. 


NEW FACT FOLDERI 

If you’re responsible for getting more sales 
impact per dollar out of tags and labels or 
reducing over-all labeling and _ tagging 
costs, this free fact folder will prove 
invaluable to you. It describes techniques 
and shows samples 

that are now increas- 

ing sales and profits 

forsome of America’s 

most successful mar- 

keters. For your free 

copy, write directly 

to Dennison Mfg. 

Co., Dept. U291. 


Helping you compete more effectively 


FRAMINGHAM, MASSACHUSETTS 
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cost-cutting factors which will be 
put to work at Bodega Bay for 
the first time: underground pres- 
sure suppression (which elimi- 
nates the need for a massive, re- 
inforced protective dome) and 
radically lower fuel fabrication 
costs, thanks to automated pro- 
duction techniques being intro- 
duced at General  Electric’s 
nearby San Jose plant. GE will 
supply 75 tons of enriched 
uranium dioxide for the plant’s 
first fuel core. 

To underline their position, 
high PG&E officials are making 
it plain that they are in the nu- 
clear power business to stay, de- 
claring that they will have con- 
structed their last conventional 
power plant in California by the 
end of the decade. 

+ a oo 

A second atomic event in the 
Bay Area was far less spectacu- 
lar, but ultimately may have an 
equally powerful influence on 
business and on the public at 
large. Late in July, engineers at 
Royal Research Corp. started 


| putting together an atomic power 


generator that will be able to 
supply five watts of power, unin- 
terruptedly, without maintenance 
or attention of any kind, for at 
least five years. 

Proceeding on a _ $120,000 
AEC contract, the Dublin, Calif., 
firm is expected to deliver the 
generator in December to the La- 
mont Laboratory of Columbia 
University, which will put it to 
work immediately as an under- 
water power source for deep-sea 
seismic studies. Although the first 
generator will have a six-figure 
price tag because of the cost of 
R&D, subsequent copies could 
be produced as cheaply as 
$20,000. 

The Royal generator converts 
heat from the decay of a core con- 
taining a radioactive isotope of 
the element cesium into direct 
current by means of thermionic 
converters. Special solid state 
equipment keeps output steady. 

Ultimate cost of the power is 
expected to hover around four or 
five cents per watt-hour—exorbi- 
tant by power plant standards but 
cheap in comparison to the cost 
of maintaining storage batteries 
or equal output over extended 
periods. 

In fact, Royal estimates that a 
conventional cadmium storage 
battery could cost four times as 
much per watt-hour. And in terms 
of space, one 400-lb. cesium 
“battery” 30 in. high and 13 in. 
in dia. could replace a large 
roomful of conventional storage 
batteries, and not require the 
logistic support such a roomful 
would demand. 

Thus a new tool is becoming 
available to industries which 
could use long-term remote power 
sources, but which have avoided 
the issue until now for the very 

(Turn to page 19) 
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Elk Grove, Ill. 
Co., a division of Basic Products 
Corp., has started a double-bar- 
reled marketing program aimed at 
streamlining its distributor setup 
and increasing its direct contacts 
with purchasing agents and en- 
gineers 

Key to the program is a 
monthly inventory control 
tem to be established by Sola 
field salesmen and distributors 
They will determine turnover 
ratios for the various Sola prod- 
ucts in order to learn which items 
are being understocked. In this 
way, the company hopes to make 
its products more available in 
the field, cut delivery times, and 


SVS- 


San Francisco 
Perspective 


(Continued from page 18) 
justifiable reason that such 
sources have not been available. 
Communications so far has 
shaped up as the chief projected 
application, but it is certain that 
by the time industry—with the 
help of purchasing agents—gets 
around to taking inventory of its 
needs, countless further uses will 
be found for this latest nuclear 
age development. 

+ + * 

The California Public Utilities 
Commission has ordered a sweep- 
ing investigation of all phases of 
transportation in the state, setting 
off a sequence of hearings that 
technically will involve more than 
14,000 for-hire truck operator, 
38 railroads, 5 freight forwarders, 
147 bus operators, 33 vessel op- 
erators, and 27 airlines. 

The investigation could lead to 
drastically altered rates in Cali- 
fornia intrastate shipments. 

Official reason given for the 
order is “phenomenal growth of 
the state since 1949,” the year of 
the last statewide investigation. 

One of the more vexing situa- 
tions is the possibility that two 
state laws setting up status for 
“permitted” and “common” car- 
riers respectively may be in con- 
flict. The matter has never come 
to a legal head, but high on the 
PUC agenda at the forthcoming 
hearings, opening in San Fran- 
cisco, will be a specific investiga- 
tion into just how the law might 
be changed. 

Also to be explored: the rate 
structure, which has been hit hard 
in the past 12 years by the rise of 
piggyback and containerization, 
changing population centers, and 
entirely new shipping routes. 

Hearings will take several 
months to complete, and will be 
held at various places in the state. 
Out of the investigation even- 
tually might come a revamped 
California transportation picture. 


Monsanto Assigns Group 
To Create New Markets 


St. Louis—Monsanto Chem- 
ical Co. has created a special unit 
to develop new markets and 
product uses for its Inorganic 
Chemicals Div. The company 
said technical service personnel, 
who formerly worked on both 
customer service problems and 
development of new markets, now 
will concentrate on customer as- 
sistance as members of various 
specialized product sales groups. 
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orders 
level 
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series of direct mailing to P.A.’s 
and engineers in the maintenance 
and plant equipment fields; tech- 
seminars to 
Sola 


nical 


and 
conducted by 
distributor offices, and presenta- 
tions at professional associatio 


Sola Electric reduce individual processing of 
manufacturing 


also 


ratios 


consists ol 


field men 


Thirty-six 


million 


dollars 


in new facilities... 


will 
indicate which items are being 
overstocked .and therefore might 
require greater sales emphasis. 


half of the mar- 


Sola Electric Starts Up New Marketing Program 


meetings. The 
zsrams will cover general voltage 
regulation problems rather than 
specific Sola Products 

The company’s major product 


association pro 


lines include constant voltage 
transformers, fluorescent lighting 
ballasts, mercury vapor light 
transformers and regulated di- 


rect current poor supplies. These 
are used as components in com- 
suter and automation systems; 
ndustrial, commercial and high- 
way lighting installations, and in 
‘dir and missile guidance sys 


tems 


Canadian Glass Firm 
To Begin Construction 
Of New Tacoma Plant 


facoma, Wash.—International 
Glass Industries, Ltd., will begin 
construction early next year of a 
$1.5-million plant for making 
sheet glass here. 

The plant, with a capacity of 
40 tons daily, will be the first of 
its type west of the Rocky Moun- 
tains, said J. M. Cline, president 
of the Vancouver-based company 
Its first product will be window 
glass, but other items may be 
added later, he said 

Lime for the new plant will be 


Lime & 
Toronto 


supplied by 
Alabastrine, Ltd., 


Gypsum 


Indiana Ruling Okays 
Trade Names in Specs 


Indianapolis, Ind.—State Atty. 
Gen. Edwin K. Steers ruled that 
it is not illegal for state agencies 
to use trade names in specifica- 
tions or projects on which bids 
are to be asked. 

In an opinion to the Indiana 
State Board of Accounts, he held 
that use of one brand or make 
was often desirbale to establish 
standards of efficiency. But, he 
said, this could not be done in 
attempts to limit competition 


At Alan Wood, capital expansion totaling $36,000,000 in a two year period is part 
of an overall plan to serve you well today . . . and tomorrow. New rolling and bloom- 
ing mills have stepped up Alan Wood capacity for service. Our fully integrated 
operation cuts red tape, gives you uniform quality . .. consistently and on time. 
Order your steel plate, your sheet and your strip from the company that offers the 
combination of capacity, quality and delivery! 


that’s YOUR 
ADVANTAGE aft 
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Corporate Funds Foot P&E Bi Plenty of Cashi in Corporate Tills for P&E Buying 


New York—Corporations will “Managing Company Cash,”|retained earnings—which  ac- 
have plenty of cash in the till to shows ‘that corporate se are | count for virtually all corporate 
finance capital outlays that are adequate to handle near-term internal funds—to climb steadily 
expected to hit record peaks in buying and expansion require-|from present high levels. In 
the next few years. ments. But the MAPI report 1960, these funds hit a total of 

hat’s the major finding of a finds the longer-run outlook less | $29.4-billion, or about 82% of 
study released by the Machinery rosy. “Later (P&E) cycles,” it| all capital spending, and in 1961 
and Allied Products Institute states, “will need either substan-| the percentage should go as high 
(MAPI) titled “Corporate Cap- tially higher retained earnings or as 90%. If current projections 
tal Expenditures and Internal further liberalization of deprecia-| hold true that’s because retained 
Funds in the Postwar Period.” tion allowances, or both.” earnings will stay close to present 
The report, together with a sur- As far as the current P&E | high levels and depreciation con- 
vey by the National Industrial cycle is concerned, the MAPI ex-| tinue rising at the rate of 6% 
Purchasing Week August 14, 1961 Conference Board (NICB) on pects depreciation reserves plus|to 7% a year. ; 

The picture would be still 
apes further improved if Congress 


ae , ; passes the proposed 8% tax 
Profit from the inside story on Roebling Roebling Royal Blue pays off on the job credit on industry P&E invest- 


. , ; ment. This would mean that 
Royal Blue Wire Rope—the quality goes for you. Get all the details from business firms would get back an 

ll the way through. Extra hiah 2 ; rwirer istributor estimated $1.1-billion of their 
” ° Y g g Bae > io | pies Sita se distributo 4 1961 taxes, a large part of which 
strength in conjunction with uni- gsoe So Be or write for free booklet to would probably wind up as re- 


oa \ “jade ae tained earnings. 
formity of rope construction T PEN ) ee 4 Roebling's Wire Rope Divi- 


, ; = : Tightening Control 
means unequalled resistance gE a: is sion, Trenton 2, New Jersey. — eligi iS 
Backing up this optimistic out- 
: ROEBLING look, = NICB eS 
R ‘ og ee “ik aging ompany ash”—finds 
ping increase in service life. Me : 22% Breach Offices tn Principe! Cities that most firms are busily refin- 
- ; “== ing their methods to conserve 
cash and improve corporate li- 
quidity. They're “tightening con- 
trol over inventory investments,” 
trimming their payables, by tak- 
ing advantage of time discounts 
and centralizing disbursements, 


rf speeding up collections, and in- 

rid i Stde vesting idle money. 

a Inventories—which represent 
“nearly one-third of industry’s 

We put a lot of work into it — You get a lot of work out of i total assets—provide one of the 
most substantial areas for im- 
proving corporate cash position. 
By improving their rate of in- 
ventory turnover,” the study 
notes, “in some instances com- 
panies have generated all funds 
needed to finance an expansion 
program.” 

More and more corporations 
are also investing their surplus 
funds to better their cash posi- 
tion. With security, market abil- 
ity, and yield as “the three prin- 
cipal criteria governing selection 
of investments,” most of this 
money is being funneled into 
government issues maturing gen- 
erally in one year or less. Many 
companies, reports the NICB 
study, have built up their earn- 
ings through the “appreciable 
returns” realized from putting 
their idle funds to work. 


SA A TE TT, 


to wear and tear — and a whop- 


John A. Roebling’s Sons Division 


That is why every inch of 


The Colorado Fuel and Iron Corporation. 


42-Billion Peak in 1964 


Assuming that the current cap- 
ital outlay cycle follows previous 
patterns, MAPI sees corporate 
P & E spending reaching a $42- 
billion peak by 1964. And at 
that time, corporations should 
have about $37-billion in inter- 
nal funds, or about 88% of the 
capital expenditure projections. 
“This is a comfortable ratio,” 
the MAPI concludes. 

However, the MAPI is not 
nearly sO optimistic about suc- 
ceeding cycles. It believes that 
capital equipment needs will ac- 
celerate sharply, while present 
growth rates of internal funds 
remain stable or decline. 

Take depreciation reserves, 
for example, which account for 
75% of corporate cash. Al- 
though quite adequate for the 
current P & E expansion, their 
rate of growth has steadily de- 
clined. 

These reserves got a tremen- 
dous boost from the upsurge in 
capital outlays needed to rebuild 
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MAKEUP OF CORPORATE INTERNAL FUNDS 


industry right after the war. The! growth rate of corporate cash, 
Korean War revived the five- a sharp increase for capital . : 

ear amortization of defense fa- eniia is foreseen by MAPI me Bids Shai ah ee Pete a oe Sn 4 Price Policy on Motors 
cilities, and in 1954 the Internal because of two factors: — : . ee See ‘ 
Revenue Code authorized ac- ®Foreign competition: “Ou! sae gat ° Cee bos ae me Pittsburgh Westinghouse 
celerated methods for figuring principal international compet- ce Bree. 4 ‘od ed Electric Corp initiated A. _— 
egular depreciation. For five) itors, not to mention the Soviet ‘iyi he eh os pricing policy for 1-125 hp 
vears—1950-1955—these funds Union,” have been experiencing , ees a motors. It provides that price 
grew at the rate of 15% a year. a considerably faster rate of eco- ‘ increases which become effective 
After that the rate sloughed off nomic growth than the U.S. in ‘ ’ after the date of an order will not 
sharply to the current 6%-7% recent years. “s apply to items shipped within 30 
mentioned above. @ Growth of the labor force. , days of the increase ‘bs 

While this was happening, re- Available labor will be increas- Increases will not exceed 5% 
tained earnings became static. ing much more rapidly than in on shipments made within six 
They've done nothing but “move the 50’s. “Unless capital forma- months from date of order, or 
sidewise,” observes the MAPI tion is stepped up commensu- 10% on shipments made be- 
report. Where they once sup-| rately, the effect will be a retarda- tween six and 12 months. Simul- 
plied some 62% of corporate in- tion of the increase in capital per taneously, the company an- 
ternal funds (1948), they now worker, and in _ productivity,” nounced price deductions aver- 
provide but 25% (see chart). MAPI says. Purchasing Week August 14, 1961 aging 742% on motors. 
[The reasons: rising dividend ; 
payouts plus “the failure of 
corporate profits to advance sub- 
stantially in recent years.” 

In contrast to this decline in 


Westinghouse Changes 


Crane Co. Purchases 


AllianceWare, Deming 
New York—Crane Co., Chi- 
cago, said it has completed a 
two-year program for expanding 
its manufacturing facilities by ac- 
quiring two new companies—A\l- 
lianceWare, Inc., Alliance, Ohio, 
and Deming Co., Salem, Ohio. 

Each acquisition enables Crane 
to break into a new market, T. 
M. Evans, company chairman, 
said. AllianceWare, formerly a 
subsidiary of American Metal 
Products Co., makes pressed 
steel plumbing fixtures; Deming 
produces pumps and water sys- 
tems for industrial, farm and 
home use. 

Evans said that during the past 
two years Crane has increased b . 
the number of its manufacturing can t watt. 
plants from 13 to 59. At the 
same time, in order to cut over- 
head expenses, it has reduced the 
number of company-owned dis- 
tributor branches from 130 to 59. 

Evans said Crane paid about 
$5-million for Deming. To ob- 
tain AllianceWare, Crane gave 
American Metal Products about 
$3.5-million in cash plus the 
21% stock interest which it 
owned in Briggs Mfg. Co., a De- 
troit manufacturer of plumbing 
equipment. 


Clark Extends Warranty 
On Suspension Systems 


Buchanan, Mich. — Clark 
Equipment Co.’s Automotive 
Div. announced a warranty on air 
suspension systems of 100,000 - * . F * h 99 
miles or 12 months, whichever Have it sent United Air Freight! 
occurs first. 

The warranty, against faulty ae 
material and workmanship, guar- When you can’t afford delay, tell vendors And there’s practically no limit on the 
antees each Clark air suspension Baas it us : : Tnite . , at c shi via United 
system for its stated capacity. The to ship via United Air Freight. United products that can be shipped ) 
former warranty period was for links 117 cities...coast to coast and Air Freight—from smaller, delicate parts 


six months, with no provision border to border with one carrier Air to large, heavy equipment. 
for mileage. Sratelik Maria ' . 

Clark’s Automotive Div. man- reight Service. Your shipment receives Extra Care from 
ufactures air suspension systems 


a a eee Geel tealioee, te ; United serves you with the world’s door to door. Reserved Air Freight makes 
single, tandem and 9-ft. spread largest jet fleet—and every jet carries ‘Sure there's room for your shipment on 
per * ta capacities up (to freight. A fleet of Mainliners and Cargo- the specific flight you need. 

“te liners provides still more freight lift, with Next time you need a shipment in a 
New Montello Plant convenient flights around the clock. hurry, have it sent via United Air Freight. 


Tulsa—Montello, Inc., manu- 
facturer of Pheno-Seal plastic, tet, Bee 
as cons ate n, 
net ne galas pe WORLD'S LARGEST JET FLEET U N | TE D KNOWN FOR EXTRA CARE 
in a new plant at Sand Springs, 
Okla. Manufacturing facilities, Bes 
previously located at Independ- ® 
ence, Kan., will be doubled in 
size. Trade area includes eight 
states from the Gulf Coast to 
Michigan. 
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Foreign Perspective 


ondon—Britain’s new austerity program—designed to boost 
.. exports, halt inflation and protect the pound—appears io 
be on the road to doing just that. 

First to feel effects of this were electrical manufacturers, who 
said sales were hit badly by the 10% increase in purchase taxes 
on consumer items. Now they will have to push exports harder 
in order to maintain their sales level—which is exactly what the 
government wants. 

On the other side of the coin, U.S. exports to Britain may 
decline somewhat because of the higher tax. Foreign traders 
say the projected entry of Britain into the European Common 
Market also will make some tough sledding for U.S. exports, but 


NOW 


easiest opening 
closure on earth! 


... another advantage 
for 2 STRIP 
CASE SEALING 


LUDLOW’S N EW 


NON - STAINING 


that in the long run, it will mean big gains for U.S. business. 
However, even if negotiations this fall are successful, Britain 
probably won't join the Common Market officially until Jan., 
1963. 


Santiago, Chile—The Chilean government is trying to allay 
fears that its plan for mandatory increases in copper production 
capacity will cause a glut on a world market which already is 
plentifully supplied. 


Replying to criticism of the plan expressed by U.S. copper 
interests, Enrique Serrano, Minister of Mines, said, “While the 
proposals specify that the companies increase installed capacity 
to produce by 15% every three years, they say nothing about 
raising actual procuction, which can continue to be geared to 
market conditions.” 

Serrano’s plan, aimed at raising capacity from its present level 
of about 523,000 long tons annually to a minimum of 691,000 


~~ Quick-Strip REINFORCED SEALING TAPE 


2-strip case sealing with Quick-Strip wins friends for your 
product because it offers important new packaging con- 
venience. Ludlow’s reinforced sealing tapes with new 
non-asphaltic Quick-Strip takes the mess, effort, and 
delay out of opening cartons — leaves no tar-like smears 
on knives, counters, clothes, products, or people, as or- 
dinary reinforced tapes do. And it’s the lowest-cost 
non-asphaltic tape on the market! 


udlow 


GLASPUN-SNAKETAPE 


Quick-Strip is reinforced for tremendous strength, yet 
peels away readily when you want it to, leaving only a 
light kraft tissue that slits easily with the slightest touch. 
Give your cartons the sealing-power and opening-appeal 
of modern Quick- Strip. 


LUDLOW PAPERS, Dept. PW81, Needham Heights 94, Mass. 
A Division of Ludlow Corporation 


Send me details and samples of 
Ludlow non-asphaltic Quick-Strip reinforced tape. 


Name 


Firm 


Address 


The most extensive service on printed tapes in the industry, ranging up to seven colors. 
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long tons by 1970, also would re- 
quire U.S. copper firms to refine 
in Chile at least 90% of the cop- 
per they mine there. American 
companies claim the obligatory 
investment program is unneces- 
sary in view of their current ex- 
pansion program in Chile. 


Toronto—The Canadian Assn. 
of Purchasing Agents reported a 
general strengthening in prices 
during July due to the decline in 
value of the Canadian dollar rela- 
tive to other countries. 


The purchasing agents said the 
upward pressure on prices was 
strongest in the cases of nickel, 
zinc, dyestuffs, yarns, and tin 
Bucking the trend: phthalic an- 
hydride and fir plywood, which 
dropped in price. 

No change in inventory levels 
compared with the previous 
month was reported by 64% of 
the P.A.’s, while the remaining 
36% was evenly divided between 
those who reported larger inven- 
tories and those who reported 
smaller ones. 


Washington—The Tariff Com- 
mission said it will hold a hearing 
Sept. 14 to decide whether im- 
ports of Portland grey cement 
from Portugal are hurting U.S. 
producers. If the commission 
rules that this is the case, the 
Treasury could impose higher im- 
port duties on the cement. The 
Treasury already has held that 
the Portuguese cement is being 
dumped here at prices below fair 
value. 

eee 


London—British machine tool 
makers said their export orders 
increased substantially in May, 
largely because of the improve- 
ment in the industry’s competitive 
position on deliveries compared 
to West Germany. 

Export orders in May totaled 
$9.8-million, against $7.3-million 
in April and $5.9-million in May 
1960, the Machine Tool Trades 
Assn. said. 


Bonn—The German steel in- 
dustry is maintaining its share of 
the European steel export mar- 
ket, but only by cutting prices to 
the bone. Export prices are now 
generally below domestic prices, 
and for some types of sheet steel, 
export reductions range up to 
$60/ton. 


While the over-all outlook for 
the industry still is bright, there 
is some concern because the pres- 
sure on export prices has been ac- 
companied by a decrease in do- 
mestic new orders. Order books 
still show a total backlog of 4.6- 
million tons, equivalent to 22 
months’ output, but this is 700,- 
000 tons less than at the end of 
1960. 


New Delhi—India has revised its 
pricing system on shellac exports 
by removing a floor on export 
prices which has kept the price 
of superfine at 32¢-33¢/Ib. since 
1959. Now members of the In- 
dian Lac Exporters Assn. are free 
to quote lower export prices ac- 
cording to supply and demand 
fluctuations, with the association 
imposing an internal stabilization 
tax “not chargeable to overseas 
customers.” India is a major sup- 
plier of shellac to the United 


| States. 
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New 
Allegheny Stainless 
Bar Program 

Means... 


FAST DELIVERY 
BETTER MACHINABILITY 


6 PREIS Ho: 


TOP QUALITY 
PROCESSING 


BETTER MACHINABILITY — 


Research, Constant Testing 
and Controlled Processing 
Result in Greatly Improved 
Machinability and Uniformity 
... from Lot to Lot 


Several years ago, A-L took a hard look at 
its own stainless steel bars. While quality 
was good, it could be made better and more 
uniform, particularly in the area of machin- 
ability. 

One of the finest metalcutting laborato- 
ries in the country was retained to make in- 
dependent, exhaustive comparative tests on 


~~ 
A-L RANGE 


ANALYSIS LIMITS 


Allegheny Stainless composition limits, already much 
tighter than AISI Specifications, have been narrowed 
even further to improve the composition-sensitive ma 
chining properties of all A-L Stainless Grades 


MACHINING TESTS 


Exhaustive turning and drilling tests on stainless 
bars of all types pin-pointed the composition and 
processing variables that most affected machining 
properties, and made possible the adjust t of 
these variables for improved machinability and 


A-L stainless bars and competitive bars. 
Ratings were based on tool life, determined 
by turning and drilling tests. A-L’s Re- 
search Center, probably the largest in the 
stainless business, correlated these results 
with metallurgical factors such as compo- 
sition, microstructural and 
properties. 

From Research to the melt shops went 
instructions to revise and narrow the limits 
of composition. This, combined with proc- 
essing changes, yields general purpose 
(stocked) grades with predictable, better 
machinability. 


mechanical 


RESULT: Testing general purpose ma- 
chining grades as made three years ago with 
the same grades made today shows better 
than a 50 percent increase. 


predictability of response from heat to heat. A 
continuing program of these machining trials 
serves asan additional safeguard to the quality and 
unmatched dependability of an A-L Stainless Bar. 


And if You Want Something Special 
A-L is a Complete Bar Source 


HIGH TEMPERATURE STEELS & ALLOYS 

A-L stocks certain finished bars in the most commonly 
used high temperature steels and alloys plus a large stock 
of approved billets in these same grades. Needs for bars 
of A-286, 19-9DL, AM-355, Waspaloy, AL 901, R 41, 
S-816, M-252, etc., are usually quickly satisfied from this 
finished and semi-finished stock of Allegheny Ludlum. 


FORGING BARS & BILLETS 

Also in stock is a full range of forging-quality bars and 
forging billets from 4 to 30 inches Round Cornered 
Squares in a wide range of grades, all meeting appropriate 
specifications. 


SPECIAL ANALYSIS AND PROCESSING 
For special requirements, A-L is able to tailor-make prop- 
erties to fit the end use. From knowledge gained in the 
machining research program, chemistry and processing 
can be varied to increase a specific property for a particu- 
lar application. Improvements in such things as hot work- 
ability, cold workability, hardenability, finish after ma- 
chining, improved machinability in non-free machining 
steels, mechanical properties, corrosion resistance, are 
examples. 

It’s something you should discuss with your A-L sales 
representative. 


MACHINING AND HEAT TREATMENT DATA 


A-L mill and research specialists are available, through 
the A-L sales representatives, for help and counsel on 
problems involving Allegheny Stainless Bars. Qualified 
machining engineers are at your service. These men de- 
vote their full time to provide the best service and assist- 
ance available anywhere. 


NEW BAR BOOKLET 

On the printing press now is A-L’s new booklet, jam- 
packed with helpful information on using, heat treating 
and machining Stainless Bars. For a copy of this tech- 
nical, data-filled booklet, check the A-L authorized dis- 
tributor in your area, or the A-L Sales Office nearest you, 
or write: Allegheny Ludlum Steel Corporation, De- 
partment QIP 3, Oliver Building, Pittsburgh 22, Pa. 


ALLEGHENY LUDLUM 


® EVERY FORM OF STAINLESS EVERY HELP IN USING IT 


FAST DELIVERY — 
5,000,000 lbs. of finished bars 


8,000,000 lbs. of semi-finished stocks 


to back-up distributor inventory 


eis 


Allegheny Ludlum now stocks at the mill 
depots, Rounds, Hexagons, Squares, Flats 
and Forging Billets in the ten most popular 
grades that account for over 85 percent of 
all stainless bars made. This huge stock of 
over 2,500 tons backs up the large inven- 


tories carried by the authorized Allegheny 
Ludlum Distributors. 


In addition to the finished stock, over 
4,000 tons of quality checked rerolling bil- 
lets and ingots in 30 grades are in inventory 
to cut delivery time and to insure predict- 


ability. La 


Each month, A-L publishes a Bar, Wire, 
and Forging Billet Stock List which lists 
the grades, sizes, and actual pounds of each 
in stock at the first of that month. It’s avail- 
able to you through the Steel Service Cen- 
ters authorized to sell A-L Stainless Bars. 
For the names of the distributors in your 
area, just call the A-L District Office. 


a ee. co 


TOP QUALITY PROCESSING — 


Special Care and Special Equipment 
Mean Better Bars at Your Machines 


What’s been your big trouble with cold finished 
stainless steel bars . . . nicks and gouges, off-size, 
burred ends, grinding marks, damaged shipments? 
Glance over the panels at the right, and see how 
these common faults are eliminated from Alle- 
gheny Ludlum cold finished stainless bars. 

These are precautions that make a difference be- 
tween an A-L quality bar and all the others . 
quality you can see, and feel, and measure. Quality 
that shows up in bar automatics, in all your fabri- 
cating. 

And this quality is no accident. A few years ago, 
Allegheny Ludlum investigated stainless bars from 
the customer’s viewpoint. A-L teams held field 
interviews, toured customer’s plants, watched 
stainless bars undergoing every conceivable fabri- 
cating operation. A good part of the trouble was in 
mill finishing. And A-L revamped their entire fin- 
ishing operation to suit. 

Special equipment is installed, and every opera- 
tion becomes a matter of painstaking care. Rubber 
padding covers every work table and inspection 
table, lines every transfer buggy ... chain and cable 
slings are eliminated, and soft rope substituted .. . 
cardboard collars are fitted to bars in process, to 
prevent rubbing and scratching. 

Quality Audit Teams continually audit and 
maintain quality control standards by making pin- 
point quality checks through every phase of pro- 
duction . . . right onto the shipping dock. 

Many of these practices have been widely imi- 
tated in the industry. Some are still A-L exclusives. 
But, this is how quality is made. . . stainless steel 
bar quality ... by the world’s leading stainless steel 
producer. 


CONSISTENT SIZE AND NICK-FREE, SCRATCH-FREE BARS 
STRAIGHTNESS TOLERANCES Nothing eiied than cardboard, ropes or rub- 


A-l’s famous quality control and inspection ber ever touches finished A-L bars. Cardboard 
procedures mean greater uniformity . . . mini- collars eliminate sliding, metal-to-metal con- 
mizes special handling in your plant. tact... chain or cable are never used. 


Consistent metal quality and careful finishing 


result in a surface vastly superior to the | 
industry-accepted average standard. , 
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Automatic Can Stock Finishing Line 
Installed at Kaiser Trentwood Works 


Oakland, Calif.—Kaiser Alu- 
minum & Chemical Co. has in- 
stalled a new fully automatic can 
stock finishing line at its Trent- 
wood, Wash., Works. 

The new line, said to be the 
first of its type in the U\S., will 
process aluminum which has 
been rolled to can stock gages 
from 7,000 Ib. ingots cast at the 
[rentwood mill. 

It will supply a market, which, 
according to W. J. Edmunds, 
general manager of Kaiser’s In- 
dustrial Div., will expand to 100- 
million lb. this year from 40-mil- 
lion in 1960. 

Edmunds said the new line 
automatically cleans, inspects, 
flattens, coats, trims, shears, and 
packages the aluminum in both 
coil and sheet form. The alumi- 
num moves through the line in 
the form of coiled strips, ranging 
in width from 20 in. to 40 in., at 
speeds of up to 600 ft./min. 

Kaiser also said it has in- 
stalled a new unit for insulating 
copper and aluminum cable at 
its plant in Bristol, R.I. It said 
the new facility, will enable it to 
produce top-quality cables of up 
to 3% in. dia. and in lengths up 
to 3,000 ft. 


Micro Metals Starts Up 
Full-Scale Production of 
Chem Grade Iron Powder 


Passaic, N. J.—Micro Metals 
Corp. said it has become the first 
company to go into full-scale, 
continuous production of chemi- 
cal grade iron powders for use 
as catalysts and reagents in the 
chemical, mining, and metals in- 
dustries. 

The new powders are designed 
to replace the molding grade 
powders and scrap materials. 

Phillip L. Bornstein, president, 
said the chemical grade powders, 
which are made by pulverizing 
scrap, cost about “one-half as 
much as the least expensive mold- 
ing grade powders.” For example, 
he said, the company is selling 
4-mesh iron powder of 96%- 
98% purity for $55/ton, and the 
same material pulverized to — 40 
+ 120 for $85/ton. 

Bornstein said the new pow- 
ders will be priced competitively 
with scrap. In addition, the 
greater surface area of the pow- 
der compared to scrap materials 
increases the rate of the chemi- 
cal reaction, he said. 


H. K. Porter Issues Guide 
To Riverside-Alloy Line 


Riverside, N.J.—H. K. Porter 
Co., Inc., has issued a file folder 
describing the complete line of 
copper-base, stainless steel and 
nickel-base alloys produced by 
its Riverside-Alloy Metal Div. 

The information is contained 
in a chart printed on the folder. 
The chart includes the alloys 
available, the forms produced, 
their outstanding characteristics, 
and typical uses. In the file folder 
is an evaluation chart, which en- 
ables users to keep a permanent 
record of each alloy tested. 

Folders can be obtained by 
writing: The Allovist, Riverside- 
Metal Div.. H. K. Porter Co., 
Riverside, N.J. 
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Cables of this size and larger 
can be made on horizontal pro- 
duction lines. The vertical 
method, however, provides su- 
perior control over surface char- 
acteristics, density, centering and 
roundness, the company said. 

Kaiser will use the new facility 
| for insulating and curing portable 
cables, wire for buildings, and 
power cables with ratings from 
600 to 15,000 v. The unit can, 
however, make cables with rat- 
ings as large as 35,000 v. 


Bethlehem Steel Begins 
Commercial Output Of 
Vitreous Enamel Sheet 


Buffalo, N.Y.—Production of 
vitreous enameling steel sheet has 
begun at the Lackawanna plant 
of Bethlehem Steel Co. 

The enameling steel, called 
Bethnamel, has properties which 
permit a finish coat of enamel 
to be fired directly on it, thus en- 
abling the enameler to eliminate 
ihe ground coat of enamel. The 
company said Bethnamel can 
also be used advantegeously for 
conventional two-coat enameling. 

A major use for the new steel 


is in colored porcelain-enameled 
panels employed in curtain-wall 
building construction. Other uses 
include sanitary equipment and 
household appliances 

Wilbur G. Smith, general man- 
ager of the Lackawanna plant, 
said the new patented process 
was developed by Bethlehem’s 
Research Dept. 


New Bemis Bro. Plant 


Houston Bemis Bro. Bag 
Co. has begun construction here 
of a new plant for manufacture of 
paper, textile, and open-mesh 
bags. The facility is expected to 
be in full operation by June of 
next year. 


Armco Plans Expanded 
Alloy Plate Production 


Houston—Expanded facilities 
for production of alloy stee 
plates will be placed into opera- 
tion this fall at Armco Stee 
Corp.’s Sheffield Div. plant here 

Ihe new plate heat-treating 
equipment will produce plates up 
to 144-in. in width The im- 
proved facilities will augment 
present equipment for heat-treat- 
ing round bars and 76-in. wide 
plates of high-strength alloy steel 
rhe line of alloy plates was de- 
signed to meet growing demand 
from the aircraft, defense and oil 
country manufacturing industries 


A ROOM WHERE SEASONS ARE CHANGED — Oranges and grapefruits can be delectable long before they 


actually attain the vivid vellow and orange colors of tree-ripened fruit. In order to make them marketable at an earlier date 
and thereby extend the fresh citrus fruit season, they are conditioned by a “degreening” process. The fruit is brought to huge 
packing houses and deposited in “degreening rooms” where it is exposed to a harmless gas which changes its color to the 
familiar orange and yellow of tree-ripened fruit. This process takes between 15 and 60 hours and enables consumers all 
over America to enjoy the succulent, nutritious citrus virtually all year around. In the Alcoma Packing Co., Inc., plant at 
Lake Wales, Florida, one of the largest individually owned fresh fruit packing plants in Florida, there are nine degreening 
rooms. Each room is approximately 30° x 30° and accommodates up to a thousand cases of fruit. For purposes of efficiency, 
flexibility and economy, the walls and ceilings of these rooms are all constructed with canvas. They were made and installed 
by Petersen Industries of Lake Wales and all were made from Mount Vernon duck. 


This is another example of how fabrics made by Mount Vernon Mills, Inc. and the industries they serve, are serving 
America. Mount Vernon engineers and its laboratory facilities are available to help you in the development of any new fabric 
or in the application of those already available. 


UNIFORMITY 
Makes The 
Big Difference 
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AGENT $8 


Main Office and Foreign Division: 40 Worth Street, New York, N.Y. 


Branch Offices: Chicago * Atlanta + Baltimore * Boston * Los Angeles 


MOUNT VERNON MILLS, INC. PRODUCES A WIDE RANGE OF FABRICS IN THESE CATEGORIES: Army duck, ounce duck, wide duck, drills, twills, 
osnaburgs and sateens e Fabrics used by the canvas goods manufacturing industry @ Hose duck, belt duck, chafer fabrics and other special fabrics 
for the rubber industry e Laminating fabrics and special constructions for the plastics industry @ Ironing machine aprons and cover cloths for the 
laundry industry e Special fabrics for the coating industry e Standard constructions and specialties for the shoe, rug and carpet industries @ Dryer 
felts for paper making, aprons for harvesting machines e Mop yarns and drapery fabrics ¢ Work clothing fabrics for industry @ Fabrics for U.S. Army 
and Navy @ Specification fabrics for industry generally. 
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Flow Abbott Labs 
ets Its Supplies 
Delivered on Time 


Close Watch on Vendor Performance, 
Centralization of Expediting Are Keys 


ith P.A.’s determined to hold inventories to a minimum, prompt delivery 

has become a prime necessity. Late deliveries can’t be tolerated, because of 

the risk of a costly stock-out on the production line. By the same token, deliveries 

that are too early clutter up the warehouse, complicate materials handling, and 
incur unnecessary expenses. 

Thus, like the All-American quarterback, timing is of essence to the P.A.’s play. 

Abbott Laboratories, Chicago pharmaceutical manufacturer, has solved this 

timing problem by a no-nonsense approach that includes constant surveillance e 

over vendor delivery performance and centralized expediting, with full-time experts , ; , 

in the key slots. 1 PROBLEM: Early deliveries crowd warehouses, late deliveries cause 
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This solution was the product of Glenn H. Reinier, Abbott Director of Pur- stockouts; both create headaches for Eugene Swanson (R), mgr., chemical 
chases. Reinier found in 1959 that only 26% of the shipments Abbott received purchases, and Floyd Garven, section mgr. organic development. 
from its suppliers were on time. 


Set Out to Improve Performance 


Main offenders, Reinier found, appeared to be packaging material suppliers, 
although many of Abbott’s 7,000 vendors were falling short of perfection. But 
since only a few constituted the bulk of Abbott’s dollar purchases, Reinier set out 
initially to see what could be done about improving the records of about 100 of 
the largest, including raw materials, capital goods and supplies, in addition to 
packaging materials. 
Heart of the problem to Reinier seemed to be expediting—building up con- 
stant awareness among the vendors for keeping Abbott orders on schedule. 
Expediting at Abbott had been centralized until the Korean War ended. Then, 
in a more relaxed peace-time pace, the job devolved on eight or ten clerical em- 
ployees working for the buyers. These employees also had other duties to perform, 
and couldn't devote their full time to the expediting job. Nor were they traffic 
experts by any means. Abbott, therefore, seldom was able to tell what went 
wrong when a shipment went astray or failed to arrive on time. Nor was there 
any way to pinpoint how a particular supplier was doing, since several buyers 
and clerks might be dealing with him. 
Reinier decided to solve the expediting problem by assigning two full-time experts 
to the job. With this he combined a “vendor evaluation program’”—a searching cr OF 
study of each supplier’s performance. WHAT WE pac 
Starting in 1960, Reinier sent out a warning with each purchase order. The our 59 
warning told the supplier that he was being evaluated on: deviations from Abbott’s 
shipping date, notification of need to alter the shipping date, order acknowledgment, 
inclusion of all requested data on invoice, mailing on date of shipment, damage 
to material due to inadequate packing, marking containers, and prompt claim 
settlement. 


Records Completed on Each Vendor 


Back at Abbott, this data was compiled in record form—one sheet for each 
vendor—showing performance on all orders. A monthly compilation summarized 
over-all performance, including percentage of orders shipped early, on time, or 
late. 

Into the expediting jobs went E. L. Krizay, a former production control man, 
who was given packaging as his primary responsibility, and Miss Norma Rose, 
formerly an expediter on a buyer’s staff for two years, whose main responsibility 
was chemicals and capital equipment. 

Proof of the success of this double-threat expediting-evaluation program is a 
matter of record. From the 26% posted in December, 1959, Abbott’s on-time 
shipments rose to 63% this year—a gain of better than 100%. 

Reinier alsa points to other advantages: better performance measuring data, 
training of personnel, control over vendors, and last, but far from least, cost 
reduction. 

The effects also are noticeable internally. Abbott buyers now have to be more 
realistic in figuring date of shipment, routing, and time transit—if the supplier 
lives up to his agreement and ships on a specified day but the shipment doesn't 
arrive within the specified period, it’s the buyer who’s held responsible. 


FAIR WARNING: Vendors are given notice that they will be evaluated 
on delivery performance. Here Purchasing Director G. H. Reinier puts it 
on the line for supplier representative, outlining precise delivery needs. 
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Director 
of 
Purchases 


Manager, 
' Packagin 
Material Purchases 


OLD WAY: Expediting to assure on-time deliveries, keep track of ship- NEW WAY: Abbott puts experts E. L. Krizay and Miss Norma Rose (both 
ping dates, check up on shipments was done by buyers’ clerks who pictured above) in job, centralizing task under Director of Purchases. 
were not experts, couldn’t concentrate on job because of other duties. Experts coordinate expediting with buyers, but work at top level. 


HOW ONE SUPPLIER IMPROVED DELIVERY PERFORMANCE 


Shipments 


Left Bar — No. of Orders Early 

Center Bar — No. of Orders on Time 

Right Bar — No. of Orders Late 

Numbers in Bars Indicate Days Early or Late 


WOMDPRIPRMOR OID DD 


a half. Actual case above outlines how major supplier improved deliver- focus attention of Abbott buyers on proper shipping instructions to the com- 


5 TRACK RECORD: On-time shipments rose from 26% to 63% in year and shows improvements in getting shipments under control. System also helps 
ies from poor on-time showing to on-the-nose performance. Pattern pany’s vendors, since buyers now are responsible for vendor performance. 
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The Case 
of the 
lrate 
Editors 


How Would You Solve It? 


Now, the strongest bridges are the fastest to build because they’re... 


GUARDED BY GALVANIZED STEEL 


Galvanized steel sheeting—long used for permanent concrete 
forms in building construction—has now been adapted to do 
the same job for bridge engineers and with remarkable success. 


On bridges and their approaches, a heavier gauge sheet is used 
with deepened corrugations for added strength. This new form 
assembly is not only strong enough to support heavy concrete 
slabs, but installation takes only half the time required by other 
types of form work. 


The strength and excellent corrosion resistance of galvanized 


MIDWEST STEEL 


Portage, Indiana 


Vendor Sent P.A. the Wrong Shipment of Desks; 
Arbitrators Helped Produce the Correct Edition 


é es weather isn’t the only item that gets hot during the dog 
days of summer. The temper of the P.A. for a publishing 
company boiled over because he thought a supplier was taking 
«dvantage of his good nature. 

The P.A. had ordered 10 desks and chairs for a group of senior 
editors whose offices were being redecorated. 

The editors had selected their new furniture in a blond wood, 
but when the new desks were delivered, the P.A. discovered that 


Divisions of 


NATIONAL STEEL CORPORATION 
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steel is also winning increasing acceptance in a wide variety 
of architectural uses as well as in other areas of highway con- 
struction, such as culverts and guard rails. 


WEIRKOTE® IN PARTICULAR is one galvanized steel 
that’s especially well suited to all these applications. Made by 
the modern continuous process, it can be worked to the very 
limits of its steel base without losing even a chip of its zine 
protection. Weirkote is made by two National Steel divisions: 
Weirton Steel and Midwest Steel. For further details, write to 
Weirton Steel Company, Weirton, West Virginia. 


they had been finished in tobacco brown. He was chagrined that 
he had to tell the editors that after all the trouble they had gone 
to, the desks delivered were the wrong ones. 

“Don’t worry,” he assured the editors, “the manufacturer will 
take them back. You'll get the blond wood desks soon.” Then 
he phoned the manufacturer to report the mistake in the order and 
to learn when the wrong desks would be exchanged for the correct 
ones. 

“Sorry we goofed,” said the representative of the desk manu- 
facturer. “We'll pick up the desks next Thursday. But we've just 
gotten back into production after our two-week vacation shut- 
down. Orders have piled up. It will be at least eight to ten weeks 
before we can ship the blond desks to you.” 

“Okay,” the P.A. replied. “I'll 
just have to persuade the editors 
to be patient.” 

About a week later, the P.A. 
attended a meeting where he re- 
counted the incident to a col- 
league from another company. 
The other purchasing agent ex- 
pressed surprise. “Why, I placed 
an order with them last week, and 
they promised delivery in four 
weeks.” 

The P.A. for the publishing 
company was furious. As soon 
as he got back to his office, he 
phoned the desk manufacturer. 
“What do you mean you can't 
make delivery to us for another 
eight or ten weeks? I just spoke 
to a man at the Apex Company; 
he tells me he’s getting delivery in 
four weeks. He gave you his 
order only last week! What’s the 
idea?” 

The representative of the desk 
company was_ equally irate. 
“That’s what he tells you! He 
gave us that order weeks ago— 
and who says we promised deliv- 
ery in four weeks?” 

The P.A. wasn’t satisfied with 
this explanation. Of course, he 
could have cancelled the order 
and bought the furniture else- 
where. But the desks were of a 
particular design and style that 
the senior editors wanted. He 
disliked having to admit failure 
to them. Besides, shopping 
somewhere else would mean try- 
ing to get the 10 editors to agree 
all over again—no easy task— 
and taking a chance that another 
company would fill the order 
promptly. 

Since the sales contract con- 
tained an arbitration clause, the 
purchasing agent turned the dis- 
pute over to the American Arbi- 
tration Assn., which assigned a 
panel of three men to find a solu- 
tion. 


What's Your Answer? 


If you sat as a member of 
the arbitration panel in this 
case, how would you adjudi- 
cate the issue? Would you de- 
cide in favor of the P.A. who 
demanded immediate replace- 
ment of the desks, or in favor 
of the manufacturer who said 
he had other orders to get out 
of the way first. 

Make your own decision. 
Then turn to page 34, and 
learn how expert arbitrators 
decided “The Case of the Irate 
Editors.” 


Builds New Plant 


Montreal—Aluminum Co. of 
Canada said it will build a $10.9- 
million mill at Kingston, Ont., 
which will double its aluminum 
sheet capacity to 60,000 tons per 
year. Work on the new mill will 
begin immediately, with comple- 
tion expected in about 18 months, 
the company said. 


WEIRTON STEEL 


Weirton, West Virginia 
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Dist. 8 Purchasing 


Conference Aimed 


At Improving Vendor-P.A. Relations 


Newark, N. J.—P.A.’s will 
hear themselves analyzed, criti- 
cized, and perhaps even praised 
by a three-man, sales-production 
panel at the District 8 Purchasing 
Conference here, Oct. 25-27. 

Geared to improving coopera- 
tion between vendor and cus- 
tomer, the panel so far includes: 
D. E. Lally, sales manager, 
Elastic Stop Nut Corp. of 
America, Union, N. J., and James 
Stewart, salesman, Bridgeport 
Brass Co., Bridgeport, Conn. 

Leading off the Thursday 
morning session will be a key- 
note talk by NAPA President 
Russell T. Stark, Sr., director of 
purchases, Burroughs Corp., 
Detroit. He will be followed by 
Howard G. W. Ahl, NAPA na- 
tional executive secretary-treas- 
urer, 

[he opening morning session 
also will feature a discussion of 


Scheduled Conferences 

All but two NAPA districts 
are planning purchasing con- 
ferences this fall. 

The schedule: 

Dist. 1—Westward Ho Ho- 
tel, Phoenix, Ariz., Sept. 29-30; 

Dist. 2—Statler Hilton Ho- 
tel, Dallas, Oct. 5-6; 

Dist. 4—Pick Fort Shelby 
Hotel, Detroit, Oct. 12-13; 

Dist. 6 — Sheraton-Pitts- 
burgh Hotel, Pittsburgh, Sept. 
15-16; 

Dist. 7—Atlanta Biltmore 
Hotel, Atlanta, Ga., Oct. 
15-17; 

Dist. 8—Essex House Ho- 
tel, Newark, N. J. Oct. 25-27; 

Dist. 9—Hotel Bradford, 
Boston, Mass., Oct. 24-25; 

Dists. 3 and 5 have not 
scheduled conferences _ this 
year. 


materials management by Prof. 
William P. Stilwell, assistant di- 
rector, Management Institute, 
University of Wisconsin, Madi- 
son, Wis., and two seminars— 
one for large companies and the 
other for smaller firms. 

Three after-breakfast work- 
shops are scheduled for Friday 
morning. Edwin Drew, Solvay 
Process Div., Allied Chemical 
Corp., Syracuse, N. Y., Dist. 8 
VASCO chairman, will head a 
value analysis workshop. J. 
Joseph Fogarty, procurement 
officer for the State of Rhode 
Island and Dist. 9 vice president, 
will conduct a government pur- 
chasing group. The other simul- 
taneous session, on reports to 
management, will be directed by 
Eugene Page, assistant to vice 
president for purchasing and 
transportation, Olin Mathieson 
Chemical Corp., New York. 

Douglas V. Smith, consultant 
in purchasing education, Manu- 
facturing Services, General Elec- 
tric Co., New York, will speak 
on methods of evaluating vendor 
performance. Two concurrent 
sessions will follow: make or buv, 
led by Frank E. Plumley, di- 
rector of purchasing, Olin Math- 
ieson Chemical Corp., and lease 
or buy, directed by Joseph E. 
Smith, vice president, purchases 
and raw materials, Pittsburgh 
Steel Co., Pittsburgh. 

William Meyers, purchasing 
agent, East Pittsburgh Div., 
Westinghouse Electric Corp., 
NAPA Data Processing Com- 
mittee chairman, will head a data 
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processing workshop. A look at 
the economic situation will be 
outlined by Bruce Palmer, presi- 
dent of Mutual Benefit Life In- 
surance Co., Newark, N. J. 

Other planned activities  in- 
clude an early bird dinner and 
a banquet. Women’s activities 
will include a tour of historical 
points of interest in and about 
Morristown, N. J., and visits to 
Washington’s Headquarters and 
Museum, a luncheon and tours of 
local shopping centers. 


ARKANSAS ASSN. New lineup of 
officers includes: (seated, I-r) J. 
B. Dooley, Tri-State Mill Supply 
Co., dir.; Paul C. Broussard, Vet- 
erans Administration Hospital, 
sec.; Harry O. Miller, Allied-Ar- 
kansas Bearing Co., _ treas.; 
(standing) Samuel R. Lyons, Lyons 
Machinery Co., dir.; Doyle E. 
Scott, International Paper Co., 
nati. dir.; Neil C. Ballard, Mid- 
South Gas Co., 2nd v.p.; J. C. 
Johnson, General Electric Supply 
Co., Ist v.p.; Henry C. Bragg, 
Minnesota Mining & Mfg. Co., 
pres. 


These are the hands of a maintenance man 
who is responsible for washroom sanitary supplies. 
The selection of a Fort Howard tissue product in 
industrial washrooms is typical of efficient management. 
Fort Howard is a major supplier to leading industries 
throughout the country. 


© Fort Howard Paper Company 


Fort Howard offers so many industry-tailored 
grades of roll and folded tissue you are assured of 
maximum satisfaction with minimum cost. 
Discover which Fort Howard tissue will best 
meet your requirements to provide completely 
acceptable service for your employees, customers, and 
guests at an acceptable cost. For more information, 
consult your Fort Howard distributor. 


AMERICA'S MOST USED PAPER PRODUCTS AWAY FROM HOME 


Fort Howard Paper Company 


Green Bay, Wisconsin + Sales Offices in New York, Chicago, Los Angeles 
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QUALITY IN STOCK 


For You Mr. Purchasing Agent 


These top quality Fairbanks products are stocked, sold and recommended 
by leading distributors across the nation. Quality products give you more in 
service — reduce maintenance time and expense, cut inventory require- 
ments. Immediate availability from your local distributor’s stock, saves 
your valuable warehouse space, inventory cost and frees your working 
capital. 

QUALITY—and Savings—are no further away than your phone. Call your 
distributor now and order the dependable Fairbanks Products that you need. 


Arbitration Answer 


The arbitrators decided in 
“The Case of the Irate Edi- 
tors” that the P.A. had the 
right to demand immediate re- 
placement of the brown desks 
with the ones that had been 
ordered originally. Moreover, 
the desk manufacturer was di- 
rected to fill this order cor- 
rectly before it filled any order 
received at a later date. The 
seller has a duty to the buyer 
to furnish goods that conform 
to contract specifications and 
should do so within a reason- 
able time, the arbitrators said. 

The American Arbitration 
Assn, is a private, nonprofit or- 


ganization that helps business- 
men, management, and labor 
find peaceful, fair-minded so- 
lutions to their quarrels. Many 
contracts between buyers and 
vendors contain a “future dis- 
pute arbitration clause,” di- 
recting that any controversy or 
claim be settled in accordance 
with AAA rules. 

Services of the association 
in adjudicating disputes are 
available in key business cen- 
ters across the country. 

For further information, 
contact the AAA at its main 
headquarters, 477 Madison 
Ave., New York 22, N.Y. 


FAIRBANKS BRONZE AND 
IRON BODY VALVES 


Typical of the QUALITY 
found in this full line of 
Bronze and Iron Body Valves 
is Fairbanks patented Renew- 
able Seat Ring Bronze Gate 
Valves which permit the re- 
placement of the seat rings 
in a gate valve without ever 


removing the valve body from 
the Tine. 


DART MALLEABLE 
IRON UNIONS 


For over 60 years a firm 
guarantee, that if one should 
leak through we will give you 
two, has insured the QUALITY 
of each and every Dart Union. 
Two bronze seats, ground to a 
true ball and socket joint, 
make a tight seal without 
jamming. Darts can be used 
over and over again. 


“ GUERYTHING HINGES ON HACER.” 


We'll make IT for you! For standard (5,000 different types 


and sizes) or special hinges, write or wire: C. Hager & 
Sons Hinge Mfg. Co., Victor & “'I"’ Street, St. Louis 4, Mo. 


In Canada, Hager Hinge Canada Ltd., Kitchener, Ont. 
= 


FAIRBANKS“ LOCKWELD” 
STEEL CASTERS 


Fairbanks patented LOCKWELD con- 
struction has eliminated the king-pin 
in a swivel caster— providing stronger, 
easier swiveling, longer lasting QUALITY 
casters. Available in single ball race, 
regular duty, and double ball race, 
medium-heavy and heavy duty ratings. 


FAIRBANKS “LAMILON” 
ALL-PLASTIC WHEELS 


Now, standardize on one wheel 
for any section of your plant, obtain 
greater floor protection for all types 
of floors. LAMILON Wheels, on which 
patent is pending, are typical of 
Fairbanks QUALITY line of rubber 
tired, solid rubber and semi-steel 
wheels for casters and trucks. 


Founded 1849, Every Hager Hinge Swings on100 Years of Experience 


Don’t Tie Up Money 
in Inventory 


of wear-resistant alloys for production and maintenance 


Call or contact the near- 
est Fairbanks Branch Office 
and Warehouse to you and 
ask for the name of the 
Fairbanks Distributor in 
your area. It will be our 
pleasure to serve you — our 
distributor’s pleasure to 
acquaint you with Fairbanks 
QUALITY. 


Your AMPCO distributor carries 
ready-to-deliver stocks of 


AMPCO® 18 Centrifugally Cast 
Stock Bars * AMPCO . 
DiBronze® « AMPCO 18 

and 21 Extruded 

Rectangles * AMPCO 8 

Sheet and Plate 

* AMPCO 18 

Solid Rods 

* Ampcoloy 


666 Extruded 
BOSTON 10, MASS. Manganese 
520 ATLANTIC AVE. Bronze 
LIBERTY - 2-2000 


CHICAGO 8, ILL. 
2600 SO. THROOP ST. 
CALUMET 5-3600 


NEW YORK 3, N.Y. 
393 LAFAYETTE ST. 
SPRING 7-8800 


PITTSBURGH 22, PA. 
15 STANWIX STREET 
COURT 1-1887 


FAIRBANKS TWO WHEEL 
AND PLATFORM 
HAND TRUCKS 


Trucks are as tools —job 
fitted. Buy trucks as you do 
tools—for QUALITY. In Fair- 
banks full line of Two Wheel 
and Platform Hand Trucks, 
you'll find QUALITY and with 
the proper truck for your needs ROME, GEORGIA 
you'll improve safety and pro- 202 ty shan ST. 
mote efficiency. 


Your Ampco stocking distributor ; 

carries a full range of sizes for immediate de- _ 

livery. So you can hold your in-plant inventories of copper- 
alloy products to a minimum, without getting into a “jam.” 
You reduce scrap and labor costs, also — because your nearby 
Ampco distributor cuts rod, sheet, and plate to the exact 
lengths you need. 

He's no farther away than your telephone. 

CALL YOUR AMPCO DISTRIBUTOR NOW 


® 

AMPCO METAL, ING. <<i{y|Jo>= 
> Dept. 424H, Milwaukee 1, Wisconsin 

Fa r ze & West Coast Div.: Huntington Park, Calif. * Southwest Div.: Garland (Dallas County), Tex. 

COMPANY D-91A 


THE 
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Pullman-Standard 


Develops Box Car 
With Roll-Up Side 


Chicago — Pullman-Standard 
has begun production of box cars 
on which the entire side opens 
for easy handling of freight such 
as lumber, large machinery, and 
other equipment. 

Southern Railway, which has 
ordered 200 of the cars, de- 
veloped the initial design and 
worked with Pullman-Standard 
on the details. Aluminum side 
doors roll up into the car’s roof 
and leave the 50'%-ft. length 
open for increased accessibility | 
and loading of freight that cannot 
be handled in regular box cars. 

“The new car type was de-| 
signed and built with the shipper 
in mind,” said D. W. Brosman, | 
executive vice president of 
Southern, “for it can be loaded as 
easily and economically as a| 
flat car and carry its lading} 
safely enclosed.” 

Pullman-Standard is equipping | 
the cars with its Hydroframe 60| 
cushion underframe. The device | 
is located in the center sill of the | 
car and provides 30 in. of hy- 
draulic cushioning in either di- 
rection. The cars are eauipped 
also with nailable steel flooring 
through the entire length. 


Minneapolis-Honeywell 


Designs EDP Units With 
6 to 24 Magnetic Discs 


Minneapolis — Minneapolis- 
Honeywell’s Electronic Data 
Processing Div. has developed 
random access storage equipment 
with magnetic discs for the 
Honeywell 400 medium-scale 
computer. 

Four models are available with 
six to twenty-four discs and capa- 
citites from 24-million alpha- 
numeric characters to 96-million. 
Purchase costs range from $140,- 
000 to $260,000; monthly rental 
charges, $2,900 to $6,200. De- 
livery can be made on all units 
with 15 months. 

Each magnetic disc is divided 
into several zones for recording 
purposes with the transfer rate of 
information depending on the 
zone involved; the outermost zone 
sends or receives data at about 
8,000 words per sec., and the 
innermost zone at about 3,000. 
Average access time to any item 
in the file is approximately 100 
millisec. and maximum access 
time is 170 millisec. 


New Smog Control Device 
Ready for California Tests 


New York — American Cya-| 
namid Co. and Walker Mfg. Co. 
are working on a smog control 
device for motor vehicles which 
they plan to submit for approval 
of the California Motor Vehicle 
Pollution Control Board. 

Cyanamid and the Racine 
manufacturer coordinated de- 
velopment programs for the cata- 
lyst-type muffler early in 1960. 
They are aiming at an “eco- 
nomically priced” unit that can 
be put on vehicles already on the 
road as well as on new models in 
the factory. 

Approval of the California 
board has become the target of 
all companies with such devices 
in the works ever since that state 
set a law in April 1960 for air- 
pollution control. 


August 14, 1961 


ROLL-UP SIDES: New Pullman-Standard boxcars provide easy access 
for difficult-to-load freight by opening the entire length of the boxcar. 


Optics Firm Builds 


Belmont, Calif.—Optics Tech- 
nology, Inc., is building a probe 
for Westinghouse to permit re- 
mote photographic inspection of 
reactors without dismantling 
them. Cost of the project will be 
in the neighborhood of $60,000. 


How It Works 

The ribbon-shaped probe is 9 
ft. long, 3 in. wide, and less than 
2 mm. thick. It has five aligned 
layers of optical fibers, each 1,- 
500 strands wide and one strand 
thick. One end of the device 
moves along the surface to be in- 
spected and the other simulta- 


- 


CLANG OF SCRAP... 


dull thud in cost of possession 


g — 
R 


New Photo Probe 


neously moves along 
photographic film 

While the probe is moving, 
three fiber layers transmit light 
from an outside source into the 
interior part under inspection. 
The other two layers pick up the 
light reflected from the part sur- 
face and transmit it back to the 
film. 


a strip of 


The Picture 
The result is a picture of the 
surface as it would appear to the 
eye with resolution to 2 mils. On 
a 3-in. wide path, the probe reads 
about 200 ipm. 


< 


The merry ring of scrap steel against the scrap hopper isn’t a merry sound to 
men concerned with the cost of a product. 

Yet maintaining your own large inventories of steel and other metals can make 
the scrap hopper ring long and loud . . . pound big dents into an already-battered 


profit picture. 


Consider this solution that is increasingly popular with alert steel users .. . 


Use the complete stocks and services of your nearby steel service center just as 
if they were your very own. Economics and convenience of this better way to 
purchase steel are, in many areas, augmented by service center facilities for 
shearing, burning, cutting, and slitting. 


To help your production and cost accounting people in figuring the true cost of 
steel stocks, ask your steel service center salesman for the booklet, What’s Your 
Real Cost of Possession for Steel? Or write to Steel Service Center Institute. 


COST OF POSSESSION... to determine your own cost of 
possession for steel in inventory, consider all these factors: 


Cost of capital: inventory, space, equipment 


Cost of operation: space, material handling, cutting 
and burning, scrap and wastage 


Other costs: obsolescence, insurance, taxes, accounting 


YOUR STEEL SERVICE CENTER / 


STEEL SERVICE CENTER 

540-F Terminal Tower « 
Convenient to every steel user, steel service centers are 
customer-oriented, technically competent, fully equipped 
for fast delivery of steel in any type, form, and quantity. 
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4 ders,” “requirements contracts,” “stockless purchasing,” and @ What negotiating arguments 

Pershosing Sper just plain Montes buying.” can be developed to secure ven- 

Professional Perspective Although each method has its own distinctive features, nearly pag ene og Le SO 

all long-term arrangements meet these conditions: field yon pA» < es 
® Quantities are estimated, or indefinite. — ’ 


> a : buyers rate commodities and 
CONSULTANT ® Unit prices are firm , . services by their adaptability to 
® Delivery terms are set by the buyer. ; 
DR. CLYDE T. HARDWICK Delivery terms are set by the buye 


long-range buying 
, nae , @Some form of cancellation clause is included. 
Professor of Economics, University of Detroit po ae iy P : 
@ The agreement covers a definite period of time (except with Suitable 
Interprets This P/W Headline: so-called “blanket orders,” which specify quantity but not time). — eal 
Tl . “ar : u raw materials 
‘P_A.‘s Push For Naturally, the P.A. and the vendor should combine and modify Standard poadnstion items 
these conditions to fit the particular situation. Electrical supplies 
The P.A. should shape his long-term buying tactics to con- Maintenance supplies 
; : hake ; - Chemicals and solvents 
form to expected national economic patterns and his own com- General repair services 
pany’s position. He should ask himself these questions: Senda printing, forms 
: , saat? 3 : Ww . rvices le »mselve aintenance, spare parts 
he basic idea of “long-term buying” is not new to purchasing. @ What kinds of products or services lend themselves to long- pase © 
Over the years, it has evolved into several techniques that have range buying? . ee 
been variously labeled “term contracts,” “indefinite quantity or- @ What economic conditions favor this kind of buying? nsuitable 


Long-Term Buying Advantages’— 


(P/W 8/76/1) 


Highly technical components 
Specialized usage items 
Quantity and price unknown 
Articles of varying specifications 
Low volume items 

Highly competitive price items 
Elaborate printing 
Custom-made or job items 


Dynamic market conditions 
also affect the use of long- 
range buying. Here are a few 
guidelines for the P.A. consider- 
ing such a program 


Favorable conditions 
Rising prices 
Scarcity of materials 
Level or stable market 
Predictable demand 
Reputable supplier 


Unfavorabie conditions 


Falling prices 
Government-controlled market 
Unstable market 

Potential supply difficulties 
Changing orders and specs 


Negotiation is the payoff. To 
help himself make a wise deci- 
sion. the buyer ought to consider 
several negotiating “rules.” 

First, he must anticipate the 
market conditions. The buyer 
informed of market trends and 
economic expectations will be 
best prepared to commit his com- 
pany to a term agreement of 
three, six, or twelve months. 

Second, the P.A.’s proposition 
must be practical. It must take 
into account the vendor’s circum- 
stances regarding time and place; 
the agreement must “have relativ- 
ity” both to the buyer’s and the 
vendor’s needs and problems. 


x ; ; ates Third, he must be flexible in 
Excessive heat build-up caused by constant flexing — even in environmental temperatures — his choices of long-range buying 


is the major cause of V-belt deterioration. BostRON with Neoprene remedies this problem. tools. He must be prepared to 
introduce new products at new 
Neoprene withstands heat up to 165°F. (ordinary belts deteriorate at as low as 115°F.), yet gd shed hom ae i 
t ; wl , ee bi : t be committed unalter- 
idat annie © -hemicals, abrasion. This means a high safety eos ge te 
and gives greater resistance to oils, ozone, che ably to his vendors for all time. 
margin, long life. The buyer must develop strong 
arguments to persuade vendors 
to take part in long-term agree- 
ments. These should stress: 
@The mutual advantages of a 
single negotiating session instead 
BosTRON’s Tensile Member, by actual test, gives greater stability, 40% more strength, and of repetitive bid-taking. 
is inherently stretch resistant. Moisture gain is only 1/20th that of conventional reinforcing _ ©The economy of consolidat- 
fiber. A special heat and tensioning process for the cords further minimizes stretch. BoSTRON enuetns commen a single, 
3 . maintenance, and shows minimum growth even aT 
withstands more shock loading, needs less , @ The savings to the vendor in 
after months of operation. salesman time and effort. 
@The desirability of knowing 


4 R what share to e t for the 
Inside and out, your best buy is BostRon V-BELTS with NEOPRENE share to expect for the 


period under contract. 
®The advantages of planned 
warehousing and scheduled de- 
AMERICAN BILTRITE RUBBER COMPANY Measles g c 
BOSTON WOVEN HOSE & RUBBER DIVISION S. 
BOSTON 3. MASSACHUSETTS ® The opportunity to fit long- 
a eo term orders into the vendor’s 
= = A — total production schedule, thus 
taking advantage of slack periods 
or open capacity. 
ELTS PACKING ’ 
iOUSRIAT NOS ue bn Long-term agreements should 
be used as a special device to 
strengthen a P.A.’s vendor rela- 
tions, not as a weapon to destroy 
him. 


BOSTRON V-BELTS 
WITH NEOPRENE 
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Neoprene with Fiber-Dispersed Stock in BosTRON’s compression member provides: (1) high 
cross-wise rigidity, (2) exceptional length-wise flexibility, and (3) extra tensile member 
support. Fibers are closely packed, in straight lines, and virtually frictionless. 
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NEW DIRECTIONS FOR THE CHEMICAL INDUSTRY 


Coal-tar derivatives ‘ id t 7 improved, products ... and profits. This folder 
includes coal-tar cher ind f -alS... Some are commercially new, others long 
established All are —— for purity, uniformity and quality. Look them over carefully. 


They can help you discover new and economical solutions to a variety of production problems. 


‘ 


llied 


hemical | 


PLASTICS DIVISION CHEMICALS 


PHENOL USP (SYNTHETIC) only Pias- 


tics Division can supply you with every grade 
of Phenol... both synthetic and natural. Our 
synthetic Phenol...made to very exacting 
specifications ... is right for all applications. 
In fact, it is one of the few Phenols pure 
enough for use in the production of Nylon 6! 
And when you order Plastics Division Phenol, 
you get more than a top-quality product. You 
get the absolute assurance of a regular supply 
...one that will satisfy your requirements 
throughout the years. Next day delivery in the 
East and Midwest can be depended on, too, for 
we now have storage facilities in Toledo, Ohio, 
as well as at our Philadelphia plant. Look to 
the natural Phenols to save you money—par- 
ticularly in resins, lube oil extraction, and 
alkyd phenols. A highly versatile chemical, 
Phenol, is valuable in the manufacture of nylon 
and epoxy resins, medicinals, dyes, photo- 
graphic developers, plasticizers, wood pre- 
servatives, weed killers, insecticides, and 
anti-oxidants. 


ELASTEX® PLASTICIZERS Each of Allied 


Chemical’s plasticizers has special properties 
that can improve a variety of products. “Elas- 
tex” 90-P Plasticizer is a good example. It 
offers electrical insulation performance sub- 
stantially equivalent to that of high quality 
DOP, plus superior retention of elongation 
after severe heat-aging. It is recommended 
for use in vinyl compounds for high tempera- 
ture wire insulation. Why not look into the 
whole family of Elastex Plasticizers? Most 
likely one or another of them can improve the 
product you manufacture. 


Dibuty! Phthalate* 
Dimethy! Phthalate* 


DCHP Plasticizer — Dicyclohexy! Phthalate 

10-P Plasticizer*— (Diisoocty! Phthalate) (DIOP) 

28-P Plasticizer*— Di-2-Ethylhexy! Phthalate (DOP) 

18-P Plasticizer*— Isooctyl Isodecy! Phthalate 

20-A Plasticizer*— Diisodecy! Adipate 

40-P Plasticizer*— Buty! Isodecy! Phthalate 

48-P Plasticizer*— Buty! Octy! Phthalate 

50-B Plasticizer*— Butyl Cyclohexy!l Phthalate 

60-A Plasticizer*— Di2-Ethyihexyl Adipate 

82-A Plasticizer — Normal Octyi—Normal Decy! 
Adipate 

82-P Plasticizer*— Normal Octyl—Normal Decyl 
Phthalate 

90-P Plasticizer*— Diisodecy! Phthalate 

36-R Plasticizer — Medium molecular weight 
polymeric plasticizer 

Plasticizer 136* — An aryl Alkyl hydrocarbon 


*Available in Tank Cars or Trucks 


TAR ACIDS our stang- 


ardization methods insure 
regular shipments of the 
highest quality tar acids. We 
not only can give you the 
blend you need, but will be 
happy to help you solve any 
tar acid problems. 

Phenols Cresylic Acids 


Synthetic & Specially 
Natural blended mix- 
Technical Phenol tures of 
(all grades) close-cut 
Phenol- fractions 


Cresol Mixes — Special Engine 
Phenol- Cleaning 
Cresylic Mixes Grades 


Cresols Xylenols 
Cresol, USP Metaxylenol— 
Ortho Cresol C., 56°C., 
(from 50% to 

98+% purity) 

Meta/Para Crude and 
Cresol Refined Grades 


Resins Cresols Special 


Special Cresol Fractions 
Fractions 

blended to 

order 


ACETONE When used in 


cellulose acetate and epoxy 
resins, acetone must be es- 
pecially free from contami- 
nants. That’s why Plastics 
Division’s super-pure ace- 
tone is preferred for these 
applications—and for use 
as a solvent, in many chemi- 
cal extractions and syn- 
theses, and as an interme- 
diate in chemical and drug 
manufacture. Fast delivery 
by tank car from Philadel- 
phia, or by tank truck from 
our supply depots in Bos- 
ton, Buffalo, Chicago, Cleve- 
land, Detroit, Indianapolis, 
Los Angeles, New York, Phila- 
delphia, and St. Louis. Drum 
stocks at all of these points 
and at Charlotte, N. C. 


A-C* POLYETHYLENE Combine these un- 


usual characteristics—high melting point, low 
melt viscosity, resistance to water and to most 
chemicals (at room temperature), compati- 
bility with waxes and wax-like materials—and 
you get A-C Polyethylene, the coating that is 
exactly right for so many varied applications. 
For paperboard coatings: improves gloss and 
gloss retention, adds resistance to blocking 
and abrasion and to chemicals, increases ten- 
sile strength, frequently cuts down on wax 
consumption, can be run on conventional 
equipment. For fabrics: treatment with an 
A-C Polyethylene emulsion improves tear 
strength, abrasion resistance, crease recovery 
and resistance to needle cutting. For blending: 
can be used in polishes, candles, electrical in- 
sulations, rubber, and in many different oper- 
ations. And new uses continue to be discov- 
ered every day. Looking for a chemically inert 
coating? One that is both tasteless and stable 
in the presence of organic liquids? A-C Poly- 
ethylene may solve your problems. Call us at 
any time for technical assistance. 


INDUSTRIAL AROMATIC SOLVENTS 


You can count on a stable supply of aromatic 
solvents from Allied Chemical— and they'll be 
of the highest reliability, too. For Allied played 
a pioneering role in standardizing testing 
methods and specifications for light oii dis- 
tillates. If your plant is within 100 miles of 
one of our ten nation-wide tank wagon sta- 
tions, you get prompt delivery by our own 
tank trucks. And from most of our stations, 
you can order acetones, glycols, and phthalate 
plasticizers for combination delivery with 
our aromatic solvents. 

Benzol, Nitration Xylol, Nitration 

Benzol, Industrial Pure Xylol, Ten Degree 
Benzol, Industrial 90% Xylol, Industrial 
Benzene, Thiophene-free Hi-Flash Solvent 

Toluol, Nitration 1320 Oil 

Toluol, Industrial Pure Wire Enamel Solvent 
Also available in Tank Cars 


PHTHALIC ANHY- 
DRIDE tow cost, ease of 
handling, versatility...these, 
along with the outstanding 
chemical and physical prop- 
erties it imparts, are rea- 
sons behind the growing de- 
mand for phthalic anhydride. 
Now the laboratories of Allied 
Chemical add another: ex- 
ceptional purity. The result? 
Significant improvement in 
quality for alkyd and poly- 
ester resins, plasticizers, 
fine chemical syntheses and 
dyes, pharmaceuticals, and 
many other products. Our 
conveniently located plants 
and warehouses assure fast, 
dependable delivery of 
phthalic anhydride in liquid 
and flake form. Technical 
assistance upon request. 


ALPHA-METHYLSTY- 


RENE a low cost unsatu- 
rated aromatic monomer, our 
alpha-methylstyrene is pro- 
duced by a cumene-phenol 
operation and is highly pure 
(99.5+%). It is used in sty- 
renated alkyd resins... high- 
heat distortion polystyrene 


..-polyesters...the manufac- 


ture of cumylphenol...ion 
exchange resins...and poly- 
meric plasticizers. Alpha- 
methylstyrene also co-poly- 
merizes with a wide variety 
of unsaturated compounds, 
including butadiene, ter- 
penes, acrylates, methacry- 
lates and most vinyl mono- 
mers. 


NIACIN In pharmaceuti- 


cals, in animal and poultry 
feeds, in the enrichment of 
flour, Niacin plays an im- 
portant role. Naturally these 
applications demand the 
highest purity—and Plastics 
Division Niacin satisfies 
that demand. It meets the 
highest USP standards of 
purity and is recommended 
for use in the blending of 
vitamin premixes. All grades, 
including feed grain Niacin 
of 50% to 80% purity, are 
available from our manufac- 
turing plant in Philadelphia 
and our warehouses in Los 
Angeles and Chicago. 


ANTHRACENE Recent 


Studies have revealed new 
and important information 
about anthracene reactions. 
Did you know that Diels- 
Alder adducts are poten- 
tially useful as intermedi- 
ates for plasticizers, adhe- 
sives, tanning agents, syn- 
thetic dyestuffs, and syn- 
thetic beater sizes for pa- 
per? Or that Friedel-Crafts 
reactions with olefins pro- 
vide resins and pour-point 
depressors for lubricating 
oils? Well, these are just a 
few of the many anthracene 
reactions that lead to com- 
mercially valuable products. 
Also, anthracene is photo- 
conductive and reacts pho- 
tochemically. (And our an- 
thracene is 90-95% pure.) 


TAR BASES Possi- 


bilities for these versa- 
tile chemicals seem al- 
most limitless, Already 
tar bases have found 
important application in 
such diverse fields as 
water repellents, anti- 
histamines, and stabi- 
lizers for chlorinated 
solvents. So that you 
can explore their use 
in your industry, Plas- 
tics Division will be 
glad to send you sam- 
ples and technical data. 


CUMAR® RESIN 
Because ‘“‘Cumar” Resin 
ranks first in its field 
for purity and quality, 
it is well worth the lit- 
tle extra it costs. A 
versatile thermoplastic 
resin, it is available in 
nine separate grades. 
Most frequent applica- 
tions: floor tile, alumi- 
num paint, rubber prod- 
ucts (both naturai and 
synthetic), waterproof- 
ing materials and adhe- 
sives. 


OTHER CHEMICALS 
AND PRODUCTS 
ACETOPHENONE 
ADIPID ACID 
CUMENE 
CUMYLPHENOL 
CYCLOHEXANOL 
CYCLOHEXANONE 
DIETHYLENE GLYCOL 
ETHYLBENZENE 
ETHYL GLYCOL 
FLOTATION AGENTS 
FUMARIC ACID 
MALEIC ANHYDRIDE 


(continued below) 


METHANOL 


PICKLING INHIBITORS 
RESIN $ (A natural 


synthetic resin of 
high styrene content) 


RUBBER COMPOUND- 
ING MATERIALS 


TAR ACID-OILS 
TAR DISTILLATES 


sean Barca Ge 


EXPRESS TANK TRUCK DELIVERIES OF PLASTICIZERS 


- Efficient handling and shipping in modern stainless-steel tank trucks assure prompt delivery of all the pure, uncontami- 
nated Plasticizers you need. For express tank truck deliveries, call the Plastics Division office nearest your plant: 


Boston DAvenport 2-746( Indianapolis CLifford 5-5443 | 
Buffalo TR 3-3600 Los Angeles NEvada 6-2306 H 
Chicago Michigan 2-180 New York HAnover 2-7300 | llied 
Cleveland HEnderson 2-2020 Newark Mitchell 2-0960 . 
Detroit Vinewood 2-2500 Philadelphia JEfferson 3-3000 hemical 
Houston WAInut 3-2871 St. Lou PLainview 6-3404 | ‘ 
a 
FOR THE LATEST INFORMATION ON COAL-TAR CHEMICALS WRITE US, AND WE ; 
WILL SEND YOU HELPFUL PRODUCT DATA ESPECIALLY COMPILED FOR YOUR INDUSTRY SAS 7 Donen + Seem 
IF YOU WOULD LIKE EXTRA COPIES OF THIS FOLDER, ASK FOR FORM P.D. 350 PLASTICS DIVISION 
40 RECTOR STREET, NEW YORK 6, N.Y. ® IN CANADA: ALLIED CHEM ANADA, LT 450 CITY COUNCILLORS ST., MONTREA 


New Plants, Expansions 


Lily-Tulip to Build 
Holmdel, N. J. Lily-Tulip 


Cup Corp. said it will build a 
new plant here to replace its Col- 
lege Point, N. Y., facility, which 
will be closed. The new plant is 
expected to be in partial opera 
tion within 18 months. 


Celanese Expands 


New York—Celanese Plastics 
Co. will expand production of 
blow-molded plastic containers 
in East Coast and Midwest areas 
with transfer of container produc- 
tion from Trenton, N. J., and 
Chicago to larger plants in New 
Castle, Del., and Batavia, Il. 
Both moves will be completed 
within three months. 


Mobay Boosts Output 


Pittsburgh—Mobay Chemical 
Co. will expand its production of 
organic isocyanates to 50-million 
lb. per year from the current 40- 
million with the addition of a new 
unit at its Martinsville, W. Va., 
facility. 


Vulcan to Build 


Latrobe, Pa.—Vulcan Mold 
and Iron Co. will construct a 
$7.5-million ingot mold manu- 
facturing plant in Trenton, Mich. 
It will begin operating in late 
summer, 1962. 


Spencer Buys Suppliers 


Kansas City, Mo.— Spencer 
Chemical Co. has moved into the 
flexible packaging industry by 
acquiring two suppliers of pack- 
aging materials—Crystal Tube 
Corp., Chicago, and Flexicraft 
Industries, Inc., New York. Both 
firms design, print and make bags 
from polyethylene, cellophane, 
laminates and _ other flexible 
materials. 


Crown to Modernize Mill 


San Francisco—Crown Zeller- 
bach Corp. will spend $8.2-mil- 
lion to modernize and diversify 
its pulp and paper mill at 
Bogalusa, La. The company 
said most of the money will be 
spent on a new machine for pro- 
ducing bleached kraft paper of 
the type used for tabulating cards 
and envelopes. 


Globar to Expand 


Niagara Falls, N. Y.—Carbor- 
undum Co. said it will spend 
$1.5-million to modernize and 
expand its Globar Electronics 
Plant here. The project will al- 
most double the size of the plant, 
which now produces nonmetallic 
electric heating elements, resist- 
ors, thermistors, varistors and 
other electronic devices. 


National Starch to Build 


New York—National Starch 
& Chemical Corp. plans to build 
a $4-million vinyl acetate mono- 
mer plant with an annual capac- 
ity of 45-million lb. Construction 
is scheduled to begin late this 
year at one of two sites now 
under consideration in Texas. 
The company expects to have the 
new facility in operation by fall 
of 1962. 
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Pheoll Adds Fastener Line 

Chicago—Pheoll Mfg. Co., a 
wholly owned subsidiary of Al- 
lied Products Corp., Detroit, has 
purchased the industrial fastener 
line of Scovill Mfg. Co., Water- 
bury, Conn 


Loral Diversifies 


New York—Loral Electronics 
Corp. has diversified its opera- 
tions by acquiring American 
Beryllium Co., Sarasota, Fla., 
and its subsidiary companies, 


U.S. Beryllium Corp. and Vi- 
sioneering Co. Loral said Ameri- 
can Beryllium and U.S Beryllium 
together constitute the 
beryllium fabricating operation 
in the nation 


largest 


Nopco Buys Plant 

Newark, N.J.—Nopco Chem- 
ical Co. has purchased a build- 
ing in Lafayette, Ind., from 
Brown Rubber Co., in which it 
plans to install equipment for 
producing urethane foam for the 
Midwest market. 


NEW ANNEALING LINE: Giant 
facility has gone on stream at 
U. S. Steel’s Gary (ind.) Sheet 
and Tin Mill. T. J. Koenig, gen- 
eral superintendent, said new 
continuous combined with 
present box annealing facilities, 
would enable Gary mill ‘to pro- 
vide every type of tin plate pro- 
duction required by can manu- 
facturers.’ 
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COOLIDGE PLANT 


Middletown, Ohio 
Complete ball manu- 
facturing facilities 


STROM PLANT 


Erwin, Tennessee 
Complete ball manu- 
facturing facilities 


TWO COMPLETE PLANTS ASSURE PROMPT DELIVERY OF 
hoover quality balls 


Now! Hoover’s two complete ball manufacturing 
plants give you, the ball buyer, the protection 
gained by using two individual sources with all 
the simplicity of dealing with a single supplier. 
Duplicate manufacturing and shipping facilities 
at the Hoover Middletown and Erwin plants as- 
sure you of a source big enough to handle even the 
largest requirements. 

All orders are processed through a central office 
in Middletown to simplify purchasing for you and 
to permit scheduling for earliest possible delivery. 

Hoover offers America’s widest selection of 
standard balls in chrome, carbon, stainless steel, 
brass, bronze, monel and other metals. A wide 
range of sizes and grades for most industrial appli- 
cations is available. For complete information, 


mail the coupon. 
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Purchasing Week’s 


Product Perspective 


Here’s your weekly guide to... 


LL-PLASTIC AND PLASTIC-COATED PIPING are expanding into 

new markets. Over 65-million lb. of polyethylene pipe will be used this 

year, and Republic Steel Corp. predicts at least a 300% increase in sales of 
its plastic-coated X-Tru-Coat pipe in the near future. 


Plastic pipe is lightweight, easy to install and resists corrosion. The smooth 
inner surface is also said to speed up flow of liquids and gases. Applications 
now under study range all the way from oil well to home piping, but adoption 
in many sections of the country has been slowed by restrictive local codes 
which are difficult to change. 


® Here is how plastic and plastic-coated pipe shape up market wise: 


PLASTIC PIPE: Columbia Gas System, Inc., is evaluating plastic pipe in 
a small town in Ohio and has installed plastic distribution system and service 
lines. The light weight of the pipe, which permits relatively simple installation 
without heavy equipment, was the major factor behind Columbia’s installation. 
Elimination of the need for coating or wrapping to combat corrosion also 
helped to cut costs. 


Phillips Petroleum Co. already has passed the experimental stages on an 
installation of more than 380 miles of high-density polyethylene pipe produced 
by its chemical company subsidiary. Phillips predicts that high density 
polyethylene will be standard within five years for gas-gathering lines and other 
pipe installations. Slick inner walls of the pipe (which increase pipeline 
efficiency by reducing friction) were a major factor in their decision. One 
study reportedly reveals that the plastic surface can speed up gas flow by as 
much as 11%. 


EXTERNAL COAT- 
INGS: Industry spokes- 
men are predicting that 
plastic may eventually 
replace all other protec- 
tive pipe coatings, espe- 
cially in the smaller pipe 
sizes. Plastic coatings on 
steel, are replacing con- 
ventional coatings of coal 
tar or asphalt wrapped 
with felt. Republic claims 
that its X-Tru-Coat is 
competitive with the 
cheapest grades of con- - 
ventional wrappings, and EXTERNAL COATING of plastic on steel pipe com- 
expanded production is  bines corrosion resistance with the pipe’s strength. 
expected to bring prices 
down further. 


The plastic coating weights about 80% less and _ needs less care than the 
conventional wrappings which may crack under rough handling. Joints and 
repairs are easy to make, using a primer and pressure-sensitive tape. 


The Arizona Public Service Co. has over 110 miles of coated pipe in 
operation and the purchasing department estimates that costs will run about 
$24,000 less than they would with wrapped pipe. Cathodic protection for 
plastic-coated pipe offers another saving. One company estimates the cost 
for cathodic protection of a 30-mi. stretch of pipe at 75% less than wrapped 
pipe. 


INTERNAL COATINGS: Coating the inside of the pipe eliminates corro- 
sion from material being piped and speeds the liquid or gas flow. Interior 
coating is fairly common in the oil fields where about four or five companies 
have been applying plastic by baking it on in ovens. The interior coatings 
have not fully moved into pipelines but have been used primarily on downhole 
pipe and with diameters of 12 in. to 4 in. Such pipe has been used also 
for certain applications in the chemical and food processing industries, and 
the coating of drill pipe also is getting under way experimentally. 


The steel companies would like to coat the pipe themselves and Republic 
seems to have the inside track on developmental work. The big production 
hitch right now is the lack of a mechanical process to apply the coating on 
the inside of the pipe on a volume basis. The development of a successful 
process would make possible a pipe with both external and internal coating 
from a single source for those applications requiring it. Right now, Republic 
is the only producer that both makes the pipe and coats it (externally), although 
Jones & Laughlin has announced a vinyl coating that is not yet in commercial 
production. 


The independent contracting firms that specialize in coating are working 
with the plastic and oil companies to keep up with new techniques and 
materials for coating pipe interiors. Working closely with customers gives 
them an edge on specialization. One new experimental line using high density 
polyethylene has been installed in Phillips’ fields. The installation has stirred 
up a good bit of interest and many P.A.’s have come out for a first-hand look. 


| 


Office Chair 


Has Foam Rubber Cushioning 


Office chair has foam rubber cushioning 
and chrome finish with colored enamel fin- 
ishes also available. Eight models include 
four executive chairs with posture and fixed 
backs, two side chairs, one armchair, and 
one secretarial chair. Arm chairs have arm 
rests of wood, upholstery, or a combina- 
tion. 

Price: $154 (model shown). Delivery: 3 
wk. 

Royal Metal Mfg. Co., 1 Park Ave., New 
York 16, N. Y. (PW, 8/14/61) SIC #2522 


Survival Kit 
Lasts Fourteen Days 


Food and water survival kit is capable 
of sustaining one person for 14 days in 
case of emergency. It contains a basic 
nutrient, 14 pints of vacuum-packed water, 
a vitamin supplement, and necessary uten- 
sils. The kit has a shelf life of from 3 to 5 
years and weighs 24 lb. 

Price: $8.98. Delivery: immediate. 

Surviv-All, Inc., 515 Madison Ave., New 
York 22, N. Y. (PW, 8/14/61) SIC +2032 


Motor Scooter 
Travels at 16 Mph. 


Three-wheeled scooter travels at up to 
16 mph. and will do better than 5O mpg. of 
gasoline. Accessories include a large basket 
attachable to the steering column, a sulky 
seat at the rear, and a trailer for light hauling 
jobs. It is available also with a single- or 
double-speed range. 

Price: $258 to $298. Delivery: 90 to 120 
days. 

Flinchbaugh Co., 390 Eberts Lane, York, 
Pa. (PW, 8/14/61) SIC #3751 


Ultrasonic Cleaner 
Has 5-Gal. Capacity 
Five-gal. ultrasonic cleaner operates from 
a 5-amp. input and develops a generator 
peak output of 1,200 w. at 40 kc. and 
4,000 w. at 20 kc. Tank and cabinet are 
stainless steel and the unit comes with a 
drain-and-fill hose and stainless steel basket. 
It includes an automatic timer and power 
control. 
Price: $860. Delivery: immediate. 
Mettler Electronics Corp., 114 W. Holly 
St., Pasadena, Calif. (PW, 8/14/61) 
SIC +3471 


Abrasive Belt Cleaner 


Removes Clogged Particles 


Cleaning unit is a hand tool that cleans 
abrasive belts to improve their effectiveness. 
The steel wire brush of the unit is held 
against the spinning belt, causing the brush 
to rotate. The pipe handle then is turned, 
slowing up the brush, which scrapes ac- 
cumulated particles from heavily clogged 
belts. 

Price: $7.65. Delivery: immediate. 

Henley & Co., Inc., 202 E. 44th St., New 
York 17, N. Y. (PW, 8/14/61) SIC +3981 
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Photocopy Machine 
Uses Developer Cartridge 


Photocopy machine is diffusion transfer 
unit with a disposable developer cartridge 
which fills or empties the tray with push- 
button operation. The machine gives black- 
and-white copies of written, penciled, typed, 
and stamped originals of any color. The 
styrene housing is beige and gold, the alumi- 
num chassis is gold anodized. 

Price: $99.50. Delivery: immediate. 

Photek, Inc., P. O. Box 1553, Providence, 
R. I. (PW, 8/14/61) SIC +3861 


Vacuum System 


Picks up Small Parts 


System for handling small or delicate parts 
is a self-contained vacuum unit with a 110-v. 
a.c. generator. The hand tool’s pencil- 
shaped body has a by-pass opening which, 
when covered with the index finger, creates 
a vacuum at the needle opening to pick up 
parts. The system comes with three stain- 
less steel needles of various sizes. 

Price: $39.95. Delivery: immediate. 

Anco Products, 276 Park Ave., Collings- 
wood 7, N. J. (PW, 8/14/61) SIC +3629 


Fastener 
Applies Adhesive 


Tab contains a small dot of pressure-sen- 
sitive adhesive. It is pressed to a clean, dry 
surface and peeled away to deposit the ad- 
hesive to which a second material can be 
applied for fastening. Tabs are packed 175 
to a box for affixing materials such as paper, 
plastic, fabric, and foil. 

Price: 49¢/box. Delivery: immediate. 

Avery Label Co., 1616 S. California Ave., 
Monrovia, Calif. (PW, 8/14/61) SIC +2891 


Detection Device 


Pin-Points Water Leaks 


Battery-powered electronic instrument 
detects water leaks in underground piping. 
It may be used on surfaces of dirt, pave- 
ment, wood, concrete, and other materials. 
Accessories include a machined probe, a 
cast aluminum “resonator,” and a leather 
carrying case. 

Price: $79.50. Delivery: immediate. 

Goldak Co., Inc., 1544 W. Glenoaks 
Blivd., Glendale 1, Calif. (PW, 8/14/61) 

SIC +3662 


Electronic Timer 


Fits Varied Needs 


Transistorized electronic timer has full- 
scale time ranges of 0.1 sec., 1 sec., 10 sec., 
and 100 sec. Three models are available 
for use as an interval timer, time relay de- 
lay, or cycling timer. All units are designed 
for panel or surface mounting and work off 
115 v. or 220 v., 60 cycles. 

Price: $50 to $75. Delivery: immediate 
(after Nov. 1). 

Giannini Controls Corp., Cramer Div., 
Centerbrook, Conn. (PW, 8/14/61) SIC 

+3622 


Price data that accompany each product description are list or 
approximated prices supplied by manufacturers. Unless otherwise 
noted, prices quoted are for the smallest quantity that can be ordered. 


Current Research 
and Development 


IFT TRUCKS that use vacuum techniques to handle virtually anything that 
| pe be wrapped or cartoned are under development at Hyster Co. Units 
now entering final development stages use both surface and internal vacuum 
methods. Surface vacuum works like a suction cup and handles loads such 
as cartoned goods and paper rolls, while internal vacuum exhausts air from 
a thin paper or plastic wrapping, drawing cases or bags tightly together into 
a rock-solid load. 

Hyster cites these advantages for the new vacuum principle: elimination 
of clamp arms or forks means more reliability and tighter stacking, face 
plate weighs less than other attachments and doesn’t reduce basic truck 
capacity, operation is faster, and operator needs no additional skill. 


HIGH TEMPERATURE METALS are getting special Air Force research 
attention. Work is being concentrated in three temperature ranges: —320 
to 1,200F 1,800-2,000F, and above 2,000F. Present materials in the 
1,200-1,800F range are deemed adequate. Tantalum alloys look promising 
in the lowest and highest temperature ranges, while wrought nickel alloys 
may win out in the 1,800-2,000F range. The nickels show 50,000 psi tensile 
strength at temperatures as high as 1,900 F. 


THERMIONIC CONVERTERS will make electricity from atomic reactors 
cheaper than power produced by coal burning plants, according to Dr. Volney 
C. Wilson, a General Electric scientist. The converter works by siphoning 
off about one-fifth of the reactor energy output and changing it directly into 
electricity. The remainder of the reactor power would be used to create 
steam in the conventional manner. Dr. Wilson set 1966 as the year in which 
electricity from reactors would become just as cheap as power from con- 
ventional plants. After °66, Wilson stated, introduction of thermionic con- 
verters will give nuclear plants about a 33% edge. 


URETHANE PREPOLYMER that will permit the processor to make 
elastomers in any one of five degrees of hardness by changing the curative 
is in final stages of development at American Cyanamid. The company plans 
to offer five curatives initially. Further research is expected to uncover addi- 
tional urethane formulations. 


REFRACTORY METALS—Tantalum, tungsten, molybdenum, and 
columbium—are undergoing intensive study in four research projects under- 
way at Fansteel Metallurgical Corp. Programs include: (1) hydrostatic press- 
ing and sintering of all sizes previously considered impossible because of 
limited size of the equipment, (2) powder metallury production of hollow, 
cylindrical shapes and other symmetrical forms, (3) fabrication of a new 
molybdenum alloy in a consistent quality sheet, and (4) pressing and sinter- 
ing atomic fuel element plates to extremely rigid specifications. 


RUBBER that is slippery to the feel and touch but still has the elasticity 
and other desirable properties of the natural or synthetic product has been 
developed by Quantum, Inc., a Connecticut research lab. Slippery rubber is 
expected to find applications requiring sealing without applied lubrication. 
Possible uses: O-rings, packings, and lip seals for shafts. 

* rs . 

GAS COMPANIES hope intensive research will help them grab some 
lucrative markets from electric utilities. Gas producers, individually and 
through group efforts sponsored by the American Gas Assn., are pinning 
high expectations on fuel cells and thermoelectric converters which can pro- 
duce electricity directly from gas. The theory: Use gas to heat and air- 
condition buildings and homes—convert waste heat to electricity to provide 
lighting and other building functions. One company has already come up 
with a gas heater that generates enough power to run its own blower. 


HIGH-PURITY BORON SILICIDE which may be competitive with boron 
carbide in nuclear reactor applications has just emerged from Allis-Chalmers 
labs. Silicon (at 20¢/lb.) is reacted in large amounts with carefully meas- 
ured quantities of boron ($20/Ib.) in a solid state diffusion hot melting process, 


Information on government research and development projects will soon 
be more plentiful and easier to get. The Office of Technical Services will 
work with the Armed Services Technical Information Agency to make copies 
of all nonclassified reports promptly available to the public. In addition, a 
literature searching service is being set up in conjunction with the Library of 
Congress, and a national network of depository libraries will be established. 
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Light Fixture 
Has Hinged Diffuser 


Light fixture for incandescent lamps 
swings down on hidden hinges for cleaning 
and maintenance. The diffuser is of smooth 
opal glass and has an anodized aluminum 
ceiling pan. Four sizes available accommo- 
date one 75-w., two 75-w., two 100-w., and 
three 100-w. lamps. 

Price: $5.05 to $9.65. Delivery: im- 
mediate. 

Litecraft Mfg. Corp., 100 Dayton Ave., 
Passaic, N. J. (PW, 8/14/61) SIC +3642 


Call any one of 20 Ryerson service centers for bars, shapes, structurals and 
plates. No one comes close to equaling Ryerson stocks of hot rolled carbon 
steels in shapes, sizes and tons. And no one equals Ryerson quality controls and 
cutting accuracy. So be Metalogical—call Ryerson. 


RYERSON 


JOSEPH T. RYERSON & SON, INC., MEMBER OF THE gQ, STEEL FAMILY 


METALOGICS PLUS VALUES IN STEEL + ALUMINUM «+ PLASTICS +» MACHINERY 
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Offset Machine 


Imprints Irregular Shapes 


Offset printing machine with rubber 
plates imprints 30 round, square, or irregu- 
larly shaped parts per min. The paste inks 
imprint materials such as metal, fiber, glass, 
and plastic. A rotary indexing head auto- 
matically ejects parts and the unit can be 
integrated easily into a production line. 

Price: $2,100. Delivery: 6 to 8 wk. 

Industrial Marking Equipment, Inc., 655 
Berriman St., Brooklyn 8, N. Y. (PW, 8/14/ 
61) SIC +2752 


Centrifugal Enameler 
Coats Small Parts 


Centrifugal enameler, avail- 
able in two sizes for the coating 
of small parts, is completely air- 
powered and provides full con- 
trol over film thicknesses. It han- 
dies a range of materials such as 
baking enamels, air-drying enam- 
els, liquid waxes, rust inhibitors, 
and many plastic films. Top- 
loading design simplifies han- 
dling of loads and a single valve 
controls filling and draining. A 
needle valve adjusts rotation 
speed. 

Price: $3,800 and $4,350. 
Delivery: 6 to 8 wk. 

Leon J. Barrett Co., P. O. Box 
378, Worcester, Mass. (PW, 
8/14/61) SIC +3479 


‘Plastic Pump 


Has OEM Applications 


Plastic pump for original 
equipment manufacturers has no 
stuffing box or shaft seals. Size 
is 6 in. x 8 in. x 11 in. and models 
offer capacities of 4% gpm. to 10 
gpm. with pressures to 35 psia. 
‘The pump is self-priming, op- 
‘erates wet or dry, and can han- 
| dle slurries and viscous materials. 
It is available with a choice of 
standard industrial motors. 
| Price: $90 to $133. Delivery: 
| immediate. 

| Wanton Pump & Equipment 
|Corp., Hillside, N. J. (PW, 8/ 
14/61) SIC #3561 
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Tool Post Grinder 


Has Enclosed Motor | 


Tool post grinder has 1-hp. 
air motor enclosed in the quill 
which can be used for internal 
and external grinding operations. 
Top motor speed of 18,000 rpm. 
operates through 4:1 reduction 
gears to produce a maximum 
spindle speed of 4,500 rpm. 
which can be lowered by adjust- 
ing the air supply valve. The 
quill has a %-in. vertical adjust- 
ment and only one bolt is needed 
to secure the assembly to a lathe 
compound. 

Price: $680. Delivery: im- 
mediate. 

Gilmore Industrial Grinders, 
Inc., 6523 Eppes St., Houston 
17, Tex. (PW, 8/14/61) SIC 

+3548 


Impact Wrench 


Is Lightweight 
Impact wrench handles 1%-in. bolts. The 


impact mechanism has been made part of 
the air motor to achieve a lightweight, com- 
pact design. The wrench has a slim nose 
design that permits use in close areas and 
a detachable handle that can be adjusted 
through 360 deg. Design also insures posi- 
tive engagement of hammer and anvil for 
every blow. 


Price: $555. Delivery: immediate. 
Cleco Air Tools, P. O. Box 2541, Hous- 


ton, Tex. (PW, 8/14/61) SIC +3548 


Intermittent Motion Drive 
Has 50-Ft./Lb. Torque 


Drive for acceleration-deceleration mo- 
tion comes in a 40-deg. or 140-deg. dwell, 
each with a maximum working torque of 
50 Ib./ft. It can easily be attached to a 
wide range of packaging equipment, index- 
ing tables, metalworking machines, and 
punch presses. 

Price: $420 and $640. Delivery: approx. 
15 days. (Immediate, after November 1.) 

Remmele Engineering, Inc., 515 Univer- 
sity Ave., St. Paul, Minn. (PW, 8/14/61) 

SIC +3566 


Quality Controlled at Every Step! 


Production parts bored, counterbored, spot-faced, milled, 
drilled, hardened and ground to your precise specifications 


Check an Ex-Cell-O process sheet 
on any Ex-Cell-O precision pro- 
duction part, and you'll find that 
at every step, quality control is 
an important part of Ex-Cell- 
Ability. 


Ex-Cell-O metallurgical labora- 
tories test each run of stock and 
maintain a close watch on heat 
treatment methods and results. 
Non-destructive testing closely 
follows many Ex-Cell-O machin- 
ing processes, and production 
inspection stations use the most 
modern equipment available. 


If precision parts and assemblies 
are important to your product, 
your local Ex-Cell-O Representa- 
tive has a quality control story 
that will be of interest to you. 
Call him soon, or simply send us 
your prints or requirements for 
a prompt quotation. 


These precision parts are produced in volume, 
yet they are quality-controlled to custom work 
| standards. Large photo above shows typical 
Training Device | inspection equipment—a 30-inch Ex-Cell-O Con- 
Gives Audio-Visual Instruction | ecadatben ee 
Training device uses 35-mm. 
film frames and standard dictat- 
ing machine records to give| 
audio-visual instructions. Enve-| 
lope packets containing film and | 
record are automatically fed into 
position at the end of each re-| 
cording and switches let the) 
viewer alter the speed of instruc- 
tions at any time. Transfer of 
frames may also be worked man- 
ually at the operator’s option. A 
4-in. x 4-in. x 6-in. stack of en- 
velopes covers an 8-hr. work shift. 
Price: $425. Delivery: 30| 
days. 
American Systems, Inc., 1625 | 
E. 126th St., Hawthorne, Calif. 
(PW, 8/14/61) SIC #3861 
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Differential Regulator 
Handles Many Materials | 


Differential pressure regulator 
maintains a constant differential | 
between medium passing through 
and any other medium loaded 
on top of the diaphragm. The 
valve comes in ductile iron or 
bronze in %-in., %-in., %4-in., | 
and %-in. sizes. It is suitable | 
for steam, water, air, oil, gas, | 
and chemicals, for 250 psi. at | 
450 F and for 300 psi. at 150 F. | 
It is designed for differential 
pressures up to 125 psi. with 
four control ranges. 

Price: $75 to $88. Delivery: | 
1 wk. 

OPW-Jordan Corp., 6013, 
Wiehe Rd., Cincinnati 13, Ohio. | 
(PW, 8/14/61) SIC +3494 | 


Monitor 
Checks Ten Points | 


Instrument monitors up to 10 | 


Chain Strap Wrench 


Secures Soft Materials 


Chain strap wrench won’t damage soft 
and thin materials and comes in 15-in., 
24-in., and 38-in. lengths, with correspond- 
ing chain widths of % in., % in., and 1% 
in. Standard chains have capacities of % in. 
to 6% in. with up to 14-in. capacities avail- 
able from special chains. 

Price: $26 to $72 (standard units). De- 
livery: immediate. 

Billings & Spencer Co., Hartford 1, Conn. 
(PW, 8/14/61) SIC +3423 


CUT 


DOWN-TIME 


WITH 


available 


off-the-shelf 


in 64 cities 


Crushing Machine 


Destroys Reject Containers 


Machine designed to handle container 


rejects on production 


lines flattens and 


breaks up containers to reduce disposal 


costs and save space. 


A wide range of sizes 


is available for bottles, jars, jugs, cans, or 
aerosol containers which may be damaged 


or improperly filled. 
Price: $327.50 to 


to 4 wk. 


$1,800. Delivery: 2 


Rescor Industries, 9 Prospect Ave., W., 


Mount Vernon, 


(PW, 8/14/61) 
SIC +3532 


Raytheon Distributors in your area include: 


ALABAMA 
Birmingham 
MG Electrical Equipment Company 
FAirfax 2-0449 
Mobile 


Forbes Electronic Distributors, Inc. 
HE 2-7661 


ARIZONA 
Phoenix 
Radio Specialties & Appl. Corp 
8-6121 
Tucso: 
Standard Radio Parts, Inc. 
MA 3-4326 


CALIFORNIA 
Burbank 
Valley Electronic Supply Co. 
Victoria 9-3944 
Glendale 
R. V. Weatherford Co. 
eee 9-2471 
Hollywoo: 
Holtyorood Radio & Electronics, Inc. 
4-8321 


nn. 4 
Newark Electronics Company 
ORchard 4-8440 
ORegon 8-044] 
Low Angeles 
Federated Purchaser 
BRadshaw 2-8771 
Graybar Electric Company 
ANgelus 3-7282 
Kierulff Electronics, Inc. 
Richmond 8-2444 
Oakland 
Brill Electronics 
TE 2-6100 
Elmar Electronics 
TEmplar 4-3311 
Palo Alto 
Zack Electronics 
DA 6-543 
San Diego 
Radio Parts Company 
BE 9-9361 
Kierulff Electronics Inc. 
BR 6-3334 


San Francisco 
Fortune Electronics 
UN 1-2434 
Santa Ana 
Airtronic Sales, Inc. 
Kimberly 5-944] 
Santa Monica 
Santa Monica Radio Parts Corp 
1 


Milo Electronics Corp. 
ATiantic 7-9777 


COLORADO 
Denver 
Ward Terry Company 
AMherst 6-3181 


CONNECTICUT 
East Wesee 

J. V. Electronics 
HObart 9-1310 


Stamford 
Sun Radio & Electronics, Inc. 
DA 5-4336 


DISTRICT OF COLUMBIA 
Electronic Wholesalers inc 
HUdson 3-5200 
Empire Electronic Supply Co. 
OLiver 6-3300 


FLORIDA 
Miami 
East Coast Radio & Television Co 
FRanklin 1-4636 
Electronic Equipment Co., Inc 
NEwton 5-0421 
North Miami Beach 
Milo Electronics Corp 
Wilson 7-7503 
Orlando 
Wholesale Radio Parts Co., Inc. 
GArden 4-6579 
West Palm Beach 
Goddard Distributors, Inc. 
TEmple 3-5701 


ILLINOIS 
Chicago 
Allied Radio Corporation 
HAymarket | -6800 
Newark Electronics Corp. 
STate 2-2944 


INDIANA 
Indianapolis 
Graham Electronics Supply Inc. 
MElrose 4-8486 


LOUISIANA 
New Orleans 
Columbia Radio and Supply Co. 
TW 7-0111 


MARYLAND 
Baltimore 
Wholesale Radio Parts Co., Inc. 
MUlberry 5-2134 


MASSACHUSETTS 
Boston 
Cramer Electronics, Inc 
COpiey 7-4700 
DeMambro Radio Supply Co., Inc. 
AL 4-9000 


Graybar Electric Co 
HUbbard 2-9320 
Lafayette Radio Corp. of Mass. 
HUbbard 2-7850 
Cambridge 
Electrical Supply Corp. 
UNiversity 4-6300 


MICHIGAN 
Detroit 
Ferguson Electronics, Inc. 
1-6700 


MISSISSIPPI 

Jackson 

Ellington Radio, Inc. 
FL 3-2769 


Prevent equipment shutdown due to tube failure. You With Raytheon tubes, you get: (1) An exact re- 
can save valuable production time and dollars by hav- placement featuring the latest technical improvements! 
ing a reliable exact replacement handy. Call your local (2) The highest quality available in the industry! (3) 
Raytheon Distributor. He has Raytheon’s complete line Proven ruggedness and long life under the most de- 
of reliable high quality tubes ready for your quick re- manding service conditions! (4) Reliability! 
placement needs . . . and at no penalty in price. The next time you need industrial tubes, call your 


points for such process variables | 
as temperature, pressure, speed, 
pH, flow. Each point is scanned | 
in sequence and its value com- 
pared to a pre-established set- | 
point. Scanning speeds are Ten | 
able for from 1 to 10 sec. Ten 
red lights on face of instrument | 
indicate scanning position. 
Price: approx. $650. Delivery: | 
4 to 6 wk. 
Thermo Electric Co., Inc., Sad- | | 
die Brook, N. J. (PW, 8/14/61) | 
SIC +3622 | 
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New York 
is offering 


clothing for laboratory 


workers. The company claims the clothing 
as much as conven- 
It is designed 


costs less than half 


tional on-the-job apparel 
particularly for areas where radiation ex- 
increase costs. 
“Although intended to permit disposal 
wearing, ” 
“there is no reason why 
could not 


posure or heavy 


after a_ single 
spokesman said, 


a laboratory coat, for instance, 
long as 
where conditions permit.” 


be worn for as 


30 doz., a laboratory 
wrap-around, $1.60; 


MISSOURI 
Kansas City 
Burstein-Applebee .Sompeny 
BAitimore 1-115 
Walters Radio ya Inc. 
VA 1-8058 
St. Louis 
Graybar Electric Company 
JEfferson 1-47 
University City 
Olive Industrial Electronics 
VOlunteer 3-4051 


NEW HAMPSHIRE 
Concord 
Evans Radio 
CApitai 5-3358 


NEW JERSEY 
Camden 
General Radio Supply Co 
WO 4-8560 (in Phila wa °. 7037) 
Mountainside 
Federated Purchaser Inc. 
AD 2-8200 


NEW YORK 
Binghamton 
Stack Industrial Electronics, Inc. 
‘A 3-6326 


Buffalo 
Genesee Radio & Parts Co., Inc. 
- 96) 


| 
| 


Wehile Electronics Inc. 
TL 4-3270 


Elmira 
Stack Industrial Electronics, Inc., 
-6513 


Ithaca 
Stack Industrial Electronics. Inc.’ 
IThaca 2-3221 
Mineola, Long Isian 
Arrow Electronics, Inc. 
Ploneer 6-8686 
New York City 
H. L. Dalis, Inc 
EMpire 1-1100 
Milo Electronics Corp. 
BEekman 3-29) 
Sun Radio & Electronics Co., Inc. 
ORegon 5-8600 
Terminal-Hudson Electronics, Inc. 
CHelsea 3-5200 
tica 
Valley Industrial Electronics, Inc. 
4-5168 


White Plains 
Sun Radio & Electronics, Inc. 
White Plains 9-7715 


OHIO 
Cincinnati 
United Radio Inc. 
CHerry | -6530 
Cleveland 
Main Line Cleveland, Inc 
EXpress 1-4944 
Pioneer Electronic Supply Co. 
SUperior 1-9411 
Columbus 
Buckeye Electronic Distributors, Inc. 
CA $-3265 


Olympic Marketing Line Of 
Disposable Cotton Clothing 


Olympic Glove Co., Inc., 
a line of disposable cotton 


staining 


several 
On orders of 
coat costs $1.70; 
$2.30. 


coverall, 


industrial 


company 


weeks S 
EACH BIN in new information system de- 
veloped by IBM contains filmed images 
equal to about 3,000 average books. 


Dayton 
Srepco, Inc 
BAlidwin 4-3871 


OKLAHOMA 
Tulsa 
Radio, Inc. 
LU 7-9124 
S&S pore Supply 
LU 2-7173 


OREGON 
Portiand 
Lou Johnson Company, Inc. 
CApital 2-9551 


PENNSYLVANIA 
Harrisburg 
O&H Distributing Co., Inc 
CEdar 6-800) 
Philadelphia 
Almo Radio Company 
WAinut 2-5918 
Radio Electric Service Co. 
WAinut 5-5840 
Reading 
The George D. Barbey Co., Inc. 
FR 6-7451 


York 
Wholesale Radio Parts Co., Inc. 
47-1007 : 


TENNESSEE 
Knoxville 
Bondurant Brothers Company 
3-9144 


TEXAS 
Dailas 
Graybar Electric Company 
Riverside 2-6451 
Fort wre 
SWIECO 
= 2- ‘ist (in Dallas: AN 2- -5026) 
jou 


Sepnoter Costenie Equipment Co. 
JAckson 6-4661 

Harrison copa Company 
CApital 4-9131 


UTAH 
Sait Lake City 
Standard Supply Company 
EL 5-2971 


VIRGINIA 
Norfolk 
Priest Electronics 
MA 7-4534 


waeeneren 


i Electronic Company 
AT 4-0200 


WISCONSIN 
Milwaukee 
Electronic Enterprises, Inc. 
R 6-4144 


tubes. 


Raytheon Distributor. When you call, ask him for your 
free copy of the Raytheon Interchangeability Guide 
for Industrial Tubes. It will help you quickly locate 
Raytheon replacement types for over 900 industrial 
Raytheon Company, 
Division, 411 Providence Turnpike, Westwood, Mass. 


Distributor Products 


RAYTHEON COMPANY 


New IBM Information 


Device Takes Seconds 


To Retrieve One Document From Millions 


San Jose, Calif—IBM has developed 
an electronic system that can retrieve any 
one of millions of documents on film 
from a file center within five seconds. 

rhe system, called WALNUT, operates 


in a manner similar to a conventional 
library. Its catalog (or index) is a mag- 
netic file, and its shelves are bins, each 


loaded with photographic images of docu- 
ments that have been reduced to 1/1000th 
of their original size. 

Each bin contains 200 plastic cells of 
50 film strips each, a total of 900,000 
images. The original film never leaves the 
bin. Anything which can be photographed 
can be entered in the file. 

rhe user starts his search for informa- 
tion by writing key words on a form. In- 
formation from the form is punched into 
paper tape which is entered into the ma- 
chine. A magnetic index is electronically 
searched—printing out a list of docu- 
ments pertaining to the key words. 


ACME 


attachments 


designed 
for 


AUTOMATI 


The user checks the abstracts that he 
wants, and cards are punched with the 
locations of the selected documents. 
Cards are fed into the machine which 
automatically copies the image from the 
file onto a blank film insert on the 
punched card. 

Cards are returned to the user who 
may enlarge the images or view them on 


a projection device. 
WALNUT was developed for the 
Central Intelligence Agency, and IBM 


has no current plans to market the sys- 
tem commercially. 

An IBM spokesman predicted that new 
technologies emerging from WALNUT 
and similar projects will lead to “total in- 
formation processing systems” that will 
be able to process information in image, 
digital or speech form. He cited as one 
possibility a desk console for executives 
that would bring any form of business in- 
formation into view instantly. 


Time and time again, Acme Engineers have proven that 
made-to-order conveyor chain attachments need not be 
costly. They have produced hundreds of special attach- 
ments for standard roller chains that are practical in de- 
sign, outstanding in performance and lower in cost. 


At Acme, special attachment costs are lowered through 


modified design and development. From a wide selection 
of standard attachments, Acme Engineers incorporate as 
many standard parts as possible into each special attach- 
ment produced, giving you higher productivity while lower- 
ing your initial maintenance costs. Acme Chains are 


available in a complete ra 
214” pitch. 


Whatever your requirements, call or write Acme’s Engi- 
neering Department for a practical solution to your 
attachment problems designed from your specifications. 


nge of sizes from 4” pitch to 


Write Dept.86-G 
for new ill. 100 page cata- 
log with engineering section. 


RELIABLE CHAIN DRIVES FOR ALL INDUSTRIES 
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MASSACHUSETTS 


COUPLINGS, ATTACHMENTS. 


ROLLER CHAINS, SPROCKETS, CONVEYOR CHAINS, FLEXIBLE 
(Special and Standard) 


Product News in Brief 


Buffalo Has New Pump Line 

Buffalo—Buffalo Pumps has developed 
a line of centrifugal pumps for toxic, 
flammable, or highly volatile liquids. 

The pumps, which are totally enclosed 
and hermetically sealed, have a long-life, 
self-adjusting bearing; mechanical seals 
and stuffing boxes are eliminated. Thir- 
teen sizes have discharges ranging from 
1 in. to five in. and standard units are de- 
signed for 120 psig. and temperatures of 
40 F through 250 F. Special models are 
available for higher pressures and tem- 
peratures. 


Unit Speeds Tool Positioning 


Los Angeles—Rheem Mfg. Co. has 
designed a position display unit which 
permits partial automation of machine 
tools where fully automatic numerical 
control is not needed. 

The unit is available with one or more 
axes and takes less than 1 cu. ft. of space 


per axis. Design meets the requirements 
of operator controlled machines, includ- 
ing retrofit on existing machines, and it 
permits more rapid and accurate position- 
ing. The device is used with a position 
transducer which senses magnitude and 
direction of motion and provides a signal 
for indication of machine zero. 


Alcoa Expands Line 


Pittsburgh — Aluminum Company of 
America has added screw machine stock 
and mechanical tube to its hollow stock 
line. 

The hollow screw machine stock is for 
high-speed automatic production of parts 
requiring close tolerances and is available 
in 39 outside diameters from 1 in. through 
4 in. Eleven wall thicknesses range from 
iy in. through % in. The mechanical 
tube, for slower machining operations 


such as lathe work, milling, and similar 


value! value! value! 


| tions 


cutting methods, offers 47 outside diame- 
ters from 1% in. through 12 in., and 11 
wall thicknesses from % in. through | in. 


J-M Develops Preformed Band 


New York—Johns-Manville has come 
up with a preformed band that makes 
possible job-site fabrication of aluminum- 
covered elbows, turns, bends, and sweeps 
directly from straight pipe lengths. 

The band, de- 
veloped for use 
with metal-on 
jacketed pipe in- 
sulation, is avail- 
able for pipe sizes 
from % in. to 24 
in. and does away 
with many opera- 
previously iN 
needed. It also eliminates storage of pre- 
formed humped elbows and fitting covers. 
The seals are applied to join two lengths 
together and are fastened with a special 
banding wrench. 

Johns-Manville supplies information | 
on the precise measurements and angle 
cuts needed for each pipe size and insula- 
tion thickness. 


Robot Paints Metal Surfaces 

Linden, N. J.—Esso Research & En- 
gineering Co. has designed and demon- 
strated a robot that prepares and paints 
relatively smooth metal surfaces such as 


about $20,000, they estimate, could be 
brought down to between $7,500 and 
$14,000. 


ASA to Offer EDP Service 


New York—Beginning in the fall, As- 
sociated Sales Analysts, Inc., will offer 
a mew service to prepare retail sales 
analyses with a computer input system 
that uses photographic film. 

At point-of-sale, a clerk will insert a 
prepunched ticket in a small sales-re- 
corder which can photograph up to 6,000 
tickets on a 16-mm. film roll. ASA will 
develop the rolls and read them at 300 
frames per sec. Data can be read out on 
magnetic tape or on punched cards from 
which ASA will prepare the sales analysis 
If a store has its own computer, ASA will 
supply the tape or cards for processing. 


LET MUELLER 
MAKE IT! 


| 


Mueller Brass Co. of Port Huron is 
much more diversified than the name 


“Brass” implies ... a lot more. In 


large metal storage tanks and ships’ hulls. | 

The robot resembles a miniature tank | 
with magnets in the treads to hold it to a| 
|surface. An air-operated turbine con-| 


|mected to the treads drives the device | 
while an operator directs it with pneu- 


fact, because of its many and varied 
facilities . . . its men, methods and 
metals ... Mueller is in the unique 
position of being able to offer true 


BORROUGHS 
CABINETS 


have “all three’ 


Borroughs shelves are 
easily and quickly ad- 
justable without bolt- 
ing. 


WHAT makes good cabinet value? 
quality, functional efficiency, economical price. 
You must have “all 3”—and you GET “all 3” 
in Borroughs Cabinets. They’re designed and 
built for good performance and long service — 
they’re styled and finished to blend tastefully 
with any decor — they’re priced to “go easy on 
the budget.” In addition to the open-face units 
shown here, Borroughs features a wide range 
of sliding-door and swinging-door cabinets. 


Borroughs Cabinets can be arranged 
in various attractive, convenient, ef- 
ficient combinations. 


>. ee 


BORROUGHS MANUFACTURING COMPANY 


OF KALAMATOO 


A SUBSIDIAR 


matic controls. After the surface has been 
prepared by a mechanical chipping tool, 
a pressurized roller applies paint. 

The “painter” is about 3 ft. long and 
1% ft. wide. Esso engineers figure that 
four machines could paint a medium- 
sized tanker in 16 man-days, compared 
with the 200 it now takes, and make it 
last longer. Present painting costs of 


Where Can | Buy? 


Some products are easy to locate, others 
difficult. Perhaps you can help one of our 
readers who knows exactly what he wants 
but doesn’t know where to get it. And 
keep in mind that you can make use of 
this PURCHASING WEEK service at any 
time. 

While you are answering our reader’s 
request, would you also send us a carbon 
copy of your answer? 

“We would like to obtain a source of 
supply for a pressed nonwoven fabric 
(% in. thick) similar or equal to the 


sample enclosed (see picture). The fabric 
is impregnated with a synthetic adhesive; | 
however, this need not be a restriction as 
far as the manufacturer is concerned as | 
we would still be interested in locating a| 
source on the basic fabric.” 
J. J. Kale | 
Director of Purchases 
Michigan Abrasive Co. | 
11900 East Eight Mile Road 
Detroit 5, Mich. | 
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single source service. 


MUELLER HAS THE MEN . . . experi- 
enced engineers with the ability to 
work out, creatively, tough design 
problems, and improve a part or 
components for production by the 
most economical method. You get 
sound engineering plus 44 years of 
practical metalworking production 
experience when you “Let Mueller 
Make It.” 


MUELLER HAS THE METHODS... 
when you “Let Mueller Make It”, 
you are utilizing one single source 
that is able to produce parts any one 
of these ways: as forgings, impact ex- 
trusions, sintered metal parts, screw 
machine products, formed tube or 
as castings. 


MUELLER HAS THE METALS... and 
the materials . . . to produce pre- 
cision parts in aluminum, brass, 
bronze, copper, iron, and steel in 
hundreds of different alloys to meet 
each exact requirement. 


In addition, Mueller Brass Co. has 
complete and modern facilities for 
performing all types of finishing and 
sub-assembly operations. Another 
plus value is nation-wide sales engi- 
neering service. 


So, in the final analysis, no matter 
where you fit in the American indus- 
trial picture, whether you’re making 
missiles or mowers...and no matter 
where you’:e located, it will pay you 
to LET MUELLER MAKE IT! 


MUELLER BRASS CO. 
PORT HURON 31, MICHIGAN 


August 14, 196] 


i} 


Index tab is pressure-sensitive 
material with protective 
overlay. Tabs are 5/8 in. wide 
and come on 6-in. strips which 
can be cut to desired length 
after being written or typed on. 
For coding purposes, tabs have 
black, blue, red, yellow, and green 
borders. Labelon Tape Co., 10 
Chapin St., Canandaigua, N. Y. 


Air-purifier for industrial use 
is a single-unit negative ion gen- 
erator and air sanitizer. The de- 
vice electrostatically filters pol- 
lens, dust, allergens, bacteria, 


mylar 


and smog particles, removing up 
to 97% of foreign matter from 
the air. Elotec Corp., 1425 N. 
Lidcombe St., El Monte, Cali- 
fornia. 


Fluorescent printing inks for 
letterpress and litho work are 
applicable for small and large 
runs at high speeds and on a 
wide variety of materials. Seven 
individual colors are available 
including: rose, red, orange, gold, 
yellow, and green. Switzer Bros., 
Inc., 4732 St. Clair Ave., Cleve- 
land 3, Ohio. 


Product Briefs 


Plastic boxes for production 
and storage operations are light- 
weight containers which are tested 
to 500 lb. The nontoxic units 
are resistant to chemicals, oils 
and many solvents, and are avail- 
able with optional dividers, trans- 
parent or standard snap-on cov- 
ers, layer separators, label pads, 
and holders. Export Corp., 8951 
Schaefer, Detroit 28, Mich. 


Grade of steel is a nickel-cop- 
per-titanium, high strength-low 
alloy combination with 50,000 
psi. minimum yield point and 


70,000 minimum tensile strength. 
It has four times as much resist- 
ance to atmospheric corrosion as 
does carbon steel. Jones & 
Laughlin Steel Corp., 3 Gateway 
Center, Pittsburgh 30, Pa. 


Resin for making plastisols 
with unusually low fusion tem- 
peratures is a polyvinyl chloride 
copolymer. The fusion tempera- 
ture of 300 F makes it useful for 
spread coatings on heat-sensitive 
materials such as nylon, poly- 
propylene, and other man-made 
fibers. B. F. Goodrich Chemical 
Co., Cleveland 15, Ohio. 


Epoxy resins are one-part ma- 
terials which require no prepa- 


MUELLER CAN MAKE MOST ANYTHING IN 
SINTERED METAL PRODUCTS... 


Sintered metal gears, cams, special 
purpose filters and structural mem- 
bers from iron, nickel, stainless steel, 
brass and copper alloys are produced 
by Mueller for practically every seg- 
ment of American industry. What- 
ever your product requirements are, 
the Mueller Sintered Metal Products 


Division is completely equipped to 
supply you with precision parts to 
exact specifications at substantial 
savings. In addition, the engineering 
staff, machining and finishing facili- 
ties of Mueller Brass Co. are an 
important plus value when you 


LeT MUELLER mage IT! 


| 
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MUELLER BRASS CO. 


PORT HURON 31, MICHIGAN 
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ration, can be used as received, 
and cure at 200 F to 450 F, 
They are available in low to high 
viscosities, colored or natural, 
transparent or opaque, flexible 
to hard, light to heavyweight, and 
as 100% solids or solutions. 
sordon Mfg. & Sales, Inc., 10807 
Lyndon Ave., Detroit 38, Mich. 


Space heater is infrared unit 
which can be installed on the 
ceiling or wall by wiring it into 
the electrical system. It is de- 
signed for a.c. or d.c. operation 
and 120-v. power supply. The 
heater is 50% in. long, 7 in. 
wide, and weighs 7 Ib. Corning 
Glass Works, Corning, N. Y. 


Line printer for instrumenta- 
tion systems has both a manual 
and a 10-wire output without 
accumulation or with multiple 
accumulators. A tabulating pro- 
gramable carriage prepares hard 


copy and punched tape or 
punched card output. Monroe 
Calculating Machine Co., 60 


Main St., San Francisco, Calif. 


Electric motor is replacement 
unit for burned-out motors in 
older style air conditioners using 
square-type mountings. The 6- 
shaded pole motor has a 1/10- 
through 1/6-hp. range and is 
available in single-speed and two- 
speeds, 115 v. and 230 v., 1050 
rpm. Redmond Co., _ Inc., 
Owosso, Mich. 


Waterproofing sealant is use- 
ful in expansion joints, windows, 
panels, etc., and various concrete 
and metal applications. The cel- 
lular structure is completely 
watertight under compression 
and bonds to contacting surface. 
Pacific Sealants, 1491 Daisy 
Ave., Long Beach 13, Calif. 


Rod of paper-base phenolic is 
available in 42-in. lengths with 
dia. ranging from 0.093 in. to 


0.509 in. for uses including cam- 


actuated pins, inside-threaded 
caps, and push rods for ignition 


|systems of small horsepower en- 


gines. Natural tan and black 
colors are available with standard 
and special finishes. Richardson 
Co., Melrose Park, Ill. 


Coil handling and _ feeding 
equipment for metal forming and 
stamping includes reels and cra- 


idles with a capacity of from 300 


Ib. to 30,000 Ib. Feeding and 
straightening machines accommo- 
date the range of thicknesses and 
widths of materials in general 
use, and combination machines 
and sheeting lines are also offered. 
Frank W. Egan Co., S. Adams- 
ville Rd., Somerville, N. J. 


Catalysts for high-temperature 
polymerization of various mono- 
mers and copolymers have half- 


life characteristics similar to ter- 


tiary butyl perbenzoate and 


|tertiary butyl peracetate and re- 


semble them also in reactivity 
characteristics. U. §. Peroxygen 


|Corp., 850 Morton Ave., Rich- 
mond, Calif. 


WHERE-TO-BUY 


¥ ¥ 
services 
1-6 inches 


SPACE UNITS 


FASTENERS FOR AIRCRAFT AND MISSILES 
immediate Delivery—AN—N.A.S.—M.S.—6 Digit 
CERTIFIED TO GOVERNMENT SPECIFICATIONS 
Bolts—Nuts—Rivets—Screws—Studs—internal and 
External Wrenching Boits—Dowel and Lock Pins 


Mercury air parts co., inc. 
9310 West Jefferson Bivd., Culver City, Calif. 
Telephone—UPton 0-5923—Teletype—CVR CY 4138 
TOUGH SPECIALS 10 DAY DELIVERY 
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! east district sales manager, and Corp., subsidiary of Standard) given the post of sales manager, 
in the Wor d of Sales Harry Otis was advanced to Kollsman Industries, Inc., Chi-| Nutting Truck and Caster Co., 
northwest district sales manager, cago. Faribault, Minn. 
Clark Equipment Co., Battle : : ; 
Richard Davis has been pro-|Co., Inc., subsidiary of Warner-|Creek, Mich. Charles C, Warne, Jr., has 
moted to product sales manager Lambert Pharmaceutical Co., ee , _ | been made sales assistant to the 
for gasoline-powered lift trucks! Harriman, N. Y. E. Sal Leto has joined Elm vice president, Industrial Prod- 
and towing tractors, Industrial Instrument Corp., Hempstead, ucts Group, Rockwell-Standard 
Truck Diy., Clark Equipment Robert J. Haley was given the N. Y., as sales manager. He was Corp., Coraopo'ls, Pa. 
Co., Battle Creek, Mich. newly created post of product | formerly with Link Radio Corp., ' 
sales manager, Fansteel Metal- New York City. Eugene C. Dorsa has been ad- Frank R. Demchock was 
Paul K. Wolfram has been lurgical Corp., North Chicago, ©¢, Kenneth Sulger has been vanced to sales manager, Gray pointed general sales manager 
elevated to sales manager, Ine Iil. elevated to general sales manager, Products Co., Inc., Waverly, Va. and assistant director, sales and 
sulation Mfrs. Corp., Chicago. : att tal ae Ampex Computer Products Co., ia _ _. | service, GLP Div. General Pre- 
‘ugene F, Stratford has joined Culver City. Calif Robert L. Wicker has taken ¢jsion, Inc., Pleasantville, N.Y. 
Robert C. Meili has moved up Alpha Portland Cement Co., 7 ies the post of manager of distributor 
to assistant manager, stainless Easton, Pa., as New York Dis- Paul L. Chamberlain was Sales, American Hoist & Derrick Harvey C. Griffith, Jr., has 
steel sales, Carpenter Steel Co.,| trict Sales Manager. He was with | named to the newly established C®., St. Paul, Minn. been promoted to manager-sales 
Reading. Pa. Barrett Div. of Allied Chemi-|post of consulting .specialist for planning and promotion, Techni- 
. cal Corp. sales, Computer Dept. General Donald E. Woodruff has been cal Products Operation, Defense 
Electric Co., Phoenix, Ariz. assigned the post of assistant Electronics Div., General Electric 
assigned the post of general sales| Joseph A. Conlon has taken general manager of sales, Joseph Co., Syracuse, N.Y. 
manager, Lionel Electronic Lab- the post of vice president, sales,, Richard E. Gantz has moved T. Ryerson & Son, Inc., Chicago. ; ; 
oratories, div. of Lionel Corp., Rubber Products Div., Dayco up to sales manager-offset, A. B. Charles G. Brown and John 
Hillside, N. J. Corp., Dayton, Ohio. Dick Co., Chicago. James M. Ayers was promoted L. Dayton have moved up to dis- 
7 to northern California sales man- trict sales managers-plastics, east- 
Ronald Helps, former sales}; Carl Monroe was made south-| Samuel J, Roumeles has been ager, Rucker Co, Oakland Calif. ern and midwestern districts, re- 
manager, has been named vice west district sales manager, Ivan appointed vice president-sales, spectively, Pittsburgh Plate Glass 
president of Nepara Chemical Hawk was promoted to south-| Automotive Div. » Casco Products, Francis J. Schlatter has been Co., Pittsburgh. 


MAKE YOUR OWN “This chart survey 
DuKane ge HERCAlioy Saved us work, 


FLEXIFONE INTERCOM ff. YY cust assemaues time and money!” 


puts all employees in ; 
immediate contact with 
each other 


William J. Betz has moved up 
to sales manager for aviation 
products, Precision Meter Div., 
Minneapolis-Honeywell Regula- 
tor Co., Manchester, N.H. 


ap- 


Herbert Kalisman has been 
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(Continued from page 4) | 
communications channels of vari- | 
ous widths which can handle tele-| 
phone calls, teletypewriter mes- | 
sages, control signaling, facsimile, | 
data and other transmission all on 
the same pipeline. 

There are two basic charges 
involved in Telpak, a monthly 
rate per mile for the basic trans-| 
mission path and_ different) 
monthly rates for terminals. 
Mileage charges for the smallest 
path, with a capacity equivalent 
of 12 voice grade circuits, would 
be $15 per month an air wave 
mile. The largest size path 
equivalent to capacity to 240 
voice grade circuits, would cost 
$45 per airline mile a month. 

Actually the customer is buy- 
ing a communications path. What 
goes on it is his own choice, with- 
in the limits of the circuit capaci- 
ty. And channels or terminals 
can be changed as the customer’s 
needs change. For example, a 
Telpak A channel (12 voice cir- 
cuits) could be arranged to pro- 
vide 11 voice channels and 12 
teletypewriter channels, or one 
voice channel and 132 teletype- 
writer channels. Besides the 12 | 
voice capacity line, voice circuits | 
of 25, 60, and 240 capacity are 
available. 

In telephones, too, the key 
word is flexibility. Direct Dis- 
tance Dialing (DDD) is now 
being used by approximately 
50% of Bell’s customers and 
90% of its subscribers can be 
reached via DDD. By 1963, 
AT&T expects to offer another 
refinement to DDD—collect, 
person to person, and credit card 
calls put through with the opera- 
tor only taking minor part, the 
timing and billing of the call is 
automatic. 

Supplementing regular long 
distance calls and private point 
to point lines, is the newly adap- 
ted Wide Area Telephone Serv- 
ice (WATS) which is designed 
to provide unlimited interstate 
calling within specified areas for 
a flat monthly rate. Here’s how 
the system works: 

The customer has a choice 
of six prescribed areas that form 
bands circling his state. Buying 
the first area, the customer would 
pay a monthly rate for service to 
about 10% of the country out- 
side his own state. In the second 
area he adds another 10% of the 
nation. The remaining four areas 


New Communication Systems Outtalk Humans 


HIGH SPEED TELETYPE: Data speed system pictured above is slated 
to come out by year end, can transmit 1,000 words per minute. 


pull down roughly 20% 
tion. To reach cities in area six, 
however, the first five must be 
bought. Alaska and Hawaii are 
not included yet. 

No matter which area a cus- 
tomer buys, he can choose full 
time service—unlimited calls all 
month long—or “measured time” 
service. The latter provides 15 
hours of total calling per month 


per sec- 


into the area for a flat charge, 
and additional time by the hour. 
Unlimited use of one access line 


to call all over the country (six | 
area coverage) would cost a San | 
a) 


Francisco company $2,275 
month. To call anywhere in this 
same area On measured time, 
WATS would cost $600 for 15 
hours plus $33.50 for each addi- 
tional hour. 


Consulting Firm 


Adds Purchasing 


To Its Management Advisory Line 


(Continued from page 1) 
ognize its need for high-level 
backing. 

For the time being, the pur- 
chasing consultant service will be 
centralized in Arthur D. Little’s 
main offices in Cambridge where 
nearly 1,700 employees are en- 
gaged in research activity of all 
types. About 800 are profes- 
sional consultants. Maubert will 


head a research and advisory staff | 


dedicated to purchasing and ma- 
terials management research and 
problem-solving. 


Qualifications 


Maubert’s qualifications in- 
clude terms as manager of mate- 
rials and traffic for Westinghouse 
Electric Corp.’s Meter Div., 
Raleigh, N. C., and, just prior to 
his joining Arthur D. Little, as 
vice-president for purchasing 
with J. I. Case, Racine, Wis., 
manufacturers of farm machin- 
ery. 

At Westinghouse, says Mau- 
bert, he served with Bruce D. 
Henderson, then vice-president of 
purchasing and traffic for the 
corporation and now the chief of 


management services for Arthur 
D. Little, Inc. 

Henderson was instrumental in 
steering his firm into the purchas- 
ing field. Says Maubert, “We saw 
a need for a firm with our full 


capability of management serv- | 


ices and knowledge of materials 
to bring this expertise to the aid 
of purchasing.” 

Maubert cites his belief that 
the materials field is becoming 
increasingly dominant in busi- 
ness. 

“There’s a growing gap be- 
tween the job that should be done 
by an effective procurement func- 
tion, and ‘accepted’ purchasing 
practices,” he says. “Most com- 
panies spend less on their pur- 
chasing organizations — which 
spend an average of half their 
incomes on materials—than on 
the other management functions 
which spend far less. We’ve en- 
tered the materials age, and pro- 
curement functions must be 
handled in a more scientific way.” 

Maubert emphasizes that 
P.A.’s of the future will have to 
become “almost specialists” in 
materials and manufacturing. 


Purchasing Week’s 


Purchasing Perspective 


(Continued from page 1) 


although their outlook generally 
neuvers in the Midwest (such as t 


is optimistic. Recent price ma- 
he $8-$12 warehouse reductions 


on galvanized sheet) prompted the sales chief of one of the larg- 


est service center chains in the 


country to comment “I don’t 


expect to see an end to this serious price competition soon.” 
Other service center officials apparently agree and all are busy 


devising ways to beat the price 


pressures. One company with 


nationwide outlets is trying to do it by carrying higher quality 


products (for example, special 


tolerance plate), by dropping 


some small volume products (structurals have been a candidate 


for this maneuver), and by red 


Many a buyer has found that 


Price Changes for Purchasing Agents 


Item & Company 


INCREASES 


ee re 
Cut-to-order sheet, 


ered, ACSR above 336400cm.., 


Aluminum building wire & service entrance cables, Alcoa 
Terry cloth, white towels, Cannon 
Chemical cotton pulp, all grades, Hercules, ton 
Corrugating medium, 26 lb. semi-chem & other, ton.... 


Amount 


of 
Change 


Aluminum building sheet, coiled, .024 gage, 48” width, 


Aluminum conductors, all-al. Bare & larger sizes cov- 


Aleoa 


New 
Price Reason 
398 category change 
428 category change 
price revision 
incr. costs 
ae incr. costs 
$115.50 
é & $105.50 profit pinch 
Reet, MONON, DWE. Whee i ec ccc cccvevcivecsaecses 01 61 
REDUCTIONS 
Aluminum conductors, ACSR, below 336400 cm. & high- 
strength, Alcoa .. sates tee eee ee eee seer ceeeerenennes 1%-7% price revision 
Tin & black plate, 36”-37”, 75-85 Ibs., Weirton, base box Ps kone competition 
Glycerin, ref., 9914%, tanks, Ib. .... ccc ccc ccc cccccecs 0025 .2475 oversupply 
STE, POMPEI: ONE, ook vaca vcsesevcesebeatcdees $8.00 $92.00- ‘ 
; ; ; $95.00 seasonal 
Clearnding, tank, Ultrasonic, L & R Mfg.............. 43% $75.00 prod. econs 
Plastics & tanning chemical (Sumstar 190), Miles Labs.. 

Ph Pe eer ere ea 20 75 broaden market 
Ser I CL Mc, ss. cea ceccacstuadoee elves 1625 Paioe heavy supply 
CMD, NN so ss 5 side bdo ev 6 100 bis Soden e che 0025 1875 
Bearings, miniature precision, top quality line 

EE ae ee cate ea hae ir.c SANs fois ies .08-.35 


price revision 


active competitors for more and 


ucing inventories of items that 


suffer most from other competing materials. 


both warehouses and mills are 
more of the items on his order 


list. Complains one warehouse sales manager: “Mills have pretty 
well taken over the middle market (served by either mill or 


warehouses) and darn 


market.” 


are 


neal 


getting into the warehouse 


Auto industry contract negotiations may get out of low gear 


this week. It’s about time for e 


ither the companies or union— 


or both—to come out with suggestions on some specific eco- 


| nomic proposals. So far, both 


Industry observers generally 


sides have been sparring, pro- 


viding few headlines for daily news reports. 


have remained optimistic that 


there will be no strike when agreements expire this month and 
next, despite union plans to conduct strike votes at Big Three 


| 
| plants. Up through last week 


the union was keeping major 


manufacturers in the dark as to which automaker will be this 


pany to zero in on; then, when 
pattern other pacts after the first 


year’s main target. Traditionally, the UAW selects one com- 


settlement is reached, it tries to 
agreement. 


The union’s General Motors and Ford departments have been 
vying for the major role. And as of last week, GM union 
negotiators seems to be advancing with their argument that 


General Motors was the logical 


“victim” this year because it is 


the biggest, wealthiest, and “obvious” pacesetter of the industry. 


| : 


Higher Prices and 


Slower Deliveries 


Seen by Steel Buyers in Last Quarter 


(Continued from page 1) 
members, compared to 40% in 
the June report, anticipated 
lengthened delivery times during 
the final three months of the year. 

But despite general forecasts 
of longer deliveries, the report 
noted, 60% of the members said 
they planned to hold down in- 
ventory levels. Two months ago 
only 50% expected to maintain 
an inventory status quo. 

In opposition to this, however, 
34% (compared to only 20% in 
June) said they planned to in- 
crease steel inventory. The re- 
maining 6% said they would have 
| lower inventories because of sea- 
sonal variations. 
| Buyers were equally divided on 
future order lead-time estimates. 
| Lead times now range between 30 
'and 60 days, the same as in the 
June report. 

The Committee report stressed 
that most of its data was supplied 
| prior to President Kennedy’s July 
25 decision that the Berlin crisis 
called for a speed-up in the mili- 
tary preparedness program. Ef- 
fects of this development there- 
fore are not fully reflected in the 
|survey results. 

Although more members fore- 
cast possible price boosts, most 
|said they expected the Kennedy 
| Administration would do every- 
| thing it could to prevent a general 
|price increase. As for imports, 
\the committee said foreign steel 
|purchases will continue at the 
| present rate with no increase in 
| sight. 

Hot rolled, cold rolled, and 
‘coated sheets were seen as the 
| most likely products to be hit by 


\lengthening delivery times, fol- 
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lowed closely by hot and cold 
rolled strip. 

Small buyers of steel were cau- 
tioned to keep in touch with sup- 
pliers to avoid any lead-time 
problems. 


$276-Million Worth 
Of Surplus Equipment 
Up for Competitive Bids 


Washington—One of the larg- 
est surplus property sales ever 
|held in the Washington area— 
including machine tools, produc- 
|tion equipment and materials 
originally valued at some $276- 
million— has been announced by 
| the Small Business Administra- 
| tion. 
| The surplus equipment will be 
| disposed of through competitive 
| bidding in lots over the next 10 
|months. Of the total, about $150- 
| million worth is at the Washing- 
|ton naval weapons plant, which 
is in the process of phasing out 


| i 
| its operation. The rest is gov- 
|ernment-owned property at the 
Martin Co. plant near Baltimore. 
The property will include 
\lathes, grinders, presses, and 
| other power machine tools; meas- 
uring, testing, and handling 
| equipment; aircraft parts and 
components; milling machines; 
screw machines; compression 
riveters; hydraulic presses; elec- 
tronic test equipment; generator 
|units; portable welders, and the 
| like. 
| Full information may be ob- 
tained from the SBA office at 
608 13th St., N. W., Washington 
25 
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Purchasing Tapped for Bigger Role in Detroit Late News in Brief 


(Continued from page 1) 
ney, AMC has developed a tradi- 
tion of buy, rather than make, in 
its procurement operations. This 
philosophy is not likely to be 
shifted. 

An expanded reliability pro- 
gram, covering quality control 
was the key to Darnton’s appoint- 
ment at Oldsmobile. He will be 
responsible for coordinating the 
entire reliability program between 
engineering, manufacturing, and 
purchasing, as well as the nation- 
wide complex of assembly plants. 

General idea of the new post, 
explains Olds General Mgr. J. F. 
Wofram, is “building every car, 
ready and able to do what it is 
supposed to do in every respect.” 


Purchasing Significance 


At Chrysler, Townsend’s ap- 
pointment as successor to the 
controversial L. L. Colbert was 
considered significant from a pur- 
chasing point of view despite the 
fact that reorganization of pur- 
chasing at Chrysler was com- 
pleted long before Townsend 
moved into the presidential suite. 
An administrative vice president 
who last fall was handed the un- 
enviable job of loping off one 
third of all costs of the corpora- 
tion, Townsend had had a big 
hand in the formulation of new 
company policies with direct im- 
pact on Chrysler purchasing 
practices. 

Sensitivity unfairly generated 
by Chrysler’s adverse publicity 
has made its purchasing depart- 
ment practically inaccesible to the 
press. Its reorganization dates 
back more than a year when it 
was converted from a traditional 
divisionalized setup to an essen- 
tially line and staff organization. 
In fact, planning for the shift pre- 
ceded by a good measure of time 
any public disclosure of the con- 
flict of interest fracus at the com- 
pany. 

One of Chrysler’s problems 
had been that the company had 
been used to a historical share of 
20% of the automotive market, 
but since the middle *50s this ex- 
pectation had not been a reality. 


Control Volume Problems 


As further background, Chrys- | 
ler, like all auto companies, 
each year sets up what it calls a 
“control volume”, in other words, 
the break-even point. Then there 
is a substantially higher “index 
volume” which is based on the 
estimates of how many cars the 
company thinks it can_ sell. 
Finally, there is the “tooling 
volume”, a figure higher than 
index to allow for the unpredict- 
able popularity of one configura- 
tion of car over another. Purchas- 
ing had to work from this last 
estimate, and when the whole 
structure was inflated by false 
optimism, costs tended to climb. | 
Parts were sometimes overpur- 
chased, always over-programed, 
and more importantly, suppliers 
—aware of the incorrect planning | 
—fudged on their bids. 


Facing Reality 


Townsend’s contribution was | 
being one of several key figures in | 
convincing management that in| 
this day and age, Chrysler would | 
do well on planning to break even | 
on 740,000 cars and trucks per | 
year, rather than hoping for a 
total sale of 1.2-million—20% of | 
the average 6-million-car year. | 
Since that time purchasing and 
vendors alike have been able to 
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deal with each other on a realistic, 
and therefore economical, basis. 

In the reorganization of Chrys- 
ler purchasing, the first basic step 
was to centralize from the pre- 
viously divisionalized purchasing 
setup. 


Forward Control 


But aside from centralization, 
perhaps the biggest innovation is 
what Chrysler calls “forward con- 
trol.” This means the buying of 
engineering parts on a targeted 
price base. Prior to the change 
extraordinarily strong emphasis 
on engineering had led to engi- 
neers habitually specifying a ven- 
dor, for the most part a well-mo- 
tivated practice but one that 
opened the way for abuse. 

The key here was to make cer- 
tain purchasing was integrated 
into the corporation as a high 
level management function. 

Under forward control, engi- 
neering now decides what a 


change is worth in dollars and 
cents. Purchasing finds the ven- 
dor to meet specs and price. But 
if price cannot be met, chances 
are the change is dropped or the 
part redesigned. 

Two other important changes 
in policy went hand-in-hand. One 
was switching from a concept that 
the broadest possible base of sup- 
pliers was ideal to the practice of 
maintaining a “minimum ade- 
quate number.” 

Here the other change, pattern 
buying, fitted in. To Chrysler, 
pattern buying means purchase of 
commodities on the basis of a 


thorough evaluation of past ven- | 
dor performance. If quality, de- 


livery and price continue to be 
right, each approved vendor in a 
given area can be reasonably as- 
sured of continuity of his fair per- 
centage of the business. The 
vendor in turn is able to pass on 
economies resulting from his con- 
tinuity. 


Alcoa Division Posts New Price List 
On Full Line of Aluminum Conductors 


(Continued from page 1) 
percentage of aluminum is used 
in relation to steel. 

@ Bare all-aluminum conduc- 
tor, increased from 1% for 


paralleled Alcoa’s previous mill 
price revisions, which have 
sparked industry-wide __ price 
changes (see page 7). But, em- 
phasized a Rome Cable spokes- 


Ostrich 
Waxwing 
Partridge 


Price Decreases for Standard ACSR Items 
Size 

( 33640 cm) 

(300000 cm) 


(266800 cm) 
(266800 cm) 


To 
(¢/tb.) 
37.53 
35.13 
38.23 
37.53 


From 
(¢/Ib.) 
38.07 
36.08 
38.81 
36.73 


smaller sizes to a maximum of 
4% for the larger sizes. 


@ Covered (weather resistant) 
all-aluminum conductor, no 
changes in smaller sizes, but in- 
creases ranging up to 1% in 
4% for some of the larger sizes. 


@ Aluminum building wire aad 
service entrance cables, a general 
increase of 5% on all sizes. 

The conductor price changes 


U. S. Expresses Interest 
At Proposal to Take Part 


In International Tin Pact 


Washington—The U. S. edged 
closer to membership in the Inter- 
national Tin Council with a dec- 
laration that it is “sympathetic” 
to proposals that it participate in 
an international tin agreement. 

U. S. delegates at the Interna- 
tional Economic and Social Con- 
ference meeting in Uruguay were 
instructed to take the line that 
a stable tin price would be bene- 
ficial to all parties—sellers and 


| buyers alike. The delegates, while 


working to bring prices down to 
a “reasonable” level, are also 
prepared to commit the U. S. not 


to unload any tin from its stock- 


pile, which is the biggest in the 
world. 

Bolivia is the only country at 
the meeting directly interested in 
U. S. membership in the Inter- 
national Tin Council. However, 
other Latin American countries, 
such as Peru and Mexico, are 
hopeful that such a move would 
be a preliminary to U. S. partici- 
pation in agreements on other 
commodities such as lead and 
zinc, 


man, the conductor revisions 
differ from the mill product 
changes in that they involve price 
revisions only, not a shifting of 
categories or extension of existing 
dimensions and extra charges to 
other products in a line. 


Probably Follow Suit 


Other aluminum conductor 
manufacturers indicated they 
would probably follow suit in 
order to remain competitive, but 
that a close look at prices in rela- 
tion to costs would have to 
precede any moves. 

Kaiser, Alcoa, Reynolds, Ana- 
conda, Olin-Mathieson, and Gen- 
eral Cable are among chief manu- 
facturers of ACSR conductors. 
A far greater number of manu- 
facturers make building wire than 
ACSR. 

Manufacturers of copper con- 
ductors, when informed of the 
Alcoa-Rome move, were doubt- 
ful that the aluminum conductor 
price increases would extend to 
copper lines. In the area of 
ACSR, where some decreases 
were made, copper has not been 
competitive for several years be- 
cause of its increased cost to the 
customer. 

In building wire, copper has 
been able to more than hold its 
own because of lower insulation 
costs caused by smaller cross 
sectional areas than in corre- 
sponding aluminum items offered. 

Nor did copper cable makers 
‘see any immediate prospect of 
a hike in the price of high volt- 
|age copper lines. Said one power 


Dow Cuts Phenol Tags %¢/lb. 
Midland, Mich.—Dow Chemical Co. cut the price of phenol 


%4 ¢/\b. across the board. New tankcar price: 


allowed 


1614 ¢/lb., freight 


Dow said the cut should allow phenol end products to 


compete more readily with other materials and ease the impact 


of overproduction. 


Phenol goes into phenolic resins, pharma- 


ceuticals and many dyestuff intermediates. 


AviSun Marketing Oleform 
Philadelphia—AviSun Corp. has put a modified polypropylene, 


called Oleform, on the market. 


Aimed at applications calling for 


toughness and rigidity over a wide temperature range, the mate- 


rial is available in one grade, 


a blue-gray molding resin, at a 


development price of 36¢/lb. in volume. AviSun also announced 
four new impact grade polypropylene polymers. 


Russia Bids for Copper 


Santiago, Chile—Russia was reported to be pressing Chile to 


establish commercial relations, 


starting with a deal to buy 


60,000-tons of copper annually for the next five years. In another 
development, a Chilean legislator proposed legislation to nation- 
alize the country’s copper industry. 


Lead-Zinc Subsidies Advance 
Washington—The House Interior Committee approved a bill 
to give small lead and zinc producers $16.5-million in subsidies 
over a four-year period. The measure would provide payment of 
subsidies when the price of each metal drops below 14%¢ a Ib. 
with lead producers receiving 75% of the difference between the 
market price and the 14'2¢ level and zinc producers receiving 


55%. 


The bill was given a fighting chance in the House but its 


future in the Senate was less certain. 


Imports German Recorders 
New York—lInternational Telephone & Telegraph Corp. will 
import German-made wire recording machines. It will market 
Minifon battery-powered, transistorized recorders, priced from 
$249.50 to $330.50, through its Distributor Products Div., which 
handles electronic components sold through distributors. 


J&L Boosts Thin Tin Output 
Pittsburgh—A step-up in “thin tin” production was announced 
by Jones & Laughlin Stee! Corp., which has contracted for a new 
mill to process electrolytic tin plate into thin-gage, double reduced 
tinplate. The new cold-reduction mill, will be the heart of a 
$12-million “thin tin” complex at J&L’s Aliquippa works. 


Commerce Dept. Tool Steel Standard 
Reduces Number of Stock Items 53% 


(Continued from page 1) 
accepted) is intended to enable 
producers and distributors to im- 
prove service to customers, and 
let users cut back on inventories 


Porter-Cable Considers 
Make-or-Buy Move On 
Small Electric Motors 


Syracuse, N. Y.—Porter-Cable 
Machine Co. is considering a 
switch from purchase to manu- 
facture of small electric motors 
for its portable power tool line. 
Porter-Cable is a subsidiary of 
Rockwell Mfg. Co. 

The contemplated move re- 
portedly grew out of a costly situ- 
ation which arose when a sup- 


plier failed to build a motor to 


required specifications. This led 
to an examination of the over-all 
benefits of making the motors 
rather than buying them. 

Frank P. Maxwell, president of 
Porter-Cable and vice president 
of Rockwell’s Power Tool Div., 
said that manufacturing its own 
motors would place the company 
in a more competitive position 
in the power tool field. 

He said the operation could be 


and control conductor sales man- | fitted into vacant manufacturing 


ager, “We see nothing along the 
lines of a general increase in the 
near future, but, we live in 
| hopes.” 
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|space at the Marcellus Street 


plant here and would involve an 
expenditure of approximately 
$250,000. 


and maintain active stocks of 
needed items. 

The government publication 
follows the Tool Steel Manual of 
the American Iron & Steel In- 
stitute in recommending that 
stock conform to the chemical 
and mechanical properties for 
Type O1 or Type 02 tool steel. 
Surface finish recommendations 
follow American Standard B46. 1- 
1955 that roughness height be 
32° microinches. Plus tolerance 
is not to exceed 8 microinches 
and any lower value is permitted. 

Tolerances provide + 0.001 in. 
for nominal thicknesses of 1% in. 
or less and + 0.002 in. for 
nominal thicknesses over 1% in. 
Tolerance for nominal widths is 
plus 0.005 in. with no minus. 

The 384 items which have 
been eliminated as standard ac- 
counted for only about 10% of 
the physical production and 3% 
of total dollar sales during the 
first six months of 1959. The 
American Ground Flat Stock 
Assn. requested the Commodity 
Standards Div. of the Dept. of 
Commerce to assist in establish- 
ing the Simplified Practice Rec- 
ommendation in December of 
that year. 

Copies of the publication are 
now available from the Super- 
intendent of Documents, U. S. 
Government Printing Office, 
Washington 25, D. C. Cost is 
10¢ a copy. 
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TORRINGTON SPHERICAL ROLLER BEARING PILLOW BLOCKS 
THE INSIDE STORY 


All these parts make up a standard series Torrington Spherical Roller Bearing Pillow 


Block. What you can’t see in the illustration is the painstaking engineering that goes 
into each part. 


Housing caps and bases, for example, are doweled in pairs throughout manufacture to 

O Self-aligning bearing for high radial 
and thrust capacity 

D Split housing for easy installation 

ing Spherical Roller Bearing provides top operating efficiency even under heavy load and inspection 

and misalignment. O Grease or oil-bath lubrication 

0 Standard or heavy duty series 
available 

ance and long service life of the Torrington Spherical Roller Bearing Pillow Block. Call 0 Closed end housing optional 

or write us today. 0 “Fixed” or “float” operation 


insure perfect register. The triple labyrinth seals are designed to avoid rubbing contact. 


A removable stabilizing ring allows ‘'fixed” or''float” operation. The Torrington Self- Align - 


Do you have a pillow block problem? It pays to investigate the outstanding perform- 


progress through precision TORRINGTON BEARINGS 
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PORTRAIT OF DEPENDABILITY 


Undisturbed cobwebs tell a powerful story! Day in and day out, OIC steel 
valves take strain, vibration, pressure changes and shock in their stride. 
From the outside you get no hint of the precise manufacturing tolerances 
that make this trouble-free performance possible. OIC steel valves are de- 
signed to handle your steam, chemicals or hydrocarbons with minimum 
maintenance and maximum cost savings. Of this you can be sure... 
OIC steel valves are built to operate with complete dependability. 


THE FINEST VALVES AND DISTRIBUTOR SERVICE FROM OIC 


The Ohio Injector Company 10318-O1C 


231 Main Street, Wadsworth, Ohio. 
5 ZN Your story interests me. Please send more information 
BRONZE, IRON, = 3 about valves used in my industry. 
FORGED STEEL, 
CAST STEEL AND / 
DUCTILE IRON VALVES > ampeny 
. Product 
Street 
THE OHIO INJECTOR COMPANY, WADSWORTH, OHIO City 


Name 


Zone —— State 


